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AGENTS FULLY AROUSED 
MEETINGS IN SEVERAL CITIES 


Work of Organizing Casualty and 
Surety Men Going On All Over 
the Country 





Officers and others interested in the 
National Association of Casualty & 
Surety Agents are giving their first at- 
tention to getting the field organized. 
Most of the states have been assigned 
and the reports which are coming in 
from them are most gratifying, as re- 
gards interest, although not a great 
showing in actual organizations formed 
has been reported yet. Last week 
meetings of casualty men were held at 
Atlanta, Grand Rapids, Boston, Detroit, 
Pittsburgh, St. Louis and Des Moines, 
while at Denver the Colorado Associa- 
tion of Casualty & Surety Agents was 
organized. 

Organization Going Forward 

A number of prominent casualty men 
are giving a large part of their time to 
association work. Thomas F. Daly of 
Denver reports that he has work start- 
ed in Salt Lake City and San Fran- 
cisco. G. Arthur Howell of Atlanta is 
getting the organization of the south- 
east under way. John P. Montrose of 
Des Moines, J. K. Livingston of De- 
troit, J. C. Clark of Cleveland, Wallace 
M. Reid and V. L. P. Shriver of Pitts- 
burgh and several others are reporting 
enthusiasm in their districts. Money 
is coming in liberally, some of it from 
men who for business reasons prefer 
to be anonymous. Leading agents who 
were not at the Cincinnati meeting are 
writing for information and asking how 
they can help in their localities. Mon- 
day morning’s mails brought to the 
treasurer’s office sixteen checks in pay- 
ment of membership dues and contri- 
butions. Some were for $5 and several 
were for $105, while the others were 
for various intermediate amounts. 
With the checks came letters express- 
ing warm interest and volunteering 
service in extending the organization. 

No Want of Enthusiasm 

There is no want of enthusiasm. 
What is really needed is time for the 
officers to get headquarters and per- 
fect an office organization for hand- 
ling the work of the association in a 
more orderly way. So far Messrs. 
Fetzer and Morrison have been trans- 
acting the association’s business with 
the aid of their own office forces and 
in connection with their own business. 

or two weeks they have been over- 
whelmed with work and have been un- 
able to give consideration to a num- 
ber of matters, the importance of 
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AETNA INSURANCE COMPANY 


HARTFORD, CONN. 
This is the largest company doing business in this country that gives its agents the 
benefit of its entire cwength and influence. It gives them its united, not its divided 
service. It stands alone. The Aetna agent has the entire Aetna. This company 
has no subsidiary or auxiliary companies, maintains no: annexes, controls no other 
company. Once the Aetna, always the Aetna. 


Will it pay you as a local agent to represent a company that has consistently lived 
up to these principles? 


Western Branch, Insurance Exchange, Chicago 
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Surplus to Policy-holders, $6,155,090.80 Total Losses Paid, $73,438,552.70 





Cash Capital, Two Million Dollars 


Reinsurance Reserve - - $4,975,967.27 
Reserve for Outstanding Losses - 485,001.34 
Reserve for all other Claims © - 190,000.00 
NET SURPLUS - - = 4,155,090.80 


Total Assets, $11,806,049.41 











EMMET GIVES REASONS 


TALK ON PRESENT SITUATION 








New York Superintendent Would Ward 
Off State Insurance or a Serious 
Upheaval 





_Speaking before the Insurance So- 
ciety of New York on “The Present In- 
surance Situation from an Insurance 
Superintendent’s Viewpoint,” Superin- 
tendent W. T. Emmet of New York 
said concerning the present casualty 
situation and his recent action on ac- 
quisition expense: 

I needn't tell you that I am not making 
a statement of this sort in any un- 
friendly spirit. The larger casualty com- 
panies are not only conducting their busi- 
ness in strict accordance with existing 
law, but are also, in many cases, volun- 
tarily establishing greater safeguards for 
their policyholders than the law now 
prescribes. The problems which from an 
insurance department standpoint casualty 
insurance presents, are due entirely to the 
fact that the field is a comparatively new 
and uncharted one. The business is very 
far from having become an exact science 
like life insurance. No such combined 
“experience” stretching back over years 
has been gathered in the casualty field as 
is possessed by the practical men in the 
ancient field of fire insurance. In the 
collection of valuable casualty experience, 
however, progress is constantly being 
made; although as an offset against this, 
one notes the fact that the passage of 
workmen’s compensation laws in many 
states of the Union is creating such new 
conditions, in one important branch of 
casualty insurance at least, that much of 
the earlier experience, gathered under 
conditions which have ceased to exist, is 
now proving of very little value. Rut, 
from the standpoint of the future depend- 
ability of what we now call employers’ 
liability insurance, it should be said that 
the general adoption of the prin of 
workmen's compensation will probably do 
more to standardize the business, and 
make it absolutely safe, than anything 
that has yet happened. 

Must Set Houses in Order 

In my last annual report to the legis- 
lature I called attention to the fact that, 
if insurance by stock casualty companies 
was to be availed of generally in the 
compensation plans of the different states, 
it was essential that the companies en- 
gaged in this business should, in certain 
particulars, set their houses in order with- 
out further delay. Quite recently I have 
been trying to help the companies do this 
by issuing what some regard as a rather 
dictatorial order, to the effect that the 
acquisition expenses of liability com- 
panies doing business in the state of 
New York shall be kept down to 20 per- 
cent of the premiums collected. he 
necessity for some such rigid rule as this 
was indelibly impressed upon my mind by 
the experience we had last winter in Al- 
bany in trying to secure the passage of 
a sensible, satisfactory workmen's com- 
pensation law. The bitter criticisms of 
the Hability companies made by the op- 
ponents of our measure largely centered 
about this question of the exorbitant sums 
the companies were paying for the getting 
of new business. While the demand for 
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CALUMET HAS REINSURED 


NATIONAL UNION GETS PLUM 





Agency Plant of the Chicago Company 
Will be Continued as an Under- 
writers Agency 





The Calumet of Chicago has rein- 
sured in the National Union of Pitts- 
burgh and its agency plant will be 
continued as the Calumet Underwriters. 
While Union companies have been re- 
insuring Bureau companies and thus 
getting into Bureau agencies, this tran- 
saction brings a progressive Bureau 
company into Union agencies repre- 
senting the Calumet and the under- 
writers will be a Bureau institution. 
Only Union commissions, however, can 
be paid. y 

he Calumet has made a hard, dig- 
nified and earnest struggle to get a 
foothold. Its transactions have always 
been clean and above board. Secre- 
tary Otto po apg | is a man of ripe 
experience with a long field training. 
He put his heart and soul into the com- 
pany, giving it the best he had in 
stock. 

Always Highly Regarded 

The Calumet has always been held 
in high regard by its agents, due to 
its splendid reputation as a company 
that observed the best practices. 

The soempany, received a body blow 
when the San Francisco disaster wiped 
it out. It turned over its capital ana 
surplus to claimants and began anew. 
Continued heavy losses, the stiff com- 
petitive conditions, hostile laws and 
expense of operation have militated 
against its success. It could not over- 
come the serious handicaps although 
it has restricted its operations by re- 
insuring its business in a number of 
states. 

Details of the management of the 
Calumet Underwriters have not been 
worked out. President E. E. Cole of 
the National Union is in Chicago going 
over them with Secretary Greely. 

Career of the Calumet 

The Calumet was organized late in 1904 
and began business in the spring of 1905, 
with $200,000 angie and $300,000 net sur- 
ius. The late Henry Fowler, one of the 
est-known field men of the west, was 
the organizer and became the company’s 
first secretary. The San Francisco fire 
dealt the company a terrible blow, as it 
had a short time before reinsured a large 
amount of liability of another company 
on the Pacific Coast. It became neces- 
sary for the stockholders virtually to 
pay for their stock over in to meet 
the situation, but they did it and the 
Calumet continued in business. A. W. 
Haight and later C. B. Gilbert became 


. 1, 1909, Otto E. Greely, who 
had been state agent of the Phenix of 
Brooklyn in Minnesota, became secretary 
end manager of the company. He was an 
experienced field man of the best type and 
he has conducted the Calumet along clean, 
high grade lines. 

During 1909 the capital was increased 
from $200,000 to $300,000, the stock being 
paid for at $260 a share, yielding $150,- 
000 of surplus. 

Like many other small companies it put 
on business so rapidly that the reserves 
cut into the surplus, and on Dec. 31, 
1912, it reinsured a large share of its out- 
standing liability. The Delaware Under- 
writers of the Westchester took that in 
Massachusetts, Connecticut, Rhode Island, 
New York, Pennsylvania, Maryland, New 
Jersey and West Virginia, except that in 
seven: of the most important cities. The 
Missouri, Kansas and Nebraska business, 
except that in five principal cities, was 
reinsured in the Queen. 

On Jan. 1, 1913, the company showed 
total admitted assets of $704,175; un- 
earned premium reserve, $198,038; capi- 
tal, $300,000; net surplus, $66,867. 

Officers of the Calumet 

The company’s officers are: 

President—W. Irving Osborne. 

p Ane hag ee oy A. Ba 

ecretary, reasurer an anager— 
Otto E. te 

Directors—Darius Miller, Charles G. 
Dawes, J. H. Hiland, Charles T. Boynton, 
Otto E. Grows, George E. Marcy, James 
A. Patten, Irving Ww. W. 
Sherman, Lake ° 


es 
Fol Fred W. Upham, illiam V. 
ey ss M. Felton, W. P. Martin, W. H. 


General and Special Agents 
The general agents of the Calumet are 
(CONTINUED ON PAGE 15) 








PEORIA HAS BEEN INSPECTED 


Illinois State Fire Prevention Associa- 
tion Holds Successful Meeting— 
Much Interest Was Shown 


Peoria, Ill., Oct. 29—(Special)—The 
inspection of Peoria by the [Illinois 
State Fire Prevention Association to- 
day was attended by seventy-five mem- 
bers and the entire business district, in- 
cluding hospitals, schools and churches 
was gone over. The attendance was 
the largest at any meeting of any west- 
ern fire prevention association and was 
very successful. Two hundred at- 
tended the dinner at the Jefferson hotel 
tonight which was addressed by Mayo1 
Woodruff, President McDowell of the 
Peoria Commercial Association, Fire 
Chief Worm, City Electrician Wolga- 
mott, Building Commissioner Snyder, 
Acting Fire Marshal Morgaridge, and 
Frank M. Drake of Louisville, vice- 
president, National Fire Protection As- 
sociation. President Vandeventer of 
the Illinois association presided at the 
meeting this evening. The pupils at 
the manual training high school and 
the Peoria high school, aggregating 
1,100, were addressed this afternoon by 
President Vandeventer and Acting Fire 
Marshal Morgaridge. Much enthusi- 
asm was shown by the citizens in the 
work and hearty cooperation was given. 
Some 1,218 buildings were inspected, 
there being 254 defects found. De- 
fective electric wiring and accumulation 
of rubbish in the basements were the 
principal defects. 











PIRST SKYSCRAPER GOES 

The building at 50 Broadway, New 
York, known is the Tower building and 
the first skeleton constructed building in 
the world, is now to razed by the 
Standard Oil Company to save taxes on 
the building, which is practically unoc- 
cupied. The frontage on Broadway is but 
twenty-one feet and when built, in 1889, 
a tenant in the adjoining building moved 
out, fearing it would blow over. A tab- 
let in the corridor placed by the Society 
of Architectural Iron Manufacturers 
commemorates the building as the earliest 
example of skeleton construction. It is 
129 feet high and when built was the 
tallest in lower New York. 


KANSAS NOTES 


The claim is made that the largest farm 
mutual fire insurance company in the 
world is in Kansas, being the Farmers Al- 
liance of McPherson. It has insurance 
in the sum of $72,000,000 on-its books, 
and has resources amounting to $550,000. 
It writes business in Kansas only. 


The fire marshal tax passed by the last 
Kansas legislature will be thoroughly 
tested by the St. Paul Fire & Marine Com- 
pany, at least as far as it applies to hail 
and tornado insurance. The decisions of 
the district court at Topeka, Kan., to the 
effect that the fire marshal tax does apply 
to these classes will be carried higher 
up by the company. 








To do a general insurance agency busi- 
ness the West Insurance Company of 
Great Falls, Mont., has been incorporated 
with a capital of $20,000. Among the 
incorporators are Frank F. West, John 
V. A. Slater, Robb C. Brown, T. H. Pleas- 
ants and C. J. Copeland. 
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CONFPLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED and THIRTY-THREE MILLION DOLLARS 


LOSSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,739,218.97 
UNITED STATES NET SURPLUS 4,015,972.92 
New York Office, 80 William St. ) Northwestern Department 
J. M. DECAMP, General Agent 1144 Insurance Exchange, CHICAGO 
‘ WILLIAM S. WARREN, Manager 
Ohio, Indiana, Kentucky, Tennessee, GEO. H. MOORE, Assistant Manager 
West Virginia at Cincinnati HUGH R. LOUDON, Deputy Asst. Mgr. 

















NATIONAL-BEN FRANKLIN FIRE INS. CO. 
Capital, $1,000,000 Assets, $3,336,342.32 








GREATER PITTSBURGH’S GREATEST 
FIRE INSURANCE COMPANY 
Long past the experimental stage 


Represent a millionaire company 
H. M. SCHMITT, Secretary and General Manager 
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Fidelity- Fidelity 
Phenix Underwriters 
Ten thousand loyal Gross combined 
agents prove the practi- I aca ew alee sek eceien $42,215,117 
cal value of representing Policyholders’ 
the Fidelity-Phenix. ree reer $23,589,661 
ey tango Home Office 
80 Maiden Lane, New York | | 50 maiden Lane, New York 
Western Office = oe 
137 S. LaSalle St., Chicago oe . 
HENRY EVANS, President 332 S. La Salle St., Chicago 
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“Two of the Oldest and Strongest Fire Insurance Companies of France’’ 


GENERAL FIRE ASSURANCE CO. 


OF PARIS, FRANCE Established 1819 = ws 


URBAINE FIRE INSURANCE CO. 


OF PARIS, FRANCE Established 1838 
AGENCIES DESIRED IN THE PRINCIPAL CITIES AND TOWNS 


FRED. S. JAMES & CO. 
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BIGGEST MEETING HELD 


GRAND RAPIDS IS INSPECTED 





Finish Work in November—Michigan 
Association Draws Large Attend- 
ance at Furniture City 





The meeting of the Michigan State 
Fire Prevention Association for the 
inspection of Grand Rapids last 
Wednesday was the largest in the his- 
tory of the association, sixty members 
attending. This is two-thirds of the 
entire membership, and fully justifies 
the predictions made by the officers 
that all that was necessary to make 
the work of the association a big suc- 
cess was to call the attention of the 
members to the importance of the 
work it was doing. Three members 
who had been held back by other im- 
portant work blew in Wednesday even- 
ing, in time to emphasize their ap- 
proval, making 63 altogether who 
attended. 

The association inspected altogether 
603 buildings, including probably more 
than three thousands risks. They esti- 
mate that the job is about half done, 
and another meeting has been called 
for Nov. 18-19 to complete it. A fea- 
ture of this second meeting in Grand 
Rapids will be an open meeting on 
the evening of Nov. 19, which business 
men will be invited to attend. An ef- 
fort will be made to obtain one of the 
officers of the National Fire Protection 
Association to make an address calcu- 
lated to furnish business men with ed- 
ucational ideas in the matter of fire 
prevention. 

Retail Buildings Old 

Grand Rapids is the largest city ever 
inspected by the association. It is 
therefore hard for the special agents to 
express a comparative opinion as to 
whether the city is in good condition. 
Some say that the blocks they inspect 
ed were in very good shape. Others 
intimate that their portions were some- 
what off. Grand Rapids’ principal re- 
tail streets are composed of ancient 
buildings with modern fronts. The in- 
teriors, therefore, are far from _ fire- 
proof. There are a few modern build- 
ings on the outlying streets. Some of 
the comparatively new buildings are 
not well built, being constructed for 
furniture exhibition purposes and not 
for general use. It is the buildings 
most in use, and with the greatest num- 
ber of people and the most valuable 
stocks of goods, that are in the poor- 
est condition. One of the field men 
stated today that there are not half a 
dozen buildings on Monroe street, the 
principal retail thoroughfare, that were 
not there in practically the same con- 
dition as far as fire risks are concerned 
when he made an individual inspection 
of the town in 1881, thirty-two years 
ago. Some of the business firms oc- 
cupying them have installed sprinkler 
systems, however. 

Pire Protection Enthusiast 

The building of the Judson Grocery 
Company was in the best condition of 
any inspected. It is fireproof, and not 
only that, but Manager Stanton is a 
fire protectionist of the most pro- 
nounced type. He not only keeps the 
building in first class condition, but he 
Preaches fire protection to his sales- 
men and insists that they carry the 
gospel to all the houses in the state 
with which they do business. He con- 
vened the company’s salesmen in 
formal meeting and had a member of 
the fire prevention association address 
them. 

On the 603 buildings inspected, 164 
defective slips were turned in. As 
many of them embrace several condi- 
tions, it is hard to estimate the total 
number of defects reported. One of 
the most dangerous complaints was in 
regard to the old-fashioned swinging 
gas brackets. There were many elec- 
trical defects, such as wires crossed, 
and wound around pipes, and bad fuse 

(CONTINUED ON PAGE 15) 
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CHANGES IN THE FIELD 
TO GO WITH NORTH BRITISH 
F. R, Holtfodt, Illinois State Agent of 


American Central, to Make 
Change of Base Dec. 1 








F. R. Holtfodt of Chicago, Illinois 
state agent of the American Central, 
has resigned and as of Dec. 1 will as- 
sume a like position for the North 
British & Mercantile and its allied 
companies in Illinois. 

Mr. Holtfodt is one of the leading 
field workers of the state, having re- 
ceived his insurance education in the 
office and field of the old Phenix. 
Since taking the Illinois field for the 
American Central he has gotten its 
business in excellent shape and has 
been able to show a fine increase. Last 
June he retired as president of the 
Illinois State Board. He has been ac- 


ion’s farm department, and in addition 
acted as assistant to former Special 
Agent Thomas. 





R. W. Schimmel and F. J. Hanson 

The Germania has divided the north- 
western field formerly handled by R. 
W. Schimmel with Frank J. Hanson as 
assistant. Mr. Schimmel will hereafter 
look after Minnesota exclusively and 
Mr. Hanson has been made state agent 
for North Dakota and Montana with 
headquarters at Billings, Mont. 





William H. Gabriel 


William H. Gabriel, who has been 
in the improved risk department of the 
western office of the National of Hart- 
ford for some ten years, has been ap- 
pointed special agent in Indiana suc- 
ceeding Ernest C. Newhouse, who be- 
comes state agent of the Firemens. 


Cc. G. Wonn 








tive in that organization, as well as 
the Illinois Blue Goose, having served 
as most loyal gander of that organi- 
zation. 

The North British will put Mr. Holt- 
fodt in charge as state agent, and for 
the time being he will have no assist- 
ants. This will cause the retirement 
of Special Agents E. E. Blodgett of 
Chicago, who has northern Illinois, 
and C. N. Hunt of Bloomington, who 
has the southern half of the state, both 
of them being excellent men. 


H. Brain 

H. Brain has resigned as Illinois 
special agent of the Firemen’s of New- 
ark and is undecided as to his future. 
He and Mrs. Brain have been at Mount 
Clemens, Mich., for the past few 
months, as both have been in poor 
health. They have returned to Chi- 
cago, but Mr. Brain has not yet made 
up his mind as to what sort of a busi- 
ness connection he will attempt to se- 
cure. The Firemen’s will announce his 
successor in the near future. 


A. M. McClain 

Alex M. McClain has been appointed 
special agent in Tennessee for the Na- 
tional Union, of Pittsburgh, to suc- 
ceed Caesar Thomas, who resigned a 
short time ago to go with the North 
America. Mr. McClain is a _ local 
agent at Lebanon, Tenn. Until lately 
he was in charge of the National Un- 


C. G. Wonn, special agent of the 
Springfield in Illinois, has resigned to 
accept the Illinois special agency of the 
Northern of England. Mr. Wonn is 
one of the hard, consistent workers in 
the state. He was with the Connecti- 
cut for some years. 





D. W. Chapman and A. E. Owen 

D. W. Chapman of St. Louis, special 
agent of the National of Hartford, in 
Illinois, has resigned. Mr. Chapman 
has been connected with the company 
for some years. He is a son of Con- 
gressman Chapman of southern IIli- 
nois. 

Alexander E. Owen has been ap- 
pointed to succeed Mr. Chapman in 
Illinois. Mr. Owen was formerly in 
the Illinois field for the National and 
then went into the local office of Fred 
S. James & Co. at Chicago. For a year 
or more he has been in New Mexico. 
Mr. Owen will be welcomed back to 
his old field. 





E. P. Fitch 


E. P. Fitch, who is office manager 
at the head office of the Commercial 
Fire and First National Fire of Wash- 
ington, D. C., has been appointed 
western special agent and will proba- 
bly have his headquarters in Chicago. 
Mr. Fitch formerly traveled in lowa 
and Nebraska, and prior to going to 








Washington was assistant secretary of 
the State of Omaha. 





STUART MORGAN 


Stuart Morgan, state agent of the Agri- 
cultural in Michigan, has removed his 
ee from Detroit to Howell, 

ch. 





News About Companies 











State of Illinois, Rockford—This com- 
pany has just paid its fourth liquidation 
dividend amounting to $140,000 and rep- 
resenting 36 percent of the par value of 
the stock. Former dividends have been 
26, 25 and 60 percent, making the pay- 
ments thus far $136 a share. The last 
dividend was made possible by the sale 
of some large Chicago mortgages. 
. . . 

Hamburg-Bremen—H. N. Kelsey, United 
States manager of this company, is touf- 
ing the Pacific coast and mountain states 
and will probably reenter the company not 
only in California but in other territory 
in which it is not now represented. 

. . . 

Provident Insurance Association, Texas 
—It is moving its headquarters from 
Waco, Tex., to St. Louis, Mo. It is a 
reciprocal exchange and the Texas laws 
are much more strict in regard to such 
concerns than those of Missouri. 

. * . 

Bankers & Merchants—Lioyd Caldwell 
has resigned as of Nov. 1 as a member 
of the Western Union, representing the 
Bankers & Merchants Fire of Minneapolis. 
H. F. Thompson, secretary of the com- 
pany, has applied for membership and his 
application has been bulletined to the 
members, under the new rule. 

. . . 


Connecticut Pire—It is stated that the 
Phoenix of Hartford will arrange to keep 
the Connecticut in the field as an inde- 
pendent corporation and not operate it 
as an underwriters agency. It will be 
allotted a certain capital and surplus and 
most of the business will be auto- 
matically reinsured in the Phoenix. This 
is the plan adopted by the Hartford in 
operating the Citizens of Missouri. 

. + * 

Sterling Fire—Its stock has been listed 
on the Indianapolis exchange. It opened 
at $127.50 for $100 par value, has ad- 
vanced ten points, but is back to 1265. 
No sales have been made. 





James F. Stone—James F. Stone, for- 
merly president of the American Union 
Fire of Philadelphia, which recently went 
into the hands of a receiver, has reen- 
tered the local-agency business in Phila- 
delphia. He has been given the repre- 
sentation of the National Commercial Un- 
derwriters Agency of Washington, the In- 
dependence Fire of Philadelphia and the 
Century of Scotland. 
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ADDRESS ON EXAMINERS 
HIGH CONCEPTION OF DUTIES 





William H. Gartside, in Talk Before 
Fire Insurance Club, Points Out 
Opportunities Many Overlook 





William H. Gartside, the examiner of 
the western department of the Na- 
tional Fire of Hartford, spoke to the 
Fire Insurance Club of Chicago, Tues- 
day evening on “The Examiner.” He 
went briefly into the work, which the 
title of the position implies, and also 
took up the possibilities of the posi- 
tion. he examiner, he said, can do 
far more than merely reject or accept 
lines that are offered to the company. 
He can build up the company’s busi- 
ness as well'as save the company from 
bad risks. 

Mr. Gartside started by saying that 
it would take a man 85 years to com- 
plete all the courses of study offered at 
the University of Chicago, and about 
the same length of time could be spent 
in studying for the work of an ex- 
aminer. An examiner is expected to 
know something about every profession 
and business, as well as have a thor- 
ough knowledge of his own work. 

Between Scylla and Charybdis 

The chief duty of the examiner, of 
course, is to cull out the poor business 
from the good. In this culling process 
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until his question is answered, with 
reasonable assurance that the answer 
is correct. Many questions cannot be 
answered correctly. Here are some 
questions that will broaden the ex- 
aminer: why is the premium income 
from this town so small compared with 
another town of the same size; why 
does this agency show loss instead of 
profit this year; why has not my field 
shown the same percentage of increase 
as other fields; what line of develop- 
ment has been overlooked and neg- 
lected; what new plans can be inaugu- 
rated that will procure better results? 


Everchanging Conditions 
The examiner should be a constant 





does less than he can.” 





MR. GARTSIDE’S CONCLUSION 


That the examiner holds one of the most responsible positions 
in connection with the insurance business is, I think, generally con- 
ceded. He has a large part to play in the growth and success of 
the company in his particular field. That being the case, it would 
seem to be the part of wisdom for the company to give him every 
facility to broaden his experience and mature his judgment and to 
encourage him to do constructive work. But most important of all 
is for the man himself to have a big idea of his job and try to live 
up to it. To quote a strenuous philosopher: “That man is idle who 








he must, of course, have due regard 
for conditions which might make the 
acceptance of the risk advisable in 
spite of its undesirability. Not every 
objectionable risk burns, and each time 
an examiner declines a risk that fails 
to burn, he is cutting off premium in- 
come. The agent on whom a line is 
cancelled may also refrain from offer- 
ing the company business which it 
would accept, either under the im- 
pression that it would be useless to 
offer it to it, or because he is out of 
humor with the company. It is be- 
tween this Scylla and Charydis that 
the examiner must steer. 


Submanager or Clerk 


An examiner may become a mere 
machine, passing and rejecting dailies, 
or he may regard himself as a sub- 
manager of his territory with a field 
to cultivate and develop and bring into 
as flourishing a condition as possible. 
This can be done without assuming 
the prerogative of the manager. If 
the examiner regards himself as merely 
a clerk, the management will probably 
take him at his own estimate, but if 
he sees the possibilities of his work, 
he can give the best that is in him and 
reap the reward. This, of course, 
means hard and persistent work both 
in and out of the office. 

Looking Through Question Mark 

Probably the most important quali- 
fication of the examiner is experience. 
It can only be acquired in time, but it 
can be acquired both slowly and 
rapidly. Curiosity will expedite the 
acquirement of experience. An ex- 
aminer should look at everything con- 
nected with this business through a 
question mark, and not be satisfied 





student. He has to deal with not only 
every business, but with a constant 
change of each business. Classes that 
were unprofitable, become profitable, 
and the profitable become unprofitable. 
It is for the examiner to delve into con- 
ditions and draw conclusions that will 
guide him in his work. He must 
watch the transitions in various lines 
of business. It is necessary for him 
to follow such a course, because the 
insurance business is one which sets 
its price first and learns the cost 
afterwards. The shoe merchant knows 
beforehand what shoes cost him, and 
what he can sell them for. The fire 
insurance man never knows whether 
he is going to make a profit or a loss. 
The element of chance is very large. 
No one can forecast specific losses, be 
sure of the fidelity of an agent, or 
know that his rate is proper. There 
is also no schedule for moral hazard, 
the greatest hazard in the country, 
when one includes moral negligence as 
well as incendiarism. 
Studying Proofs of Loss 

When a loss occurs, an examiner 
must see the case to the end. Loss 
papers often bring out facts contrary 
to those secured at the time the daily 
report was approved. Such items of 
information as insurance to value, 
trade conditions and financial condi- 
tions are brought to light in the ad- 
justment. They add to the examiner’s 
store of knowledge. They will also 
prove or disprove the examiner’s orig- 
inal conclusion regarding the risk. 

There must be real cooperation be- 
tween the examiner and field man. It 
is not unusual for them to occasion- 





ally interchange. Each one benefits 
by such a course. An occasional visit 


to the field will broaden the examiner’s 
knowledge and understanding of his 
work. The expense of such a course 
is small compared to the benefits 
which accrue to the company through 
the riper judgment and freshened in- 
terest which result from personal con- 
tact with agents and personal inspec- 
tion of the risks. 
Relations to Local Agents 

The personal element enters very 
largely into the insurance business, and 
such visits promote both cordiality 
and confidence between agent and 
company. This cordiality and confi- 
dence must be maintained throughout 
the greater part of the year by cor- 
respondence. An examiner can never 
relieve his feelings by a letter, while 
the agent always enjoys this privilege. 
One difficulty in correspondence is 
that the recipient of a letter often gets 
a different impression than the writer 
intended to convey. Tone of voice and 
accent cannot be put on paper, and 
the examiner cannot be too careful in 
his choice of words, even in connection 
with routine correspondence. A _ spe- 
cial agent who calls on the agent and 
the examiner who conducts the larger 
part of the correspondence of the com- 
pany with the agent, personify the 
company. On these two men depend 
the success of the company, as far as 
it is controlled by each individual 
agent. As all agents represent more 
than one company, there is always op- 
portunity for them to make unfavor- 
able comparisons. 

Too Many Questions Asked 

An examiner must take some things 
for granted. One of these is that the 
agent is both intelligent and honest. 
If he is suspicious of an agent, he 
cannot examine that agent’s business 
in justice to either the agent or the 
company. Many examiners ask in- 
numerable questions, so that they may 
not be accused of slack work should 
the risk burn. They should not be 
unduly influenced by such a considera- 
tion. 

One of the trials of the examiner is 
the new agent, but he is often worth 
all the patience and time that the ex- 
aminer spent on him. 

any people imagine they are 
humorous, but it is better to imitate 
John Ruskin than Bill Nye. 

At every point the examiner is con- 
fronted with the question of whether 
a thing is essential or nonessential, 
and to write letters about nonessen- 
tials is a waste of time and money 
and an irritation to the agent. An 
examiner should write letters of com- 
mendation, as well as criticism and 
inquiry. 

An examiner should also be as help- 
ful as possible to his associates and 
assistants. He owes it to them, and 
he will receive in return, help and 
better service. 





May Discuss Mutual Law 

The joint conference committee of 
commissioners and representatives of 
the National Association of Mutual In- 
surance Companies on the subject of a 
uniform mutual law will probably hold 
a conference in New York city early in 
November. The commissioner mem- 
bers are nearly all members of the com- 





mittee that will start its investigation 
of fire insurance rating in New York 
Nov. 10, and it is likely that a meeting 
of the mutual committee can be ar- 
ranged to follow. 


WORK DONE IN THE DAKOTAS 
South Dakota Association Makes an In- 


spection of Mitchell—Aberdeen 
Slated for Next Month 











The South Dakota Fire Prevention 
Association made a town inspection of 
Mitchell last Thursday. A total of 190 
buildings were inspected and faulty 
electric wiring was the most noticeable 
defect found. Mayor A. E. Hotchkiss ad- 
dressed the meeting in the evening and 
he was well pleased with the work ac- 
complished and stated the city would at 
once take up the question of an ordi- 
nance covering electric wiring in ac- 
cordance with the National electrical 
code. There were only twelve mem- 
bers of the association present out of a 
membership of over forty and this was 
very discouraging as Mitchell is a city 
of 8,000 population and greater interest 
should have been shown. 

The North and South Dakota Pond 
of the Blue Goose will hold its fall 
meeting in Aberdeen, Nov. 19, and the 
South Dakota Fire Prevention Associa- 
tion will make a town inspection of 
Aberdeen on the following day, with a 
meeting in the evening and complete 
the inspection work the morning of the 
21st. 





Hearing on Connecticut Deal 

A hearing was conducted Tuesday be- 
fore Insurance Commissioner Mansfield 
at Hartford on the protest filed by 
Newton C. Brainerd and others against 
the merger of the Phoenix and Connecti- 
cut. Checks for the $75 dividend were 
mailed Monday to Connecticut stockhok- 
ers and most of the Connecticut stock has 
been exchanged for Phoenix stock on 
the basis first announced. Charges of 
bad faith were made by the attorney 
for the protesting stockholders, but de- 
nied by President Milligan of the Phoe- 
nix. It was also charged that the pro- 
posed merger was a reinsurance pure 
and simple and as such was a violation 
of the Connecticut law governing de- 
linquent corporations seeking to rein- 
sure. he commissioner reserved his 
decision. It is understood that little 
hope is entertained that the decision 
will be adverse to the merger. 





Mansfield on Federal Control 

Insurance Commissioner Burton 
Mansfield of Connecticut on Tuesday 
night at a meeting of the Connecticut 
Association of Local Fire Insurance 
Agents at Meriden strongly advocated 
the establishment of a national bureau 
to supervise insurance companies of the 
country. He said that if he were 4 
company and had to face forty-eight 
kinds of supervision he would become 
discouraged and quit. 


O. E. Lane Is Promoted 
O. E. Lane, for some time past super- 
intendent of agencies for the United 
States branch of the Yorkshire, has 
been promoted to the position of as- 
sistant manager. “Billy” Lane is well 
known in the west, having travelled in 
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the mountain field for the Scottish 
Union. Prior to that he was a Wis- 
consin state agent. He is making good 
and that is the prediction his friends 
made for him long ago. 





With Chicago Brokers 











Edward H. Morrill, Jr., liability 
manager of the Travelers in Chicago, 
addressed the Insurance Brokerage 
Association at its first luncheon of the 
season Monday at the Grand Pacific. 
In view of the reduction in commis- 
sions on part of the liability companies 
by order of Superintendent Emmet of 
ine York, Mr. Morrill’s comments 
were of great interest. 

He stated that notwithstanding the 
sacrifice that brokers and agents are 
called upon to make, he takes an 
optimistic view of the situation, be- 
cause he believes that if the stock 
companies are able to operate and keep 
their production cost within 20 per- 
cent, it will have much to do with 
allaying public opinion, whose tend- 
ency is toward state insurance. He 
believes that the mutuals and inter- 
insurers will not be able to give re- 
turns that will be any better than the 
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stock companies on account of this 
limit. He stated that he did not believe 
it was possible for any state to fur- 
nish workmen’s compensation on a 20 
percent expense basis. The mutuals 
and interinsurers will find that their 
expense and cost of operation are no 
lower than the stock companies. He 
believes that this will give permanency 
to compensation and liability insur- 
ance, so that both the home offices and 
producers will know exactly where 
they are. 

Three states, Ohio, Washington and 
West Virginia, have state insurance 
laws which shut out private com- 
panies. State insurance is more or 
less in the air, and the tendency of the 
times is to put the administration of 
workmen’s compensation laws on as 
economical a basis as possible. 

Mr. Morrill advised the brokers to 
tell their clients frankly that the situ- 
ation had been met, that the com- 
panies are keeping their acquisition 
cost to 17% percent for compensation 
and 20 percent for other lines, and that 
the policyholders and claimants will 
get the benefit. He believes that the 
public will be impressed with this 
action, and stated that the brokers who 
give the largest service for their com- 
mission will get the business. He 
feels that a reduction in the acquisi- 
tion cost was probably necessary to 
meet the competition of mutuals and 
interinsurers, which were doing as 
much or more to undermine the in- 
come of brokers than the order of the 
New York department. People are im- 
pressed with the lower cost talk of the 
mutuals and interinsurers, and it was 
simply up to the stock companies to 
get their insurance on terms that 
would not be criticised by the public. 


Carlos T. Hall, for some time a so- 
licitor in the Chicago branch office of the 
United States Fidelity & Guaranty, and 
Fred W. Rice, who has been a special 
agent of the Central National Fire, have 
formed a partnership as Hall & Rice to 
do a general insurance brokerage business 
in Chicago. Mr. Hall has a good volume 
of casualty and surety business. Mr. 
Rice will give much attention to fire in- 
surance because of his familiarity with 
that line. 





Expects 100,000 at Exposition 
W. L. Hathaway, commissioner for 
the world’s insurance congress at the 
Panama-Pacific exposition in San 
Francisco in 1915, has stated that after 
a swing across the continent and back, 
he expects 100,000 insurance men to 
attend the various conventions to be 
held at the fair. The meetings will 

begin in May and end in October. 





John E. Hendry—John E. Hendry, a for- 
mer Chicago insurance man, who at one 
time was western manager of the Guar- 
dian and Southern, has opened an inde- 
pendent adjusting office at 237 Sansome 
street, San Francisco. He has been in 
the field for the Vulcan of California for 
a year or so. 





The annual conference of the depart- 
ment managers in the United States of 
the Liverpool & London & Globe was held 
last week at Hot Springs, Va. 


WANTED —Position as special 
agent by young man with loca 
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AS VIBWRD ¥ROM CHICAGO 


ARSON CASES IN CHICAGO 

Owing to the laxity of the previous 
administration of the state’s attorney’s 
office in Chicago, there has been some 
gossip in insurance circles that State’s 
Attorney Maclay Hoyne was lettin 
down on the arson prosecutions, ‘whic 
began with such vigor early in the 
year. As is well known among in- 
surance men, Mr. Hoyne’s predecessor 
was subject to severe criticism on ac- 
count of inactivity when arson cases 
were brought up. 

Tue WésTERN UNbeRwRITER itself was 
lead into error a few weeks ago in stat- 
ing that indications were that immun- 
ity might be given some of the star 
performers that had been indicted. 

An investigation at the state’s attor- 
ney’s office is convincing that these ar- 
son cases will be pushed to the limit, 
Much credit belongs to Frank John- 
ston, first assistant state’s attorney, 
who has immediate charge of the ar- 
son cases. Mr. Johnston began prob- 
ing the subject of incendiarism in Chi- 
cago soon after he assumed office, and 
last January began to get results. He 
has been on the job night and day and 
as a result some thirty or forty fires 
were investigated and out of these the 
indictments came. 

There were fifty-nine true bills found 
by the grand jury and there are be- 
tween sixty and seventy defendants in 
about thirty cases. Since Mr. Johnston 
began the prosecution of arson the 
following have been convicted: Paul, 
Edward and Max Covitz, W. A. Harris 
and Joseph Clark. All these cases have 
been appealed to the supreme court. 
Mr. Clark is well known as an ad- 
juster for the assured. 

It was the policy of Mr. Johnston 
to strike some of the high spots first, 
in order to prove the sincerity of the 
state’s attorney’s office. 

The next case to come up will be 
that of Nathan Spira, a public adjuster. 

The state’s attorney’s office is en- 
deavoring to rid Cook county of the 
notorious fire bugs and their cohorts 
that have been preying on the insur- 
ance companies and the public for 
years, jeopardizing life and property in 
their operations. 

“The present administration of the 
state’s .attorney’s office deserves the 
support and encouragement of not 
only insurance interests but the pub- 
lic for the excellent work it has al- 
ready accomplished. Mr. Johnston 
hopes to have all the cases on the 
docket disposed of within six months. 
It is the first time that this office in 
Cook county has honestly attempted to 
strike at incendiarism. 

** * 

WILL MEET IN PHILADELPHIA 

The committee on arrangements for 
the semi-annual meeting of the West- 
ern Union has advised that after care- 
ful consideration and investigation of a 
number of well known hotels in the 
east and south, it recommends the 
Bellevue-Stratford, at Philadelphia, as 
the most satisfactory hotel open to the 
members at the time of the meeting, 
the second Wednesday in April. Ar- 
rangements will, therefore, be com- 
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pleted for holding the semi-annual 
meeting there. 
* * 

SYNOPSIZES ANTITRUST LAWS 

A complete synopsis of antitrust 
laws that affect fire insurance, and all 
decisions under them, has been pre- 
pared by Ernest Palmer, assistant gen- 
eral counsel of the National Board at 
Chicago. Thirty-six states have such 
laws. In six, fire insurance is spe- 
cifically mentioned in the general 
statute, and in fifteen there are anti- 
compact laws on the specific subject of 
fire insurance. 

Mr. Palmer’s work will be of much 
service to the National Board and its 
members, and he is now preparing 
further synopses, one of fire marshal 
laws, and the other of laws regulat- 
ing unauthorized insurance, including 
Lloyds and interinsurance exchanges. 


GET NOTABLES AS MEMBERS 

The Tuesday evening session of the 
Fire Insurance Club of Chicago was 
one of the most largely attended in the 
history of the organization. The ad- 
dress of H. Gartside of the Na- 
tional of Hartford attracted practically 
every examiner in the city and many 
who entertain hopes of becoming ex- 
aminers. 

Thirty new members were admitted. 
Of this number thirteen were associates 
who applied in response to the circular 
sent out by E. G. Carlisle, chairman of 
the promotion committee. In this 
group were some notables—President 
A. W. Damon, Springfield Fire & Ma- 
rine; Commissioner J. A. O. Preus, 
Minnesota; President Edward T. Camp- 
bell, American Central; J. G. Lay, L. 
B. Lay & Co., Little Rock, Ark.; Sec- 
retary C. H. Eckford, Amazon Fire; 
Secretary C. C. Clark, Sterling Fire; 
George E. Simonton, manager, Rocky 
Mountain Fire Underwriters’ Associa- 
tion; W. E. Findlay, manager, J. W. 
Grier & Co., Montreal, Can.; E. E. 
Wells, past most loyal grand gander, 
Blue Goose, St. Louis. 

At the expense of President H. M. 
Hansen and several members who were 
also taken in there was considerable 
sport with a letter purporting to be 
from General Manager Andrew J. Law- 
rence of the Chicago Examiner, stating 
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The Springfield has paid its losses promptly, dollar for 
dollar, in every great conflagration for sixty-four years. 

It does not own or control, nor is it owned or controlled 
by, any other company. 

It is strictly an agency company according to the best 
traditions of fire underwriting, and has avoided all schemes 
for securing business that do not recognize the exclusive 
right of every agent in his own territory. 

,_ It does not compete with its own agents through roam- 
ing broker-agents or through rival local agents who repre- 
sent it under other corporate names in the same town. 

An agent of the SPRINGFIELD is not a half, a quarter 
or any other fraction of an agent, but is vested with the 
rights and dignity of an undivided representative of an 
undivided and independent company. 

















SAVED THEM MONEY 


In its story of the Advance Elevator fire at East St. Louis, The Western Underwrite: said, “Those that 
had the inspection service of the National Inspection Co., of Chicago, scented a possible loss after reading 
its report and got off. @ Our Object is to Save Companies Money, 


NATIONAL INSPECTION CO., Incorporated 
JOSEPH G. HUBBcLL, Manager. 108 S. La Salle St., CHICAGO 
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that he had been informed that the Ex- 
aminer was to be discussed and he 
wished to have a representative on the 
floor. There was some discussion as to 
whether the representative should be 
admitted. Finally the Examiner man 
was introduced—he proved to be an ex- 
aminer from the Commercial Union 
office. 

a 7. . 

INJURED ON GOLF LINES 
Two Chicago fire insurance men 

have recently been injured on the golf 
links in about the same way. Manager 
C. H. Barry of the Pennsylvania 
wrenched the muscles of one of his 
legs at the Glen View grounds dur- 
ing the closing tournament of the 
managers. T. E. Mathews, superin- 
tendent of agents of the Commercial 
Union, met with a similar accident on 
the Edgewater links and is still con- 
fined to his home. Mr. Barry is now 
at his office, but is compelled to use 
a cane. 

x * * 

AMALGAMATION TALE AGAIN 
Some months ago there was much 

talk around the Insurance Exchange re- 
garding impending amalgamations of 
local agencies. But one such merger 
went through, however. Now with the 
reduction in expenses slated for Jan. 
1, the talk is being revi-ed. 

* * 


NEED TO READ /HE FORMS 

Quite a number of local agents, 
when writing and reporting tornado 
Policies on dwellings, apparently do 
not scrutinize the printed forms closely 
as, should they do so, some little labor 
would be saved. Most companies use 
the same printed dwelling and house- 
hold furniture form for fire and tor- 
nado policies, in which is printed the 
lightning clause. Tornado policies of 
course, do not cover against loss by 
lightning, as a consequence, there is a 
printed clause in this form which dis- 
tinctly states that whenever the form is 
attached to a tornado policy the light- 
ning clause is inoperative. Many 
agents, however, continue to erase the 
lightning clause from the form, evi- 
dently not having read over the form 
and noted the qualification. If agents 
would read the printed forms carefully, 
much labor would be saved. 

* * * 
LOSSES ARE HEAVY 
Western departments report a very 
high loss ratio during the last few 
months. Some of the offices declare 
that their losses eclipse similar months 
for previous years, and the indications 
are that 1913 will pass out as an un- 
Profitable year for the companies. 
Along with the large losses, companies 
find themselves confronted with a 
multitude of individual claims. 
a 


SHOCK ABSORBERS 

The German American of New York 
has during its day reinsured thirty- 
three companies. This is almost the 
record in point of number, but it is 
understood that the National of Hart- 
ford holds first place as a reinsurer, 
having taken in three or four more 


companies than the German Ameri- 
can. 





The Middle Department has decided to 
Settle losses on whisky in bond and hides 
and leather at tanneries on the basis of 
Market value quotations at the time of 


the fire, instead ~ 
duction of on the cost of pro 











NOT HERE FOR A DAY 
BUT FOR ALL TIME 














THE WORLD’S GREATEST FIRE COMPANY 


ROYAL 


Western Deparmtent - Royal Insurance Bidg., - Chicago 


NO OVERHEAD WRITING 








A SUPER - DREADNAUGHT 
AMONG THE WORLD'S 
FIRE OFFICES 








INSURANCE COMPANY, Limited 




















FIRE GEORGE W. LAW, Manager TORNADO 
LIGHTNING E, STANBERY P. W. CADMAN Assistant Managers AUTOMOBILE 
‘ " Wm. F. Rollo W. Dix Webster . 
ASKS FOR COOPERATION | een ep, Sixty Years of 


ONE CLOUD TO BE DISPELLED 





Emmet Says Commissioners, if As- 
sisted by Insurance Interests, 
Can Solve Problems of 
Regulation 





In the opinion of Superintendent 
Emmet of New York, there is really 
but one threatening cloud in the legis- 
lative sky of fire insurance. That takes 
the form of a public desire, assuming 
more or less the proportions of a de- 
mand, for state regulation of rating. 
This cloud can be dispelled without 
doing injury to either the public or 
the insurance interests, says Mr. Em- 
met, if the insurance officials will co- 
operate with the supervising officials 
in enlightening the public and _ pro- 
viding it with measures that will sat- 
isfy it. Such opinions he expressed in 
an address before the Insurance So- 
ciety of New York at its opening 
meeting of the present season, Tues- 
day evening. 
~ public Demands Enlightenment 

The leaders in the fire insurance 
business, said Mr. Emmet, must sim- 
ply make up their minds to encounter 
cheerfully, and with a good heart, the 
annoyance and inconvenience that in- 
variably accompany the more or less 
bungling attempts of the people in 
their organized capacity to solve highly 
technical questions by governmental 
means. The public is completely in 
the dark regarding the makeup of fire 
insurance rates, and is naturally curi- 
ous. As there is little evidence now- 
adays of the old competitive spirit, 
the public absolutely declines to be 
left ignorant. 

Public Otherwise Satisfied 

If the public could have been initi- 
ated, no matter how superficially, into 
the secrets of the art of fire rate 
making there would be little danger of 
governmental interference now, says 
Mr. Emmet. The public is satisfied on 
the point of solvency. It has faith in 
the companies. It also seldom has 
objection to the manner in which 
losses are paid. Now, if the insur- 
ance people will help, instead of ham- 
per the representatives of the people 
in making reasonable-minded men see 
that there is equity and equality in 
fire rates, the present danger may be 
averted. The unthinking public will, 
of course, continue to decry “big busi- 
ness,” but this portion of the public is 
in the minority. 





FIRE INSURANCE AGENTS 


Have you a contingent earned on profits at this time? Would it be wise 


to insure the contingent against loss between now and date due? 
FOR PARTICULAR 


PAUL G. JOHNSON, Room 15 


S WRITE 
23 INSURANCE EXCHANGE, CHICAGO 





C.W. PIERCE 


Independent Inspector and 
Fire Prevention Counselor 


1565 INSURANCE EXCHANGE, CHICAGO 
Telephone, Wabash 767 


Fourteen years’ experience in Cook county inspections. Prompt personal attention given to all commitments. 







Splendid Service 


The old Girard has been in continuous ex- 
istence since 1853. It has seen many com- 
panies come and go but it stands in a more 
impregnable position than ever. 


ymE-Rollo & So, 


JAANAGERS. 
CHICAGO. 


2021 Insurance Exchange 


FIRE—TORNADO 
AGENTS WANTED 


The Girard is seeking agency connections 
where the rights of the agent are respected 
and protected. 


Capital $500,000 Assets $2,553,904.70 
Policyholders Surplus $939,752.26 _ 


a INSURANCE COMPANY 


OF THE 


STATE OF PENNSYLVANIA 


308-310 WALNUT ST., PHILADELPHIA, PA. CHARTERED A. D. 1794 











Gustavus Remax, Jr., Pres. 
Warts Biiven, Vice-Pres. 
H. W. SteruHenson, Vice-Pres. 


Epwarp L. Gorr, Secretary 
Joun J. P. Ropcers, Treas. 
Sam’. P. Ropcers, Asst. Sc. 





FrirE—T oRNADO—AUTOMOBILE—LIGHTNING—RENT 
RENTAL VALUE—PERPETUAL INSURANCE 


AGENTS WANTED WHERE NOT REPRESENTED 














e 60th ANNVAL STATEMENT 
oe Capit - = = = = § 600,000.00 
Assets (to protect policy holders) - 4,189,617.18 
Swurauce Net Surplus to policy holders 2,180,005.25 
of WetartoncD.B! Net Surplus to stockholders ~- - 1,680,006.28 


W, BH. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Howell 
N.T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana nnd Kentucky, Mattoon, III. 
P.P.WIPPELL, State Agent, Illinois and Wisconsin, 2127 Ins.Exchange,Chicage 
H. F.WATERMAN, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E.S. FREEMAN, State Agent lowa, Nebraska and Minnesota, Omaha, Neb. 

























SAN FRANCISCO: DALLAS: 
A. C, Olds J. S. Aldehoff & Co. 
Manager Genera! Agents 
INSURANCE COMPANY, 
OF AIX1ACHAPELLE GERMANY. 
UNITED STATES BRANCH 
CHICAGO: d — YORK. ... Pog ag = 
“aaa Seisey WA eng 
DOUGLAS BROS. | gx» 
power of 
INSURANCE anv REINSURANCE | (ores © 
djust and pay 
LARGE FACILITIES om go ternniyd 
the Companies 
NEW YORK CHICAGO seae 
No. 123 WILLIAM ST. 175 WEST JACKSON BLVD. 
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OHIO AND WEST VIRGINIA 


FIRST MEETING OF SOCIETY 


Cleveland Organization Starts Winter’s 
Work—Whyler and Gray Are 
the Speakers 














The first fall meeting of the Insur- 
ance Society of Cleveland was held in 
the banquet room of the Elks’ Club 
Monday evening. One of the chief 
features of this meeting was the pres- 
ence of a large number of ladies, the 
organization having opened its member- 
ship to women engaged in the fire in- 
surance business and those employed 
in the offices. This will not only give 
them an opportunity to gain a more 
thorough knowledge of the business by 
taking the course of instruction, if they 
desire, but will afford healthy recreation 
and a change from the regular routine. 

Assistant Fire Chief Charles B. 
Whyler, head of the fire prevention bu- 
reau, said in his address that 17,000 
violations of the fire ordinances have 
been discovered by his men since Jan. 
1 of this year and that all, with the ex- 
ception of a few, have been remedied. 
Through cooperation with owners he 
said that 176 buildings, considered fire 
menaces, had been removed. 

John H. Gray, state agent of the 
North British & Mercantile, made an 
address on “Suppose You Should Have 
a Fire Tonight.” The work of Chief 
Whyler and his department was highly 
commended and the interest that every 
property owner and taxpayer should 
take in fire prevention was emphasized. 
Mr. Gray spoke of the important 
changes the insurance business is un- 
dergoing toward lower rates, because of 
the construction of better buildings, 
state regulation and the cooperation of 
fire departments in the prevention work. 
He urged more extensive co-operation 
and greater interest among the people 
in this respect and asserted that this is 
the one thing that will reduce the fire 
waste to the minimum. 

Thomas C. Goss, president of the 
society, occupied the chair. 





Object to Fremont Form 


Companies interested object to the 
following provisions embodied in the 
form of policy issued to the Ohio Light 
& Power Company at Fremont, Ohio: 

Permission to let buildings or portions 
thereof, to keep and use such articles 
necessary or incidental to their business 
or that of other tenants, any conditions 
of this policy to the contrary notwith- 
standing, for buildings to communicate, 
to work and operate at night and all 
hours, to alter, enlarge, move, repair or 
rebuild buildings or other property, and 
it is understood and agreed that the re- 
spective items of this policy shall attach 
and cover on or in any of the buildings 
herein described as added to ,altered, re- 
paired, moved or rebuilt, and on all sup- 
plies and materials therefor. It is fur- 
ther understood and agreed that any er- 
ror in description, situation or occupa- 
tion, or non-occupation of any building or 
other property named in the foregoing 
schedule, shall not operate to the preju- 
dice of the assured.” 





Ohio Agency Appointments 
American, N. J.—Bowdler & Pease, Cleveland. 
, Assurance of America—N. Smalheer, Cleve- 
an 

Coml. Union, Eng.—A. Cordes, W. H. Her- 
man, Cleveland. 

Ins. Co. of N. A—W. T. White, Cleveland; 
S. E. Heller, Canal Winchester; H. Ingalls, 
Hilliards; Moran & Rich, Westerville; W. H. 
Dillery, Arcadia; A. Bailey, Granville; J. Milli- 





If you want service let us handle 
Cincinnati business. Our Companies are 
the largest and best. 


Fire—Surety Bonds—Automobile Liability. 
EARLS & JOHANSING 


Phone Main 27 1404 1st Nat. Bank Bldg. 








AGENTS WANTED IN OHIO 


Ol" NATIONAL 2333 
CINCINNATI 


ORGANIZED-1851-  ekvinresaruy 











F. H. HAWLEY, Pres. W. E. HAINES, Sec’y. 
Ohio Farmers Ins. Co. 
Organized 1848 LE ROY, OHIO 
BS ccnscnnsscae $3,106,171 Reserve for Emergencies. . $125,000 
Pg eee $1,128, 


AGENTS WANTED IN ILLINOIS, MICHIGAN AND WISCONSIN 
McCONNELL & HECOX, Gen’! Agents 
Insurance Exchange, CHICAGO, ILL. 

















on, woe 5 Mt Ae Smith a Valley; 
oung, ina, mit arey. 
Arion canes nay, J- fA. Smithy Carey, 4 | EDGAR J. HAYNES, President THOMAS L. FARQUWAR, Secretary JAMES 6. MACONACHY, Agency Superintendent 


etter NEWARK FIRE 


INSURANCE COMPANY 


Camden—Curtiss & Linow, Conneaut; G. W. 
Nance, Jefferson. 
Citizens, Mo.—G. Grimm, Cincinnati; W. A. 
Finney, Portsmouth. 
pane, C—J. W. Baker, D. S. 
oontz, arshheld. . de 
Equitable—J. A. Eoff, Findlay. NEWARK, N. J 
Continental—H. S. McClure, Hillsboro. 
Concordia—Gray Agency, Coshocton; W. A. 
O’Grady, Wellsville; . J. Schlernitzauer, 
Steubenville. 
Germania—L. C. Taylor, Gibsonburg. 


Assets . ° ° ° ° ° . $1, 4 hy wee. 17 
Capital - . - . * 00.00 


Surplus to Policyholders . . - ° 1228. $24.81 


WESTERN STATE AGENTS 

J. H. MACFARLANE, Michigan and Ohio - - Union Trust Building, 

‘i 8. SACs Illinois, Indiana and Wisconsin - - 19 So. La EAT Ta na Cacao 
Solicited DALE, Iowa, Minnesota and Missouri - Pierce Building, St. Louis, 








thle A r) 


“MY YOUNGEST SOLICITOR” 


William Klappert, the Cincinnati agent, 
is out with his 1914 calendar, bearing a 
splendid picture of the old man himself 
and also his youngest child clinging 
about his neck. Klappert’s calendars 
always have a human interest picture, 

















PITTSBURG UNDERWRITERS 


| GEO. R, DAVIES, Mana Cc al ee » Pa. 
anager UNDERWRITTEN | th Bldg., Pittsburg, Pa 





OHIO NOTES } Allemannia Fire Insurance Co. Humboldt Fire Insurance Co. 

The Amazon Fire of Oklahoma has been | Reine wes 2 o Pittsburg, Pa. bene on Se 
licensed in Ohio. Its assets are reported | Capital, $1,700,000. Assets, $7.562,840.35 sarplaate Polter Beldere. 23. 437,126.83 
to the department as $327,238; liabilities, ; F. H. Westme er, Toledo, Ohio, Special mt for India: 
$46, rani capital, $156,676.50, and surplus, | S 3 Ockénga, P Peoria, lll., Genera t for iinet 
$123, 52. | New Agents Solicited. Fish & Schuikamp, M nm, Wis., General Agents for Wisconsin 


“Brunner yy) ~ Seek over De 
old agency o ois Kessler at Mansfield, 
Ohio, a year or more ago, have now sold | R. W. ALEXANDER, President 


the agency to Jacob Reinhardt and How- 


ard H. Henning. j > | 
The agency of S. T. Hazlett at Ada, 

Ohio, has been sold to L. A. McElroy. 

The Hazlett agency is one of the two big 

agencies of the town, representing about 

eighteen union companies. 


The directors of the Dayton Mutual 
Fire have supplied the $6,700 the company = ty 
had been ordered to raise by assessment 
and no assessment will be levied. The 


company sustained a rather heavy loss in 

the Dayton floods. 
an ee ye Sogacanse See. _ 

oshocton Straw Paper Co., N. S. Maple 
—. oe a a ae Se BALTIMORE, MD. 
ne We chads ane nee te withost the 90 | FOR AGENCIES IN ILLINOIS, INDIANA AND OHIO, ADDRESS F. E. WOODS, SPECIAL AGENT, 
percent coinsurance clause, which com- UNION TRUST BUILDING, CINCINNATI, OHIO, OR HOME OFFIC 
panies are asking for. 

Py de ones, meek ognnd st Moe 
ondon, 0, ed recently. e Smit 
agency was one of the big agencies of PROVIDENCE NEW YORK CHICAGO BOSTON 
the city, representing a big line of union 

companies. pe. Sunle® wes one of the - S k h 

est agents in the state, and was well- t t & 

known to the insurance fraternity of ar wea er ep ey; nc. 

Ohio. Lester L. Leach has purchased the 

agency. H. V. BURROWS, Manager 

— goonunt “ the fe Section ne hica Ill. 
ovember meetings of the re nder- 

writers’ Field Club of Ohio, and the Ohio Room 1633 Insurance Exchange, 175 W. Jackson Boulv., Chicago, 
ssociation o re Underwriters w e 

held in the afternoon on Nov. 4, instead MANAGERS FOR COOK COUNTY 









Surplus to 
rT olicyholders 
' $1,111,794.61 








of the morning, ss with other aay Rhode Island Ins. Co. of Providence, R. I. Nationale Fire Ins. Co. of Paris, — 
meetings. e fire prevention meeting . . . ° . : 
will be held in the evening as usual. The Union Fire Ins. Co. of Paris, — F ao ae vi _ Co. of Paris, France 
change in time of the first two is simply Assurance oO! . of New York. 

for the November meetings and because 

the date falls on election day. SURPLUS LINES 





The Ohio Mutual Automobile Fire Ins. Assn. Senge ae 


Agents Wanted 


La M le of Paris, France (Est. 1879 Standard of Amsterdam, Holland (Est. 1900) 

AUTOMOBILE INSURANCE EXCLUSIVELY Pe ep ed ed og AmaerdensLonde pp area ag a 
_ . Le Soleil of Paris France (Est. 1829) MBs dj os 

Operates in Ohio Only Le Nord of Paris, France (Est. 1840) Lio de—Binding Contract with Guar- 


Address Howard Sloneker, Secy. Hamilton, Ohio La France of Paris, France (Est. 1867) Ulederwchen up 0 $30,000. 


Prompt attention given to orders for surplus lines in United States, Canada 
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MICHIGAN AND INDIANA 


MEETING PROVES USEFULNESS 


Monday Luncheons at Detroit Well 
Attended—Plans Laid for Blue 
Goose Affair 











The Monday luncheon meeting of 
the Michigan Underwriters Associa- 
tion is constantly growing in favor. 
Twenty-nine attended this week, which 
is nearly three-quarters of the Detroit 
membership in the union field club. 
The usefulness of the new organization 
is frequently demonstrated. A number 
of the members, comparing notes, dis- 
covered that a certain agency needed 
looking over, and immediately consti- 
tuted themselves a committee to at- 
tend to the matter. Without this 
weekly meeting, the case would have 
been obliged to go over until the next 
monthly meeting. Important matters 
are threshed out every week. 

Frank Vernor, most loyal gander of 
the Michigan pond of the Blue Goose, 
has outlined to the members of the 
club the plans for the social session 
of the Blue Goose, which a committee 
is preparing. The function will be 
broader than a Blue Goose affair. All 
fire insurance men, local agents and 
special agents, and their wives, will be 
invited. The entertainment will take 
the form of a dinner and dance, prob- 
ably at the Log Cabin Inn, out Wood- 
ward avenue. The date tentatively fixed 
is Dec. 1, though this may be changed. 


LOOK OUT FOR OWN INTEREST 











Local Agents Must Do It Themselves | 
—Muskegon Quarterly Meeting— 
Ultimatum for Companies 





The Muskegon Association of Local 
Fire Insurance Agents held its quar- 


brokers who try to write business over 
the heads of the local agents, because 


the Muskegon men were so thoroughly 
organized that the brokers could not 
get into their territory at all. When 
the rule finally was adopted the Mus- 
kegon agents were excepted from its 
operations. 

It is understood, though not officially 
stated, that at the Muskegon meeting 
last Thursday the sentiment was ex- 
pressed that the agents ought to have 
the support of all companies for their 
efforts to observe right practices, and 
an ultimatum was drawn up for pres- 
entation to companies which might ac- 
cept business written over their heads, 
~ “smal them to come get their sup- 
plies. 


LITTLE FIRE PROTECTION 
Companies Are Fearful of Conditions 


Found at Bloomington, Ind., 
and May Reduce Lines 








The special report furnished by the 
Indiana Inspection Bureau on the fire 
protection of Bloomington, Ind., is not 
very assuring to companies, and line 
reductions are quite probable. The 
pumping station which furnishes the 
water supplies for the city, was shut 
down on the evening of Oct. 9, this 
being the third happening of the kind 
in the last ten years. The city is 
practically without fire protection, 
although the fire department is kept 
in readiness for quick response to 
alarm. It could probably care for in- 





cipient fires, but should one get 
beyond that stage, it would be help- 
less, as the small supply of water 


insurance shall cover sey poset ap- 
parel, personal effects, vehicles or horse 
equipment, as above described, which may 
be temporarily undergoing repairs, reno- 
vating or cleaning at any location in the 
city or village where this policy is issued, 
provided that in the event of loss claim 
shall not exceed 5 percent of the amount 
insured under the item by which the arti- 
cle or articles are covered by this policy. 


Cobb & Co. Not Ousted 


George M. Cobb of George M. Cobb 
& Co., the Indianapolis local agents, in- 
forms this paper that the item to the 
effect that his firm had been ousted 
from membership in the local board 
there is not true. He states there has 


F.R. Ormsby, Pres. 


Industrial Fire 


AKRON, 








Cash Capital 


agents. 
an Ohio company? 


Address, W. E. LAND 


Brown, 
Jordan. 


seph 


I. S. Myers, Treas. 


been some controversy over a misun- 
derstanding but that it was amicably 
settled. Tue Western UNDERWRITER re- 
grets it was misled in this instance. 





Michigan Agency Appointments 
St. Paul—H. J. Soringer, Breedsville; Helen 
Benton Harbor; R. O. Bisbee, East 
Svea—W. Rice, Jackson; S. H. Switzer, Mt 
J. T. Stokes and 
Westchester—J. H. Wortley & Son, Ypsi- 
nti. 


Amer. Cent.—Mrs. Lillie A. Kelley, St. Jo- 


Clemens. 


Teutonia—C. D. Doyle, 


S O. Kann, Detroit. 


Firemens—J. M. Cahoon, Houghton. 
Fireman’s Fund—F, A. Lehman, Manchester; 





Joseph Winum, Secy. 


Insurance Co. 
OHIO 


$100,000 


An Ohio company writing business through Ohio 
Farm Department. 


Why not represent 


AGENTS WANTED 


ERS, General Manager 








Incorporat 
TOTAL ASSETS 


H. R. SMITH, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO 





ed 1850 
$2,371,786 


R. SMITH, Secretary 








| mated that by steady pumping the 


| cinity of the mercantile district would 
| be drained in about six hours, thereby 


terly meeting last Thursday. Of the | tection. 


entire membership, but one man was | 


absent. 
Muskegon agents take in their work. 
Four prominent fire insurance men 
from other cities were present: J. K. 
Livingston of Detroit, president of the 
state association; 
Grand Rapids, one of the leading mem- 
bers of the association; W. T. Benal- 
lack of Detroit, manager of the Michi- 
gan Inspection Bureau, and D. D. 


that district. All made addresses. 
That of President Livingston dwelt 
upon the National association and its 


phasizing that the local agents must 
look out for their own interests, as no 
one else would do it for them. 


That shows the interest the | 


| Western Insurance Bureau was to dis- 
| pose of two of its excepted cities as 
| soon as the Western Union and West- 


Charles Holden of | 


West of Grand Rapids, inspector for | 


Mr. Holden spoke along the same | 


lines. Mr. 
self to the disadvantages under which 
the inspection bureau works, notably 
that it is between two fires. 


The com- | 


Benallack addressed him- | 


Panies think the rates are too low and | 


the assured think they are too high. 
The bureau tries to do its work with 
absolute impartiality. Mr. Benallack 
emphasized the point that it is the duty 
of the local agents to help bring prop- 
erty owners to see the general point 
of view; that fire insurance must be 
conducted on a safe basis or it won’t 
be insurance. 

President F. D. Smith called on 
every man at the table for remarks 
from an individual point of view. It 
was one of the most instructive meet- 
ings the association ever held. 

The Muskegon association is prob- 
ably the best organized and effective 
in the state. At the convention of the 
State association last month it was so 
recognized, after its representatives 
had fought a rule compromising with 


value to local agents everywhere, em- | field. 





would soon be exhausted. It is esti- 


cisterns located in the immediate vi- 


leaving the city entirely without pro- 


Get Two Cities in Line 
Under the agreement whereby the 


ern Insurance Bureau adjusted one 
of the joint excepted cities, the bureau 
will get Indianapolis and Detroit in 
shape by Jan. 1, at which time the Chi- 
cago expense reduction program will 
be put into effect. This will mean that 
bureau agents in Indianapolis and De- 
troit will be put on the regular bureau 
scale of commissions for the outside 





Criticize Cadillac Action 

Some of the Michigan field men, 
and local agents also, are sharply criti- 
cising a recent action of the Cadillac 
Association of Local Fire Insurance 
Agents in adopting a resolution recit- 
ing that the assured considered fire 
insurance rates too high and that the 
local association concurred in the view. 
Such action is considered subversive of 
all attempts to establish or maintain 
good practices in the state. It is un- 
derstood that the Cadillac agents pre- 
sented their resolution to their compa- 
nies with a modified scale of rates, and 
that the companies refused to accept 
business at such rates. Since then 
brokers have been writing Cadillac 
business over the heads of the local 
agents, at terms not made public. 





Object to the Form 
Objection is being raised to the form 
of policy being used by some of the 
agents in Menominee, Mich., to cover 
household furniture. The objection ap- 
plies to the following provisions: 
It is understood and agreed that this 








Automobile Owners 
















Write us today for particulars. 
THE NEALE-PHYPERS CO., Cleveland, Ohio 


National Association 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 





Cash Assets—$598, 120.70 


H. V. OLNEY, President 


Cash Surplus—$361,864.11 


Cc. A. L. PURMORT, Secretary 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
NET CASH SURPLUS $178,760.23 


BUSINESS CONFINED TO OHIO 
W. A. BOUNDS, President H. H. GREER, Secretary 








ORGANIZED 1837 











In sixty- 
Business fulsal nine years 
confined of business 
to the this —_. 
State of never con- 
Ohio tested @ loss 


Dayton, O- 


Dayton Mutual Fire 
Insurance Co.,” ono” 


OHIO 


B. C. COLEMAN, Seoy. 
Assets Jan. 1, 1913, $134,429.77 





E, J. Forney, Pres. J. M. Cook, Sec’y 
Incorporated 1873) 


THE 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 
Conservative and Careful Management 


AGENTS WANTED 


Address Home Office. 


Insurance 
Total Assets 


$5,115,600.00 
640,046.18 





An Agency Company 
GERMAN FIRE @incinnati Underwriters 


INSURANCE COMPANY | 121 East 3rd St., CINCINNATI, 0. 


OF WHEELING, W. VA. Eureka F. & M. ins. Co. Security Ins. Ca, 
Organized in 1867 Organized 1864 Organized 1881 
Cash Capital $200,000, Net Surplus$180,198.28 








COMBINED STATEMENT 




















WM. F. STIFEL, President Capital - . - - $250,000 
F. RIESTER, Secretary Assets - is . - «+ 720,044 
S.W. RICE, Supt. of Agencies Surplus to Policy Holders- 462,618 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio | F, A, ROTHIER, Prest. ADAM BENUS, Secy. 
Special Agent for Ohio and Indians F.C. BARTON, Asst.Secy. R.B. HEATON, State Ag? 
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Harrison, Taylor & Bresler, E. A. Klein, De- 
troit; Crook & Gould Co., Hastings. 

Buff. Ger.—H. A. Schmier, Detroit. 

qictonen—t, H. Phillips, Kalamazoo. 

City of N. Y.—Hipp Ins. Co., Benton Har- 
bor; J. M. Cahoon, pa. 

Columb. Natl—A. H. White, Hudson. . 
Commercial, D. C.—Hayes-Payne Co. and 
German Ins. Agency, Detroit; O. C, Phillips, 


™_ City. 
é a. Union, Eng.—C. W. Snowden, 
usky. 
Connecticut—A. S. Lindenfield and E. T. 
Leiter, Benton Harbor; James Godshalk, Three 
Rivers. 

Continental—P. T. Williams, Ionia. 

Detroit. Natl.—S. S. Brams, Edward _ Poleni 
and W. J. Griffin, Detroit; J. D. West, Ishpem- 


ing. 
Ger. Alli—A. N. Low, Detroit. 


INDIANA NOTES 


The Northwestern Mutual Fire, Seattle, 
Wash., has been admitted to Indiana. Its 
statement showed $377,000 cash assets; 

. $131,000 surplus. 


The property of the Fort Wayne & 
Northern Indiana Traction Company has 
been rated, under general form, at .4478, 
predicated on $1,714,650 insurance. 


The Indiana Inspection Bureau, report- 
ing on the equipped automobile factory of 
the W. H. McIntyre Company, at Auburn, 
Ind., states that it is a poor sprinklered 
risk as a whole, 


The Indiana Inspection Bureau has 
made a rate of 20 cents, building and con- 
tents, on the plant of the Peerless Tank 
& Seat Company, at Evansville, Ind., a 
sprinklered risk. 


Report has been made on the omnibus 
mercantile building of Evans Brothers, 
126-130 Bast Berry street, Fort Wayne, 
Ind. Risk is equipped with Grinnell 1909 
wet pipe sprinkler system, pronounced ex- 
cellent to good or worth 85 percent pro- 
tection credit. Line of insurance, $36,000. 


At a planing mill fire in the western 
part of Indianapolis, the hose was cut by 
a street car two minutes after water had 
been turned on and a railroad freight train 
blocked a crossing for five ‘minutes, hold- 
ing fire apparatus from reaching the fire. 
The loss was $15,000; insurance, $7,000. 


Report has been made on the wholesale 
grocery of A. H. Perfect & Co., Inc., south- 
west corner of Clay and East Columbia 
streets, Fort Wayne, Ind. The Grinnell 
1910 dry pipe sprinkler system is classed 
as superior to excellent or worth 95 per- 
cent credit; line of insurance, $100,000 on 
contents. 


Report has been made on the depart- 
ment store of the Root Dry Goods Co., 
611-623 Wabash avenue, Terre Haute, Ind., 
just equipped with Grinnell 1913 sprinkler 
system. he protection grades superior 
to excellent, or worth 95 percent credit. 
Insurance, $100,000 on buildings and $300,- 
000 on stock. 


A recent reinspection of the sprinklered 
plant of the Ohio Falls Motor Company, 
at New Albany, Ind., found the equipment 
shut off and drained. The concern has 
gone into the hands of a receiver and dis- 
continued business. Little or no sprinkler 
credit has been recommended for the pres- 
@ni non-automatic condition of the equip- 
ment. 

Clarence Ogle was arrested at Nobles- 
ville, Ind., charged with arson and re- 
leased on $1,000 bonds. A month ago a 
fire occurred at his home. Several bricks 
had been removed from the foundation 
and the hole filled with rags and paper 
saturated with coal oil. The property 
was insured. The case was worked up by 
the state fire marshal. 


MICHIGAN NOTES 


The local agency of the late E. S. Kel- 
ley at St. Joseph, Mich., has been sold to 
Frank X. Pixley. 

A. 8. da Silva, Michigan special agent 
of the Providence Washington, has 
changed his office to the Dime Bank build- 
ing, Detroit, telephone Cadillac 4868. 

A poor form is reported from Flint, 
Mich., in connection with stock insurance 
for O. M. Smith, 402-406 Saginaw and 107 
West Kearney streets. Policies cover 
blanket in all locations, while there is a 
solid fire wall between buildings 404 and 
406 Saginaw street, making two risks 
without average or coinsurance clause. 
Agents have been asked to attach the 
average or 90 percent coinsurance clause, 
or cover specifically in each location. 


San- 











IN ILLINOIS AND WISCONSIN 


CONSTRUES ANTIREBATE LAW 


Commissioner Ekern Holds Agents 
Must Secure Notes and Enforce. 
Collections, in Wisconsin 











Commissioner Herman L. Ekern, of 
Wisconsin, has issued a ruling upon 
section 19550 (2-i), an amendment to 
the antirebate law applying to all 
classes of insurance, passed by the 
Wisconsin legislature during the ses- 
sion of 1913. This statute is intended 
to do away with the discriminations 
sometimes practised by granting to 
certain large or favored property hold- 
ers an extension of credit on prem- 
iums without payment of interest. 
The practice virtually amounts to a 
rebate. Mr. Ekern’s ruling is as fol- 
lows: 


Paragraph (2i) of section 19,550 (the 
antirebate law) enacted by the legislature 
of 1913, provides: 

“The extension of credit to the insured 
upon a premium without interest for not 
exceeding sixty days from the time the 
insurance is written, or thereafter with in- 
terest at not less than the legal rate, as 
agreed upon in writing, shall not be a vio- 
lation of this section.” 

If the premium be not paid the agent 
must, before the expiration of the sixty 
days, secure a written agreement for ex- 
tension to a definite time, i. e., an interest 
bearing note, or he must cancel the policy 
and promptly take such steps by suit or 
otherwise as may be necessary to col- 
lect the premium payable. 

Failure by the agent to act accordingly 
is a voluntary extension of credit in vio- 
lation of paragraph (2i) of section 19,550, 
and makes him liable to the penalty of a 
fine and revocation of license. 

If the insured knowingly and wilfully 
participates in such rebate, he is also lia- 
ble to a fine, and the amount he can re- 
cover in case of loss is reduced in the 
proportion the rebate bears to the total 
premium payable. 

Paragraph (2i) of section 19,550 applies 
to all classes of insurance. 





Dalton Names Committees 


The members of the new executive 
and new standing committees of the 
Wisconsin State Fire Prevention As- 
sociation have been appointed and an- 
nounced by President H. L. Dalton. 
President Dalton hopes to be able to 
call the members of the new com- 
mittees together for a special meet- 
ing some time this week, when plans 
for the coming year will be outlined 
and preparations will be started for 
inspecting conditions in Racine, Wis. 
The personnel of the various commit- 
tees is as follows: 

Executive—M. A. Freedy, Phoenix of 
Hartford; R. E. Replinger, Milwaukee Me- 
chanics; Paul E. Rudd, Aetna; W. E. At- 
water, Commercial Union. 

Law and Ordinance—E. A. Rademacher, 
Home, chairman; E. O. Basse, German 
American; J. E. Florin, assistant state 
fire marshal; Herman L. Ekern, Wiscon- 
sin commissioner of insurance. 

Waterworks and Fire Department—E. 
G. Frazier, Springfield F. & M., chairman; 
John Brown, Providence Washington; 
B. M. Welch, Phoenix of London; A 4 
Jones, Liverpool & London & Globe. 

Publicity and Education—George R. 
Crosley, British America and Western, 
chairman; Henry J. Zechlin, Niagara; W. 
J. Hatcher, Hartford. 


Plan Mutual for Cities 
A committee has been appointed by 
Mayor Joseph Fisher of Marinette, 
president of the Wisconsin League of 
Municipalities, to plan the organiza- 
tion of a mutual insurance company 
among the cities of the state. If the 














THE MICHIGAN 


DETROIT, MICH. Fire and Marine Insurance Compaay 
HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-TWO YEARS 

: It has paid $6,847,000.00 in losses 
I a ss juts $1.489,499.20 ee ae $400,000.00 
IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 
D. M. FERRY. JR. E. J. BOOTH H. E. EVERETT E. P. WEBB 
President Vice-President Secretary Ass t Secretary 














Michigan Commercial 


Insurance Company 
Lansing, Michigan 





A Live Company Automobile 
for Writing na gpa races 


Live Agents 


Tornado Insurance 

















W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres. OTTO E. GREELEY, Secretary 


CALUMET INSURANCE COMPANY 


INSURANCE EXCHANGE, CHICAGO 
FIDELITY SURETY ACCIDENT HEALTH 
SOUTHWESTERN SURETY INSURANCE CO., Durant, Okla. 
Assets, $1,180,249.12 Capital, $542,525 Surplus and Profits, $418,596.26 
GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bldg., INDIANAPOLIS 
LIABILITY PLATE GLASS BURGLARY AUTOMOBILE 


Assets $1,153,949.82 ORGANIZED 1858 Surplus $589,603.10 
LOSSES PAID $10,230,226 


THE FARMERS’ FIRE INSURANCE CO. 
OF YORK, PENNA. 
‘A. S. McCONKEY, Sec’y & Treas. 


GERMANIA 


FIRE INSURANCE COMPANY « 


NEW YORK — 
ORGANIZED 1889 








W. H. MILLER, President 





INCORPORATED 1840 


WESTERN 


Insurance Company 





| of Pittsburgh Cash Capital, - - $1,000,000.00 

—— Assets, - - - - $7,213,762.27 

FIRE AND TORNADO Net Surplus, - - $2,613,814.88 
Surplus for Policy 

CAPITAL - - - — $ 300,000.00) Folders, - - - $3,613,814.88 


SURPLUS TO POLICY HOLDERS, 360,704.20 





ASSETS - - . - 966,033 51 HEAD OFFICE 
LOSSES PAID TO DATE - - 5,400,000.00 


Cor. William and Cedar Streets 





The Columbian National 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


P. J. Brapy, Vicu-Pres. M. W. We1sn, Secy.& Treas 


Cash Capital, $500,000 Net Surplus, $225,000 


EDWARD BLIVEN, Managing Underwriter 
Reliable Agents Wanted 
Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, Wisconsin, lowa, Minnesota 


London & Lancashire|THE CONCORDIA FIRE 
FIRE INSURANCE COMPANY 


OF MILWAUKEE, WIS. 
Insurance Company 
LIMITED 


of Liverpool, England 





Joun G. Ewrne, President 




















Cash Capital - - $600,000.00 
Reinsurance Reserve - 1,102,260.34 
Reserve for allother Liabilities 210,426.37 
Surplus to Policyholders - 1,100,560.70 
Total Assets - - «=. 2,418,247.41 





STATE AGENTS: 
JOHN DREIBS, Chicago, Ill., for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P. E. NORRIS, Columbus, Ohio, for Ohio and W. Va, 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans. and Mo. 
A. E. CLARK, Des Moines, Iowa, for Iowa and Neb. 
E. G. FORD, Seattle, Wash., for Wash. and Ore. 


CHARLES E. DOX, Manager 


Western Department 





39 S. La Salle St. 





Chicago, Illinois 
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company is organized it will compete 
not only with the regular companies 
and numerous Wisconsin mutuals, but | 
also the state fund, which is now open 
to cities. The committee consists of 
Peter T. Stoffel, Racine; H. E. Mar- | 
quardt, Wausau; John Mulva, Osh-| 
kosh; Henry Stultz, Jr., Manitowoc, | 
and A. J. Sprenson, La Crosse. 


FIRE PROTECTION IMPROVED 


Conditions at Paris, Ill, Have Been 
Ameliorated by Recent Rains | 
Which Increased Water Supply 


—EE 








The rains last week caused the water 
in the reservoir supplying Paris, IIl., | 
to raise 28 inches in four days. The 
pumping station resumed operations 
Saturday. Rains this week are adding 
to the supply and connections have 
been made so that water from the ice 
plant wells can be pumped into the city 
mains if the occasion demands. The 
city authorities say the town will not 
be without fire protection again. 

Companies were considerably alarmed 
at the situation in Paris, which was 
practically without water, and the in- 
formation that it is getting back to 
normal will be gratifying. 





French to Go to Florida 

Charles L. French of Jacksonville, 
Ill., recently retired as Illinois state 
agent of the Springfield, will go to 
Florida the middle of December and 
spend the winter in that state. Florida 
thus becomes the winter headquarters 
of two of the Illinois field veterans, 
Mr. French and Robert Gray of the 
American Central. 





Farm Business Growing 
The farm business of the German 
American of New York in Illinois is 
showing a nice growth, and an excel- 
lent loss record. Gardner of 
Bloomington, is superintendent of the 
Illinois farm department. 





Wisconsin Agency Appointments 

Aachen & M.—P. F. Berndt and A. A. Heuer, 
Milwaukee. ad 

Caledonian—J. W. Day and F. R. O'Neal, 
Beloit. 

Columb. Natl.—J. E. and J M. McCabe, Su- 

rior; F. R. Hughes, Chippewa tora TS 
Tovee and E. W. Heiss, fau_ Claire; illiam 

anders, Waterford; F. A. Geill. Burlington; J. 
M. Kohler and W. M. Burke, Kenosha. 

Coml. Union, Eng.—W. S. Audiss and E. S. 
Hinman, Oshkosh; A. C. Merryman and L. O 
Robeck, Marinette. . 

Coml. Union, N. ¥.—R. W. Mapps, Ripon; W. 
A. Fritz, Shawano. ’ 

Connecticut—G. M. Hinkley, Jr., West Allis. 

Continental—F. A. Dieruf, Morrisonville; M. 
A. Carroll, Durand; H. A. Huber, Stoughton. 

Farmers, Pa.—W. H. Giffin, Superior. 

Fid.-Phenix—G. F. Roberts, Fox Lake; H. J. 
Fecht, Highland; E. A. Park, Richland Center; 
Richard Zimmerman, Waupun; M. H. Carroll, 
Durand; H. A. Huber, Stoughton. P 

Fire Assn.—F. D. Reynolds, Stevens Point; 
pay 2. Dawson, Viroqua; W. S. Stroud and 
L. N. Coapman, Kilbourn; Adolph Seegert, 
Horicon; Odin Hagen, Winneconne. 

Fireman’s Fund—H. R. Huber, Ellsworth; E. 


artford—G. M. Hinkley, West Allis. 
Humboldt—C. W. Atkinson, Stevens Point; rf 
Carow and H. E. Stormont, Ladysmith; 
L. Heimbaugh and F. E. Spring, Superior. 
North Amer.—G. E. Thorp, Monroe. 
Lon. & Lan.—Frank Jenks and Burr Sprague, 
Brodhead. 
ech. & Trad.—W. H. Bender, Jr., Milwau- 


ee. 
Natl. Ben. Franklin—F. E. Spring and E. L. 





STRICTLY FIREPROOF 


BREVOORT 


Chicago, Illinois 
MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The Patronage of Insurance Men 
Is Solicited 


New 
Hotel 











FIRE 


Automobile and Farm Departments 


TORNADO 





Williamsburgh City Ins. Co. - - 
North River Ins.Co. - - - - 
United States FireIns.Co. - - 


Nassau & Dutchess Fire Ins. Co. 
Richmond Ins. Co. - - - - - 
Union of Buffalo- - - - - - 





Surplus to 
Assets Policyholders 

$3 684,956.39 $1,266 393.72 
2,476,951.86 901,750.56 
1,110,427.61 690,472.05 
1 ,482,343.38 802,593.47 
471,723.51 341,635.94 
327,455.35 274,806.30 


-~THE CAPACITY OF THE ENTIRE OFFICE IS AT THE DISPOSAL OF AGENTS 


CRUM & FORSTER 





Western Department 
FREEPORT, ILL. 


FRED M. GUND 


Manager 











Heimbaugh, Superior; E. W. Delaney, Ocono- 
mowoc. 

State of Pa.—H. R. Huber, Ellsworth. | 

Mich. Coml.—G. E. Page, Dousman; S. T. 
Helgason and C. R. Davis, Milwaukee. 

ilw. Mech.—C. W. Hamilton, Westboro; E. 

R. Hughes, Milwaukee. 

Natl. Und. of Amer., N. Y.—H. D. James, 
Milwaukee. 

Natl. Union—S. S. Little, Menasha. . 

New Hamp.—M. P. Friday, Stevens Point. 

N. Y. & Boston Lloyds—H. D. James, Mil- 
waukee. 

Newark—Edith M. Hubbard, Manitowoc; A. 
C. Merryman and L. O. Robeck, Marinette. 

North River—V. H. Paradise, Rice Lake. 

N. OW, Feds. yf Towne, La Valle. 

olony—J. H. Suppry, Sparta. 

Pa. Fire—Runke & Naffz, Merrill. 

Rhode Island—Emma R. Hirb, Oconto. 

Royal Exch.—G. A. Weizenegger, Eau Claire; 
F. P. Cullen, Racine; Fred Siegler, Watertown. 


Security, Ia—Norton Armstrong, Ladysmith; ' 
crm * Mea 


N mys New London. 
Security, Ct.—T. H. King, Sparta. 
Springheld—H. R. Neitzel, North Lake; C. H. 
Golden, Merton; Harry Bodle, Superior. 
Standard, Ct.—S. S. Little, Hartford. 
Svea—C. L. Allen, Eau Claire; A. L. Sever- 
son, Stoughton; C. J. Foster, Stevens Point. 
Union ng.—D. H. Thatcher, Green Bay. 
United Amer.—F. R. Brown and William 
Fehrman, Jr., Merrill. 
Westchester—G. H. Nordvi, Waupaca; C. C. 
Sheldon and Frank Leonard, West Allis. 





Illinois Agency Appointments 

Forest City—G. Jeck, Eureka; B. Morris, 
Marshall; J. O. Ward, Hazel Dell; J. A. Shorb, 
Newton. 

Granite State—Steinbeck & Meyer, Chicago. 

Ger. Amer., N. Y.—Thomas & Rapp and 
Geo. H. Doty, Chicago; L. A. Somers, Ogden; 
S. S. Smith, Mackinaw; J. Condit, Gillespie; 
4 . Harrison, Ridgefield; W. A. Rosing, 
Round Lake; W ullet, St. David; U. red 
Jones, St. Joseph. 

Globe & Rutgers—G. W. Gaiside, Chicago; C. 
J. Gilhofer, Cairo; L. H. Dixon, East St. Tea 

Hanover—O. Moore, Allerton; J. A. Mc- 
Clure, Blue Mound; Donohue & O’Neill, Bar- 
ber & Weckerlin, L. Nathan and A, D. Eber- 
wine, Chicago; G. A. Spriggs, Fairfield; S. J. 
Hillis, Metropolis; C. Atchison, onroe 
Center; E. M. Peavler, Mt. Vernon; G. A. 
Frazier, Villa Grove; S. I. Miller, Wellington; 
. A. Diefenbach, Dwight; Schmidt & Isaacs, 
Gillespie; J. T. Fullenwider, Mechanicsburg. 

Ill. Mut. Fire Und.—O. S. Bowgren, Geneva; 
N. A. Cagwin, Joliet. 

Milw. Mech.—C, E. Phelps, Rockton. 

New Hamp.—D. L. Gardiner, Aurora. 

Pa. Fire—H. W. Foerste, O’Kawville; Becker 
& Fleischbein, Belleville; E. I. Goodspeed, 
oliet; Rice & Condit, Gillespie; J. R. Sutton, 
dwardsville; A. Anderson, Oneida; McDowell 

Ramsey, Fairbury. 

Scot. nion—T. J. Campbell and E. G. 
Grandland, Chicago. 

Amer. Cent.—H. R. Crawford, Hillsboro. 
Assured’s Natl. Mut.—J. I. Van Sickle, Ver- 
milion. 

American—C. J. Warner, Prophetstown. 


ILLINOIS NOTES 


Sterling, Ill, is being rerated and it is 
expected that the new tariffs will be is- 
sued within a month. 

At Toluca, Ill, John Scullins has sold 
his agency to E. G. Ball, cashier in the 
local bank, and the companies are trans- 
ferring. 

The Royal and German American have 
retired from the agency of A. C. Roach 
at Bushnell, Ill, and planted in the office 
of Charles E. Hendry. 

John Stout, who had a local agency at 
Ottawa, Ill, from 1888 until he was com- 
pelled to retire by advancing age, died 
recently. He was 84 years old. 

Objection has been made to the form of 
policy used by agents at Springfield, I1., 
to cover the new sheep and swine pavil- 
ions, located on the state fair grounds. 
Policies cover, under one item, the sheep 
and swine pavilions, with the 80 percent 
coinsurance clause, but as these buildings 
are 250 feet apart, the companies want 
specific insurance on each or the sub- 
—— of the 90 percent coinsurance 
clause. 








Work will be started this week on a 
single source automatic sprinkler equip- 
ment in the plant of the Frank H. Rus- 
sell Glove Company, Berlin, Wis. The 
Barnes Construction Company of Osh- 
kosh, Wis., has the contract, and the in- 
stallation work will be done by the Globe 
Automatic Sprinkler Company. The line 
of insurance is about $50,000. 


Phoenix Assurance Co. Ltd. 


OF LONDON 


HEAD OFFICE 
FOR UNITED STATES 


100 WILLIAM STREET 
NEW YORK 






WESTERN DEPT. 
175 WEST JACKSON BLVD. 
CHICAGO 


FIRE—USE & OCCUPANCY—TORNADO—SPRINKLER LF4SKAGE 





THE CENTRAL UNION FIRE INS. CO., “stssourr 


Surplus to Policyholders Jan. 1st, 1912 - - 


$450,000.00 





OHN G. EDWARDS, President—E. R. DURHAM, Secretary and Treas. 
. H. YOUNG, Vice-President—A. E. PINKNEY, Asst. Secretary 





PRODUCING AGENTS WANTED in Missouri, Kansas, Illinois and Indiana 





ABSOLUTELY FIRE PROOF 


The Martin Hotel 


190 Rooms With Bath 
50 Rooms Without Bath 
Center Insurance District 


The Patronage of Insurance Men Is 
Solicited 


W. B. NATION, Manager 


Sioux City, Iowa 





1898 Fifteen Years of Service 1913 


Security Mutual 
Fire Ins. Co. 
Chatfield, - - Minn, 


Insures Against Loss by Fire, 
Lightning or Tornado 


F. L. TESCA CHAS. L. THURBER 
Presiden’ 














One Hundred Thousand Dol- 
lars deposited to secure 
policy holders. 


> GOOD AGENTS WANTED IN NORTH DAKOTA; 


OF SIOUX FALLS, SOUTH DAKOTA 


SOUTH DAKOTA AND IOWA 





Northwestern Mutual Fire Insurance Company 
Organised January 1, 1907 
Insures at Actual Cost. Insures Store Buildings, Stocks of Merchandise, 
Farm Property, School Houses and Churches. 
HAVE TWO-MILLION DOLLARS OF INSURANCE IN FORCE 
INSURE WITH US AND GET AN ANNUAL DIVIDEND 


J. H. DAHL, Secretary 


W. W. KING, President 


FARGO, NORTH DAKOTA 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in improvements. 


Plan. Cuisine of acknowledged excellence. 


Breakfasts, Club Luncheons. 


E an 
Restaurant prices reasonable, Club 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 














GEO, A. MOWRY, President 


A consolidation of the Twin City Fire — 
and Middlewest Fire Insurance Companies 


W. A. GORDON, Secretary WILLIAM WALSH, Asst. Sec’y 


Twin City Fire Insurance Co. 


MIDDLEWEST FIRE-UNDERWRITERS AGENCY 
MINNEAPOLIS, MINN. 


Local Representatives Desired in Montana 


CasH Capita $500,000 








FIRE— LIGHTNING—TORNADO—HAIL— INSURANCE 
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IN THE GREAT NORTHWEST 


10OWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








DOING EDUCATIONAL WORK 


Duluth Jobbers Credit Bureau Sends 
Out Information to Country Mer- 
chants on Fire Insurance 








The Duluth Jobbers Credit Bureau 
has gotten out a booklet, which it is 
sending to its members and country 
merchants. The credit men have been 
surprised at the irregularities in fire 
insurance policies that have been 
brought to light after a loss, and the 
bureau states that it is surprised that 
insurance companies have not taken 
advantage more often of such condi- 
tions that appear in the policy. The 
bureau, therefore, has undertaken the 
education of the country merchants in 
matters of fire insurance, so that a loss 
adjustment will in most cases be sim- 
ply a determination of property dam- 
age. It contends that the creditors of 
the merchant are the best medium to 
use in imparting the necessary knowl- 
edge. 

The booklet takes up some of the 
paragraphs in the policy and inter- 
prets these in clear language, showing 
what conditions must be observed and 
what constitutes a violation. It then 
describes fully the percentage value 
clause, the coinsurance clause and so 


The book is an educational publica- 
tion that is worthy of commendation. 
The one criticism the bureau makes is 
concerning the iron safe clause, which 
it characterizes as particularly strin- 
gent and exceptionally harsh. 


Inspecting State Buildings 

Commissioner J. A. O. Preus, under- 
writing manager of the Minnesota’s 
state fire and tornado insurance fund, 
is having Deputy George H. Nettleton 
inspect all buildings on which his 
“company” is interested. The first re- 
port turned in covers the state uni- 
versity, and there is much criticism of 
conditions in the buildings of the man- 
ner in which electrical appliances are 
installed and the general absence of 
foresight in construction. Though the 
state thought it had several fireproof 
university structures, only one is given 
such a designation by Mr. Nettleton. 
The others, he says, need steel doors, 
metal sash and wired glass windows 
and fireproof roofs. The report has 
been referred to the university regents. 





Plan Self-Insurance for Duluth 

Mayor Prince and City Attorney 
Clapp of Duluth, Minn., are at work on 
the question of a self-insurance plan 
for that city. About $250,000 insurance 
is carried on city property and the an- 
nual premiums amount to about $2,300. 
In addition there will be a liability pre- 
mium of about $2,000 a year to cover 
the city’s compensation risk, unless self- 
insurance is decided upon. 





Iowa Committees Named 
The executive committee of the Iowa 
Fire Prevention Association met Mon- 
day afternoon in the office of the new 
president A. M. Upham to name the 
committees for the coming year. The 
list will be compiled and sent out by 
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Chairman F. E. Hathorn within a few 
days. The chairmen of the commit- 
tees by districts are as follows: First, 
R. E. Mackintosh; second, George W. 
Holton; third, William H. Harrison; 
fourth, A. W. Freeman; fifth, J. N. 
Sterling; sixth, H. V. Myers; seventh, 
H. A. Houghton; eighth, O. W. Fol- 
lett; ninth, Freeman; tenth, 
Roger Swire; eleventh, Scott Humbert. 





Lloyd Caldwell Has Resigned 


Lloyd Caldwell, managing under- 
writer of the Bankers & Merchants 
Fire of Minneapolis, Minn., has re- 
signed. 


MOORHEAD IS INSPECTED 


The Minnesota State Fire Prevention 
Association made an inspection of Moor- 
head, Minn., Oct. 29. The usual fire haz- 
ards were found and much interest was 
aroused among the citizens of that place. 
The regular quarterly meeting on Nov. 15 
will be the next call of the Minnesota 
association and will be held in Minne- 
apolis. 





Minnesota Agency Appointments 

Firemen’s—J. S. Newbery, Crookston. 

Royal Ex.—J. F. Kennedy, Austin. _ 

Detroit F. & M.—J. F. Kennedy, Austin, 

N. B. & M.—T. J. Voracek, Lonsdale. 

Rhode Island—C. H. Gordon, Duluth. 

Ger. Alliance—R. J. Jordan, Minneapolis. 

Royal—A. M. Johnson, Dawson. 

Citizens, Mo.—E. Lundberg, Crookston. 

Germania—W. J. Loos, St. Paul. 

Agricultural—C. H. Gordon, Duluth. 

New Hamp.—H. E. Kundert, Brainerd. 
— Farmers’ Mut.—C. H. Gray, Maple 

ain. 

Retail Implement Dirs. Mut.—F. S. Grindall, 
Northome. 

N. W. F. & M.—N. J. Amble, Peterson; 
E. T. Olsson, New York’ Mills; B. B. W. 
ing, E. B. 
apolis; 
A. E. 


Rehnke and O. L. Gulbro, Minne- 

George McKenzie, Jr., Lester Prairie; 
Istead, Evansville; M. M. Pattison 

and W. S. Pattison, Duluth; J. B. Hove, Car- 

los; Ida M. Alexander, Clarissa; R. W. Hove, 

wood and H. D. McNeil, Cuyuna; A. L. Leraas, 

Barrett. 

Retail Impl. Dirs. 

Minneapolis. 

Bankers & Mer.—M. C. Langley, Windom. 

Minneapolis—Fred Leyh, Bertha. 

Fid.-Phenix—H. W. Swanson, Forest Lake; 
G. F. Sullivan, Jordan; A. T. Johnson, Les- 
ter Prairie; R. Becklund, Rock Creek; 
Hjalmaer Anderson, Rush City; C. R. Voll- 
mer, Winsted; K. G. Knutson, Becker; J. M. 
Stickney, Hinckley; W. N. King, Waverly; 
H. G. Getty, White Bear Lake; J. E. Reioux, 
Wyoming. 

Calumet—C. H. Christopherson, Luverne; W. 
T. Morgan, E. J. Feldman and A. C. Walker, 
Pipestone. 

North Amer.—Marcus pow Pipestone; A. 
L. Leraas, Barrett; W. Wenger, Campbell. 

Westchester—O. . Peterson and C. C. 
Strander, Crookston; O. M. Levang, Lanes- 
boro; T. Austinson, Rushford; A. C. Rich- 
ardson, St. Charles. 

North River—M. M. Reiland, Rollingstone; 
John Mettel, Wadena. 

L, & L. & G.—Lee Brown, Monterey; C. H. 
Luverne; William Greenawalt, 
. Brooks, Oronoco. 

_ Hanover—George McKenzie, Jr., Lester Prai- 
rie; H. A. Miller, St. Paul; H. W. Wollan, 
Glenwood. 

Phoenix, Ct.—O. A. Flatberg, Jasper; C. H. 
Dahlstrom, Milaca. 

Prov. Wash.—H. W. Wollan, Glenwood; J. F. 
Kennedy, Austin. 

_ Phoenix, Eng.—W. H. Jones and G. T. Eag- 
ling, Duluth. 
ndon—Grant Seaton, Coleraine. 
Amer. Cent.—J. G. Hammer, Jenkins. 


MINNESOTA NOTES 


An initial report has been made on the 
furniture repairing and upholstering plant 
of William Yungbauer, 179-181 West 
Fourth street, St. Paul, Minn. Risk has a 
Grinnell 1913 dry pipe sprinkler system, 
class fair, or worth 70 percent credit. In- 
surance, $25,000. 


An original report has been made on 
the sprinklered plant of the Fisher Paper 
Box Company, 221-225 First street North, 
Minneapolis. Risk is equipped with Grin- 
nell 1913 wet pipe system, pronounced fair 
to compromise, or worth 65 percent pro- 
tection credit. Insurance, $60,000. 


Inspection has been made of the sprink- 
lered wholesale grocery of the Theopald- 
Reid Company, northeast corner of Third 
street North and First avenue East, Fari- 
bault, Minn. The Grinnell 1910 dry pipe 
equipment is classed fair, or worth 70 per- 
$60.0 wee credit. Line of insurance, 


Mut.—George Frutchey, 


Christopherson, 
Welcome; E. G 





IOWA NOTES 


Fire Chief Dunham of Waterloo, Iowa, 
is making a demand for a reduction of 
rates in that city. It is claimed that when 
the city was inspected a year ago condi- 
tions were found so good that lower rates 
were “predicted.” 


The officers of the Iowa pond of the 
Blue Goose, called to meet Monday to 
make arrangements for a splash in Janu- 
ary, did not meet because of the inability 
of some of them to attend. The meeting 
will be held next Monday at 2 p. m. at the 
office of C. R. Tyrrell. 





THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 
COLORADO 








NO MEETING HELD THIS WEEK 





Large Cities Committee in St. Louis 
Did Not Visit the City as 
Was Expected 





The joint large cities sub-committee 
of the Western Union and Western In- 
surance Bureau did not go to St. Louis 
this week, as the members had in- 
tended, in order to- meet the local 
agents committee. The joint commit- 
tee framed up a plan for St. Louis 
which the local agents have been con- 
sidering. It is planned to make the 
commissions in St. Louis 20, 25 and 30 
percent for the downtown offices. 

There will probably be three classes 
of agents in St. Louis. First, the down- 
town offices; second, the agents in the 
district outside of the congested dis- 
trict, whose boundaries will be more 
or less irregular, and third, the agents 
in the county outside of the second dis- 
trict. The main difficulty confronting 
the committee in St. Louis is the large 
number of subagents, and these are 
charged with having caused most of 
the difficulties in that city. The down- 
town agents have a large number of 
subagents reporting to them, many of 
whom represent the same companies 
and take business at lower rates and 
improper forms. It is usually the case 
that the downtown agents have an 
over-riding commission of 5 percent 
on the business of subagents. Thus 
nothing was made on the subagency 
business, and it was accepted merely 
to increase the volume. 

The question of limiting the number 
of agents, which comes up in connec- 
tion with the agreement, has caused a 
flurry among the offices, as some fear 
they may lose some of their com- 
panies. 





Becomes an Adjuster 


J. F. Sperry, formerly of the local 
agency of H. T. Sperry & Son of 
Champaign, Ill., who has spent some 
time on a ranch at Loma, Colo., has 
notified companies that he is taking 
up his residence at Grand Junction, 
Colo., and will act as an independent 
adjuster. 





Close with Merry-Making 
At least a big majority of the active 
members of the Kansas State Fire Pre- 
vention Association are expected to be 
present at a dinner and merry-making 





tion, Nov. 18. Wives of the members 
will be invited. 

The executive committee has named 
Charles F. Hardy, present president 
of the association, to act as toastmas- 
ter for the evening. An invitation to 
state officers will be extended to at- 
tend the dinner. 





Reinsures Its Kansas Business 


Because of the general unsatisfac- 
tory experience of companies in Kan- 
sas during the past few years, under 
rate regulation, and the consequent 
steady reduction of rates, the Prussian 
National has reinsured its Kansas busé 
ness in the Liverpool & London & 
Globe of New York, as of Nov. 1. 





Repeal of Tax Promised 

The municipal authorities of Carroll- 
ton, Mo., have promised to repeal the 
ordinance by which insurance agencies 
are compelled to pay $5.50 a year tax 
to the city for each company they rep- 
resent, to be effective from Aug. 1, 
last, and to refund the taxes collected 
since that time. Other cities in Mis- 
souri contemplate similar action rela- 
tive to city taxes against insurance 
companies. 


Get Many New Members 

A meeting of the executive board of 
the Insurance Federation of Missouri 
was held Tuesday and constitution and 
bylaws were adopted. Many new mem- 
bers have been added to the federation. 
George D. Markham presented the ap- 
plications of forty St. Louis insurance 
men this week. 

D. D. Thomas, president of the feder- 
ation, returned from Kansas City bring- 
ing a large number of applications 
from that city. While there, he gave a 
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talk before the Cooperative Club, a busi- 
ness organization. The insurance men 
of Kansas City will call a meeting this 
week or next, to organize for active 
work in the federation. 

A general meeting of the federation 
will be held in St. Louis shortly, which 
will be addressed by R. A. Holland, an 
attorney, who has given much attention 
to the insurance business. 


Reciprocal Agent Fined 

Bruce B. McKim, agent of the Lum- 
bermen’s sig ayes, | Alliance, of 
Kansas City, Mo., was last week found 
guilty in a justice court at Helena, 
Ark., of representing an insurance 
company not authorized to do business 
in Arkansas, and was fined in the sum 
of $500. It is claimed that the con- 
cern does a large insurance business 
in the state, principally, with the lum- 
ber interests, and has not complied 
with the laws of the state regarding 
insurance companies. 


New Rates at Little Rock, Ark. 


The new rates made under the Dean 
schedule for the city of Little Rock, 
Ark., have been promulgated by the 
Arkansas Actuarial Bureau. In putting 
out the new rates, Manager J. S. Speed 
called attention to the fact that re- 
ductions could be secured in many 
cases by the removal of easily remedi- 
able defects. He announced that the 
bureau was anxious to put its whole 
machinery at the command of the citi- 
zens for this purpose. 

In the new tariff building, rates are 
reduced somewhat, while contents 
rates are slightly increased from the 
old figures. 











MISSOURI BROKERS LICENSED 


The following insurance brokers have 
been licensed by the Missouri department 
during the past week: 

Kansas City—E. A. Earnest, James 
Mackenzie, L. A. Stephenson, E. S. Smith, 
J. P. Gilwee, A. C. Muhlschester, E. E. 
Holmes, R. L. Miltan, V. G. Hines, J. E. 
Urban, F. W. Little, Jr., W. H. Launder, 
C. W. Fulton, Herbert Jones. 

St. Louis—Mrs. Dillie Gothelf, W. G. 
Lanaban, C. H. Pryor, M. M. Reynolds, 
Francis Bryan. 


ALLEGED MUTUAL SWINDLE 

An alleged swindle of farmers by a 
mutual hail company in Johnson county, 
Kan., has been reported to Attorney-Gen- 
eral John S. Dawson, who is conducting 
an investigation. It is asserted that 
about a hundred farmers were induced to 
sign what they were led to believe were 
contracts to protect one another against 
losses by hail, when in fact some very 
small print in the body of the policies 
made them chattel mortgages on the 
crops for three or four times the amount 
agreed upon. Dawson declines to give 
the name of the mutual company until 
he has investigated. 


MAY INCREASE UNIVERSITY LINE 

Secretary W. G. Babb of the board of 
curators of the Missouri University, at 
Columbia, Mo., has been conferring with 
insurance men on the question of obtain- 
ing additional insurance on the contents 
of the university buildings. The insur- 
ance on this line has not been profitable 
and some of the companies have declined 
to accept it. The board has been carry- 
ing insurance amounting to only about 
one-tenth of the insurable value of the 
Property. Agents are trying to persuade 
the board to carry insurance to the 
amount of one-half the insurable value of 
the property, and think that the board 
will consent to this proposition, greatly 
increasing the amount of insurance car- 
ried, and making the business more ac- 
ceptable to the companies. 





COMPANY HELD LIABLE 


The German American has been held 
lflable by the Kansas supreme court for 
a@ loss on an air dome which burned be- 
fore the policy was written. P. L. Mont- 
gomery and Charles Wilson erected the 
air dome and applied to Charles F. Yost, 
agent for the German American, for a 
Policy protecting it. Yost began to make 
Out the policy and stopped on account 
of darkness, laying it aside until the 
next day for completion. He collected 
the premium. peeing, the night the air 
dome was burned. he supreme court 
held that a judgment secured against the 
company in the district court was valid, 
and ordered its collection. 





Kansas Agency Appointments 
Coml. Union, N. Y.—F. Entriken, McPherson. 
Fire Assn.—C. A. Blackney, Frankfort; B. J. 

g, Centralia. 

Ger. Alliance—C. M. Light and Abe K. 
Stoufer, Liberal. 

St. Paul—J. N. Arthur, Effingham; W. E. 


W. A. Doerschley, Ransom; D W. Crumley, 
Brewster. 


0 , Cedar; S. 2 Li 

and J. E. Lindhold, Kingman; A. G. Hartrouft, 
yons; A. C. Maxcon, Ottaw 

Home—J. F. Mathes, Smith Center; W. A. 
Doerschlag, Ransom; C. . Lyon, Greeley; 
H. F. Morgan, Fort Scott. 

New mp.—R. M. Mater and J. B. Kay, 
St. John; L. T. Hu > on, 


Russell, McPherson; W. 
M. Garritson and F. D. Garison, Salina; & tc 


r. 
London—E. R. Grant and B. Walter, King- 


man. 
Royal—W. Warner, Goodland, 
Western, Can.—A. Hershfield, Leavenworth. 
Security, Conn.—G. H. Young, Green; G. E. 
Pees. Iola; E. O. Luther, Rolla. 
Orient—W. M. Rank, 
Henderson, Topeka. 


Amer. Cent.—Will Loy, Chaffee; Oscar Lieh- 
liter, Joplin; W. E. Tra 
d FP. B. Gridzki, St. Louis; H. 
Rountree Sencha A. H. Ha , Urich. 
Agricultural—J. . Grantham, “Albany. 
erce, - Yr L. Schaefer, J. H. 
Freundchstein and ay Schmitt, St. is; 


John McGee, osep! 

ne arene allauer, Springfield. 
Caledonian—E. E. Smith, Chillicothe. 
Concordia—J. W. Tindall, Fayette; Henry 


Hallauer, Springfield. 
Continental—P. K. Weis, Moberly; Drozda & 
Drozda, St. Louis; United Agency, Poplar 
Bluff; W. H. Thornburg, Renick; J. B. Dixon, 
& Son, Springfield. 
Coml. Union, Eng.—Coleman Ewalt, Canton; 
. H._ Thieas, Washington. 
Fid.-Phenix—United Ins. Agency Co., Poplar 
Bluff; J. Dixon & Co., Springfield; L, R. 
Mathews, Chillicothe. 
Firemen’s Fund—W. I. Diffenderfer, Labanon. 
Franklin—J. L. Herrell, Butler. 
First. Natl.—J. L. Diffenderffer, Labannon. 
Ger. Alli—E. H. Williams, Aurora. 
Ger. Amer., N. Y.—Louis Ritterbrush, Bland; 
Tandy Partin, Cameron; Stevenson Bros., Des 
Arc; Tarr & Gordon, Eve; Dwight Beals, Hale; 
Isiah Windle, Kidder; R. T. Canterbury, New 
Truxton. 
Glens Falls—W. F. Holdeman, La Belle. 
Hartford—Meyer & Bothwell, Auxvasse; 
Mitchell-Reynolds, Ava; Zoula Peay, Bowling 
Green; W. M. Godwin, Clinton; W. C. Stady, 
Essex; Edgar Chase, Ferguson; Jones & Cor- 
wine, Frankford; Leo Adcock, Magnolia; Claud 
ough, Metz; ¢ Shepherd ilot Grove; 
Orin Bennett, Ridgeway; C. L. Leg , Rosebud; 
McGee Agency Co., St. Joseph; A. F. Vaughan, 
Sandy Hook; R. ruitt, Swifton; Grover 
Wood, Smithville; Sawyer & Snyder, Trenton; 
Herbert Krog, Washington. 

Hanover—M. S. Snyder, Trenton; Allen 
Maffitt, Gallatin; Ethel Hainline, El Dorado 
Springs. 

North Amer.—F. H. Badger, Harnad; J. E. 
Johnson, Bogard; Drum & Jamison, Lutesville. 


OKLAHOMA NOTES 


Three more mutuals have been organ- 
ized in Oklahoma under the new law ore. 
viding for such companies to operate in 
not more than three counties. 


Several heavy fire losses have been re- 
ported from different parts of Oklahoma 
during the past week. The largest was 
at Idabel, where the loss was $40,000, 
with comparatively small insurance. This 
is the third disastrous fire for Idabel 
within a year. 


MISSOURI NOTES 


J. C. Barrows & Co. get the Equita 
Fire & Marine at St. Louis. " _ 

The Arizona Fire has appointed C. D. 
Stowell & Co. local agents at Kansas 
City, Mo. 

Fred R. Kast has joined J. Henry John- 
son in Kansas City and the name of the 
agency of the Northwestern Underwriters’ 
Association now is Johnson & Kast. 


The Missouri Inspection Bureau this 
week sent out new rate books on property 
in the towns of Arcadia, Columbia, Drexel, 
Fornfelt, Jamesport, Meadville, Richmond, 
Galena, Van Buren, Syracuse, O’Fallon, 
Ravenswood and Whitewater. 


ARKANSAS NOTES 

At Forrest City, Ark., a reduction of 10 
percent has been made in the fire insur- 
ance rates as a result of a survey re- 
cently made. 
a. e oy? 5 a ba G. Angus have or- 
ganize e Sadler-Angus agency at Lit- 
tle Rock, Ark. . _ 











SEES SOME DIFFICULTIES 
Commissioner Taylor of Tennessee is 
encountering vexing difficulties in his ef- 
forts to straighten out the reinsurance 
mixup involving the Home Fire, a mutual, 
with home office at Lexington, Tenn., be- 
ing reinsured in the Southern States Fire 
of Birmingham, Ala., which was in turn 
reinsured in the Great Southern Fire of 
Louisville. The irregularities attached to 
this transaction were only made apparent 
after the Home’s reinsuring company had 
been reinsured, since Commissioner Tay- 
lor readily approved of the reinsurance 
relief obtained by the Home, but was oc- 
casioned no little surprise through press 
announcements of the Southern States 
Fire having reinsured in the Great South- 
ern, which is unauthorized to transact 





Woods, Ellsworth; H. F. Bradshaw, Waldo; 








business in Tennessee. 


KENTUCKY AND THE SOUTH 


COMMITTEE VISITS KENTUCKY 


State Rating Board Intent on Pushing 
Through Measures to Get 
tes Reduced 








The Kentucky committee of mana- 
gers met with the state rating board 
at Frankfort, Monday, to talk over 
issues arising in that state. The 
board has promulgated an order ef- 
fective Nov. 1, which will decrease 
rates on dwellings in that state. The 
companies had agreed with the board 
on a dwelling schedule and some 178,- 
000 dwellings had been rated at an ex- 
pense of about $40,000. This resulted 
in a decrease of some $60,000 in the 
rates covering at least 75 percent or 
more of the dwellings in Kentucky. 
Owing to defective chimneys, hazard- 
ous exposures and insecure founda- 
tions, rates on some dwellings were in- 
creased. 

The rating board received com- 
plaints from those that had their rates 
increased, and notwithstanding the 
former agreement, an order was issued 
which will decrease the rates on 
dwellings which had been increased, 
and also on those that have already 
had a decrease. The committee made a 
vigorous protest against this action, 
but it will probably stand. 


Regarding the order of the board that 
the monthly classification experience 
sheets be sent by the companies, this 
point was yielded and reports will only 
be made yearly. 
The rating board has demanded that a 
decrease be made in tobacco rates on 
warehouses,’ handling houses and stem- 
meries. The companies filed a tobacco 
schedule, but this has not been accepted 
by the rating board. The rating board 
called attention to a new method of stor- 
ing tobacco in warehouses, which instead 
of being in barrels is kept loose. 

hese houses are new and well con- 
structed, but the committee called at- 
tention to the practice of allowing farm- 
ers to feed their horses in the basement, 
thus making a livery stable hazard. The 
companies said, however, that the sched- 
ule would give proper credit for the new 
houses, but the rating board feared that 
it would have the same experience as it 
encountered on dwellings whose rates 
were not decreased, from the tobacco 
people who would not secure a reduction. 
This issue has not been decided, and the 
rating board will probably get up a sched- 
ule of its own. 

The conference between the represent- 
atives of the companies and the State 
Insurance Board was without result as 
far as getting the rating authorities to 
recede from their position in the matter 
of additional reductions in dwelling rates 
secured by removing certain charges al- 
ready authorized. The change would re- 
sult in a net reduction of 20 to 25 per- 
cent in dwelling rates, being an additional 
impost of 10 to 15 percent. The com- 
panies have not yet indicated whether 
they will accede to the demands of the 
state board. The schedule as amended is 
to take effect Nov. 1, and the companies 
will be compelled to act shortly. 

Another question which has come up is 
in connection with furnishing copies of 
all surveys. The Kentucky Actuarial Bu- 
reau has agreed to furnish copies of sur- 
veys which involve advances in rates and 
now the board has asked for copies of all 
surveys of whatever nature. The bureau 
has declined to furnish these. 

The State Insurance Board has set 
Nov. 8 as the date for taking up the ques- 
tion of rates on tobacco warehouses. The 
Kentucky Actuarial Bureau has pro- 
posed the adoption of a schedule for rat- 
ing risks of this character which would 
produce an average reduction of 11 per- 
cent on the buildings and 12 percent on 
the contents. 

The attitude of the state board of late 
has been such as to cause many to be- 
lieve that the breaking point between it 
and the companies is near at hand. 


Face Repeal of Law 

The possibility of the repeal of the 
state rating law passed by the Ken- 
tucky legislature in 1912 at the forth- 
coming session, beginning in January, 
and the substitution of a law intended 
to promote competition in rates, is 
being faced by fire insurance men in 
Kentucky. 
It is explained that when the rating 
bill was passed two years ago, most of 
the legislators thought they were vot- 
ing for a measure that would reduce 
rates by insuring competitive condi- 
tions, whereas competition, as far as 


~~ 





nated by the new law. Consequently 
it is predicted that a bill of the kind 
proposed would win almost unanimous 
support in the state legislature. 


Program for Annual Meeting ~ 
The annual meeting of the Fire Un- 
derwriters’ Association of Kentucky 
will be held at the Seelbach Hotel in 
Louisville Nov. 20. Secretary Frank 
M. Drake has given out the program 
for the meeting, which is as follows: 
Opening session, 10 a. m. 

Reports of officers. 

Reports of standing committees. 
Report of the president, John L. Smith. 
Address, “Adjustments,” J. G. Windle, 

manager Southern Adjustment Bureau, 

Atlanta, Ga. 

Afternoon session, 2 p. m. 

P Report of committee on president’s ad- 
ress. 





Discussion. 

Address, “Salvage,” George W. Camp- 
bell, manager Underwriters’ Salvage 
Company, Atlanta, Ga. 


New business. 
Election of officers. 


LEAVE IT TO HOME COMPANIES 


O. B. Ryon, general counsel of the Na- 
tional Board at Chicago, did not go to 
North Carolina this week to attend the 
opening sessions of the legislative fire 
insurance investigating committee, as he 
intended. The state companies, it is 
thought, will be able to look after the 
insurance side of the probe. Much in- 
terest attaches to the work %f the com- 
mittee and there is much anxiety ex- 
pressed as to what recommendations will 
be made. The home companies are strung 
in the state, and a larger part of them 
confine their operations to North Caro- 
lina or a limited outside area. 


TWO MORE CONFLAGRATIONS 


Since the recent publication of a list 
of towns in Kentucky where conflagra- 
tions have occurred this year, two addi- 
tional fires of this kind have been re- 
ported. They were at Rochester and 
Ford, both relatively small towns. The 
total loss at these points was in the 
neighborhood of-$75,000. 

The situation in Kentucky has been pe- 
culiar this year. The losses in protected 
cities and on high grade business have 
been relatively low, but in the unprotected 
districts and on the more hazardous classes 
they have been remarkably high. 

One fortunate feature is that in Louis- 
ville, which suffered severely in 1912, few 
losses of consequence have been recorded 
this year. 


“ AROUSED OVER REBATING 


Aroused over the alarming growth of 
the practice of rebating among Nashville 
fire and casualty agents, a campaign has 
been launched by local and special agents 
of a number of the leading companies, to 
stamp out this practice. The campaign, 
however, has met with only indifferent 
success, principally on account of the in- 
ability of Commissioner Taylor to render 
the movement any assistance, since under 
the present insurance laws the depart- 
ment has only jurisdiction over the prac- 
tice of rebating with reference to life 
insurance. 


KENTUCKY NOTES 


Fred P. Geibel has resigned as cashier 
of the Ohio Valley Banking & Trust 
Company at Henderson, Ky., to devote all 
of his time to the real estate and in- 
surance business, being a member of the 
firm of Carl P. Geibel & Co. 

Pleasant J. Lambert, son of William T. 
Lambert, of the local agency of Lambert 
& Weaver, Henderson, Ky., is now ac- 
tively connected with the agency, follow- 
ing the appointment of W. Weaver, a 
member of the firm, as Kentucky special 
agent of the North America. 

The fourth fire of supposed incendiary 
origin near Upton, Ky., destroyed the 
barn of Cash Smith, ten miles from that 
town, last week with $3,500 loss. Two 
barns and a hardware store have been 
burned by incendiaries within the past 
few months in the vicinity of Upton, it 
is declared. 

Headquarters of the Kentucky State 
Fire Prevention Association for the meet- 
ing at Owensboro Nov. 12-13 will be at 
the Rudd house, details of the meeting 
having been announced by F. M. Drake, 
gocretary of the association. The pub- 
lic meeting will be held Wednesday even- 
ing, Nov. 12. 


TENNESSEE NOTES 


Commissioner Taylor of Tennessee has 
granted a license to the Michigan Com- 
mercial. No agencies have as yet been es- 
tablished. 

The firm of R. W. Yancey & Co., at 
Nashville, composed of R. W. Yancey 
and C. Cayce, has been dissolved by 
mutual consent. Mr, Cayce will continue 
the business of M. C. Cayce & Co. 


A general agency for Tennessee has 
been planted by the Ben Franklin Under- 
writers in the office of B. Duke Crouch at 
Nashville. Mr. Crouch is already estab- 
lishing his agency plant throughout the 
state. 
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INSURANCE IS DISCUSSED 


—_— 


FIRE WASTE CONGRESS ACTS 





Resolutions Passed at the Big Meet- 
ing in Philadelphia on Some 
Subjects Discussed 





; One of the most interesting declara- 
tions of the recent fire waste congress 
at Philadelphia, was that on insurance, 
the topic discussed the last morning 
of the convocation, and on which there 
was as clear-cut a pronouncement of 
opinion as on any subject discussed in 
any session. This was one of the few 
resolutions amended from the form 
printed in the program, and when the 
changes, slight in themselves, had 
been made, the resolution was unani- 
mously adopted, as had been the case 
in every other instance. The resolu- 
tion adopted read as follows: 

It is the sense of this convention that: 

(a) The several states, territories and 
provinces should not only assure that per- 
missible fire insurance is stable finan- 
cially, but tat the form of contract 
should be brief, clear, explicit and sound 
as possible and as nearly as may be uni- 
form in form and substance in all these 
jurisdictions-——to the end that all such 
policies permitted to issue throughout the 
country may equally and adequately pro- 
tect all citizens, meee pw | the careless, 
ignorant and inexperienced; and 

(b) Said jurisdictions should as nearly 
as possible adopt uniform regulations gov- 
erning: 

i Issuance of fire policies on property; 
an 

2. Licensing of fire insurance agents 
and brokers; and 

8. Licensing of fire insurance adjusters; 
to the end that only reasonable insurance 
contracts will be permitted on property, 
and that only men of sound character will 
be admitted to the business of writing 
fire insurance and adjusting fire losses— 
thus jonny ww ogy J arson and complicity 
with fraudulent losses. 


Prancis BRawle’s Paper 


Francis Rawle of Philadelphia, 
former president of the American Bar 
Association, presented a paper deal- 
ing with the necessity of legislation 
making for uniform insurance prac- 
tice, so that, as he said, there should 
not be a New York policy, or a Massa- 
chusetts policy, but only a fire insur- 
ance policy, uniform and standard in 
all the states, as simply and plainly 
expressed as possible, with all the 
conditions and provisions embodied in 
the text. He decried the system of 
attaching conditions and provisions as 
riders, and declared the policy should 
state everything there was to be stated, 
the same in every state in the country, 
but doubted if it would be possible to 
make a much shorter policy form than 
the best now in use. This view was 
concurred in by Insurance Commis. 
sioner J. R. Young, who was not pres- 
ent, but whose paper was presented. 

Discuss the Resolution 

Acting Chief William Guerin, of the 
New York Fire Prevention Bureau, 
and Fire Marshal Joseph Baldwin of 
Pennsylvania, discussed the second 

art of the resolution, and concurred 
in the view that regulation of agents, 
brokers and adjusters by license was 
quite as important as regulation of 
rates, and probably more feasible. 
Both declared strongly against what 
they described as the present practice 
of appointing as agent, practically any 
man who controlled a little business 
and made application for a job. 

.. Compulsory Physical Standards 

The amended resolution on compul- 
sory physical standards, the topic 
which provoked so spirited debate 
Wednesday afternoon, and almost a 
clash between Chairman Powell Evans 
and Manager W. H. Merrill of the 
Laboratories, was presented Thursday 
morning, and adopted without debate. 
It follows: 


in view of the growth of state ordi- 


nances to prevent the appalling loss of 





life and property due to fire and to con- 
trol fire waste by the widespread legal 
imposition of physical requirements upon 
the construction and equipment of build- 
ings, it is now important that: 

(a) Physical standards on this entire 
subject should be formulated which may 
be generally and legally imposed with- 
out undue hardship or cost upon the pub- 
lic; and that 

(b) The federal government, through 
its bureau of standards of the Depart- 
ment of Commerce, should arrange to re- 
ceive such standards for approval and 
promulgation in uniform language to the 
end that they may be used by states and 
municipalities in laws and ordinances; 
and therefore be it resolved that 

(c) The National Fire Protection Asso- 
ciation be requested through its executive 
committee to arrange for a conference of 
delegates with the chairman of this con- 
vention as chairman, from the American 
Society for Testing Materials, the Ameri- 
can Society of Mechanical Engineers, the 
American Society of Civil Engineers, the 
American Institute of Electrical Engineers 
and all kindred national societies having 
standards bearing on this subject, for the 
purpose of collecting such standards for 
submission to the federal government; 
and be it further resolved that 

d) The conference thus formed be re- 
quested to take the necessary steps to 
bring these resolutions before Congress 
and to secure the required legislation at 
the earliest opportunity. 

Occupancy Is Discussed 

There was an earnest discussion of 
occupancy and occupancy license, the 
result of which was substantial agree- 
ment that an annual occupancy li- 
cense, with special enforcement on 
every radical change of occupancy, 
would go far to correct the present 
evils growing out of occupancy. These 
topics were so closely interwoven with 
the question of danger zones, which 
had been discussed earlier in the 
week, that there was constant allusion 
to this subject, and the debate on oc- 
cupancy phases went far to strengthen 
the already expressed dictum, that: 

“Populous communities should be 
divided into danger zones, whereby 
rules reasonably limiting, defining and 
regulating the presence, form and use 
of property may be legally imposed, 
with due regard for the present and 
near prospective congestion of life 
and property in such areas.” 

Other Problems Are Shown 

It was pointed out that other prob- 
lems than fire dangers had a vital bear- 
ing on the occupancy and zoning ques- 
tions, and that factory districts should 
be zoned with respect to the prevail- 
ing winds, so as to minimize the 
smoke and noxious vapor nuisances in 
residence districts. ; 

Earnest attention was given to edu- 
cation and legislation, but the views 
expressed were substantially those of 
the best thought reproduced repeat- 
edly in THE WESTERN UNDERWRITER. 

The question of organization was 
left open for the present. The National 
Fire Protection Association is to 
undertake the work of forming chap- 
ters in various large cities, and a_com- 
mittee, consisting of Chairman Evans 
and Secretary Franklin H. Wentworth, 
of the N. F. P. A., is to decide when 
and where to call the next fire waste 
congress. If the N. F. P. A. is not 
measureably successful in the intended 
fire prevention propaganda, the next 
fire waste congress probably will per- 
fect a permanent organization. 





EKANSAS IMPROVEMENTS 

A movement for better fire protection is 
spreading pretty generally over Kansas 
since the inadequacy of water supply was 
manifested durihg the dry weather last 
summer. A number of cities in the state 
are making improvements in their water 
supply and do not expect to be caught 
again. 

Among the improvements that are now 
under way are the following: 

Two big wells at Junction City that 
will double the capacity of the present 
supply; a dam across the Banner creek 
near Holton, together with an impound- 
ing reservoir, filtration plant and stand- 
pipe costing about $75,000; six new wells 
at Downs and a new pumping plant which 
will supply the demand even in dry 
weather; a new big well at Cimarron, and 
a score of new steamer hydrants at In- 
dependence, a new ten-inch water main 
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and additional pressure on the mains car- 
ried at all times. 

Numerous other cities are planning im- 
provements, and undoubtedly the state 
will be in much better shape another year 
even though it is as dry as the present 
year has been. 


INSPECT KANSAS TOWNS 


Arkansas City, Wellington, Newton 
and Winfield Visited by Commit- 
tees and Meetings Held 

Three of the four towns in Kansas 
scheduled to have been inspected Oct. 
23, were inspected by committees of 
the Kansas State Fire Prevention As- 
sociation. The fourth could not be in- 
spected as not enough members of 
the committee appointed reached the 
scene to complete the task. The three 
towns inspected were Arkansas City, 
Wellington and Newton. The inspec- 
tion will be made at some later date 
at Winfield. 

In each of the towns, including Win- 
field, enthusiastic meetings were held 
and the business men in each case 
pledged their hearty support of the 
committee and its work, and promised 
in the towns inspected to correct de- 
fects. 

Arkansas City was found to be one 
of the cleanest cities from the point of 
rubbish and trash that has been encoun- 
tered in Kansas. Numerous rubber hose 
gas connections, faulty electric wiring and 
such defects, however, raised to a high 
percentage the defects found. The town 
shows up as one of the worst to be in- 
spected. The figures, however, are not 
yet available. At Wellington State Fire 
Marshal Harrison Parkman was on hand 
and delivered an address, as also was 
Fire Chief Walden of Wichita. The 
town was found in bad shape in some 
respects, however, a total of 128 defects 
having been found in 125 risks inspected. 

At Newton a fine meeting was held in 
the afternoon, immediately following the 








completion of the inspections. The meet- 
ing was scheduled for 8 o’clock at night, 
but another attraction caused citizens in- 
terested to ask for a meeting at 4 o’clock, 
and special messengers were sent to no- 
tify the business men. Thirty responded 
and took part in the meeting. Addresses 
were made by Chairman Giersberg, Mr. 
Sweezey and W. B. Gasche and others. 
An unusual interest on the part of the 
business men was noted, and promises 
were made freely to remedy defects. 

At Winfield resolutions of thanks to 
the members of the association were 
passed, and the business men insisted 
that an inspection be made at some future 
date, which has been promised. Those 
of the citizens present pledged their co- 
operation in every possible way to the 
work of the association, and the correc- 
tion of defects that may be found. 





Revelle Active for Prevention 


Fire prevention meetings under the 
auspices of Charles G. Revelle, Mis- 
souri insurance superintendent, will be 
held once or twice each month in that 
state, under a program mapped out 
by the superintendent last week. These 
meetings are to be held for the pur- 
pose of calling general attention in 
Missouri to the enormous fire waste 
and its relation to fire insurance rates. 
Means Ray, editor of the Fire Preven- 
tion Bulletin, published monthly by 
the insurance department, will arrange 
the schedule of meetings and promote 
their attendance by business men. 

The first will be held at Springfield 
soon. These meetings will be inde- 
pendent of the Missouri Fire Preven- 
tion Association, but the members of 
that organization will cooperate with 
the insurance department in drum- 
ming up interest in the meetings. 

Superintendent Revelle is urging that 
all municipalities in the state adopt 
fire prevention ordinances, particu- 
larly concerning the use and storage 
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of gasoline and accumulation of rub- 
bish. 


Superintendent Revelle is also planning 
to divide the state into a number of dis- 
tricts for the purpose of organizing fire 
prevention associations among the busi- 
ness men of the state. He expects to 
have this plan completed within the next 
week or ten days and will then announce 
when and where the first district meeting 
is to be held. Lurton H. Stubbs of 
Joseph, R. Bryson of Kansas City, and 
others will probably be with Mr. Revelle 
at some of the first meetings and de- 
liver addresses. 

The people of the state are also inter- 
esting themselves in this movement. 
Members of the commercial club of Doni- 
phan, Ripley county, have arranged for a 
fire prevention meeting and Superinten- 
dent Revelle has been invited to deliver 
an address. The meeting is to be held 
early in November. 


WANTS FIRE LIMITS DEFINED 
State Fire Marshal of Indiana Shows 


Desirability of Ordinances of 
This Nature 





One of the first steps being urged 
upon Indiana by the state fire marshal 
in his effort to cut down fire losses is 
the creation of definite districts, 
within which the nature of buildings is 
restricted. Permits to build or repair 
may only be obtained when these re- 
strictions are complied with. Only in- 
combustible walls and roofs are per- 
mitted, and heights and areas are pre- 
scribed, as well as other provisions in- 
tended to lessen the fire hazard. 

Since such a law requires a thorough 
knowledge of the principles of fire pre- 
vention, the fire marshal is arranging 
to cooperate with each city planning 
to draft a fire limit ordinance. 

Recently the city council at Ko- 
komo, under the supervision of the 
state fire marshal drafted an ordinance 
which has been reported upon favor- 
ably and which will soon become a 
law. The Kokomo ordinance gives 
tules for the erection of buildings in 
such a way that all dangers to life 
from fire are lessened. 

But next in importance to the adop- 
tion of proper fire limit ordinances ac- 
cording to the fire marshal, is their 
strict enforcement. Fire Marshal 
Longley says: 

One of the chief difficulties which the 
fire prevention movement encounters is the 
nonenforcement of laws and ordinances. 
Most of our cities have some kind of a 
fire limit ordinance, but in too many in- 
stances not even the slightest regulations 
are enforced. Many of the inspections and 
investigations which we make now would 
never have been necessary, had the proper 
enforcement of the laws been made when 


certain cities were granting permits for 
buildings. 

In one Indiana city which we investi- 
gated, probably the most flagrant violator 
of the law was the city attorney. of 
course the ordinance in that city was not 
enforced. Had it been, the first man to 
have been prosecuted would have been 
the city attorney. 

The state fire marshal ang his deputies 
realize the impossibility of ‘carefully in- 
specting every community in Indiana. For 
this reason the cooperation of the com- 
munities is being invited. It is the hope 
of the fire marshal to so awaken each 
citizen to the need of immediate action 
that laws and ordinances will be adopted 
in each community which will protect its 
town property from fire. 

ith the various cities and local dis- 
tricts looking after the details in fire 
prevention, the state fire marshal’s office 
can then give its attention to directing 
the work throughout the whole state, and 
in making and executing new plans. 

There is no question concerning the 
results of fire limit ordinances rigidly 
enforced. In time a large part of the 
losses suffered by our cities would be 
Saved, blazes once started could be held 
in smaller areas, and the necessity of 
maintaining elaborate and expensive fire 
fighting apparatus greatly lessened. 


Good Work at Cleveland 
Assistant Fire Chief Charles B. 
hyler, head of the fire prevention 

bureau, has arranged a system of rec- 
ords for inspection of risks in Cleve- 
land. One of the chief and most inter- 
esting features of these records will be 
Photographs of the properties inspect- 
ed, showing the objectionable condi- 
tions found. These and the report of 
the inspections, with dates and recom- 
mendations of the inspectors, will be 
filed. The pictures will furnish the 
best evidence of violations of fire de- 
Partment regulations and may be used 





in establishing complaints against the 
owners. They may be used as exhibits 
of conditions that exist everywhere 
and will aid in the extension of the 
fire prevention movement. 


WILL GET HOMES INSPECTED 


State Fire Commission Arranges to 
Have Each Scholar in Nebraska 
Furnished with Blanks 


Every home in Nebraska in which 
there is a public or parochial school 
student will be inspected Nov. 7, if the 
plans of the state fire marshal’s office 
can be carried out. On that day each 
scholar will be provided with an in- 
spection blank and asked to go over his 
or her parents’ home and report on it. 
These reports are to be collected by 
the teachers and turned over to the 
state fire commission. The commission 
will, if possible, follow up the reports 
on defects. The scheme is unique as 
it gives the fire commission information 
which would otherwise cost thousands 
of dollars and might be impossible of 
procurement in any other way. At the 
same time the lesson of fire prevention 
will be brought home emphatically to 
the children and their parents. 

The proclamation of Governor More- 
head setting aside Nov. 7 as Fire Day 
is in accord with a law passed by the 
last legislature. All city and village 
officials are called upon to clean up 
their towns on that date and all schools 
are required to have fitting exercises 
observing the event. The textbook of 
fire lessons prepared by Miss Mamie 
Muldon, secretary of the fire commis- 
sion, will be used for the programs. 





Fire Protection Report on Ft. Wayne 
The National Board has issued a 
supplementary report on Fort Wayne, 
Ind., based on the recent visit of En- 
gineer F. A. Raymond, to investigate 
the improvements to the alarm sys- 
tem. An ordinance of 1912 provides 
for the inspection of buildings by the 
fire department and removal of danger- 
ous conditions. Inspections were com- 
menced last spring, and the entire 
city has been inspected once. Records 
are kept and hazardous conditions are 
followed up and corrected. It is stated 
that this work has already caused a 
decrease in the number of fires. 


PIRE PREVENTION ADVISERS 


A course in fire protection to be offered 
fire departments in the towns of Kansas 
has been announced by the extension di- 
vision of the University of Kansas. The 
course is planned to encourage the small 
town departments to act as advisers on 
fire prevention in the community as well 
as fire fighters. Lectures designed to give 
instruction in the latest methods of fire 
protection have been prepared for the 
course by Harrison Parkman, state fire 
mars 


FIRE PROTECTION NOTES 


Belmond, Iowa, has let a contract for a 
water system. 

Gering, Neb., is preparing plans for a 
waterworks system. 

Cooperstown, N. D., has let a contract 
for a chemical engine. 

Beatrice, Neb., will vote on $30,000 
waterworks bonds, Nov. 5. 

Purchase of a motor fire truck has 
been authorized at Adrian, Mich. 

At Fontanelle, Iowa, an election author- 
al the issuing of $8,000 waterworks 

nds. 

Dorchester, Neb., will have plans ready 
-— 1 for the proposed waterworks sys- 
em. 

Bancroft, Idaho, has awarded a con- 
tract for constructing a municipal water- 
works 

At Piainview, Neb., a special election 
will be held to vote on bonds for water- 
works. 

The Stearns salt and lumber plant at 
~~ alana is being equipped with sprink- 
ers. 

The fire insurance commission of 
Texas is working on a new state build- 
ing code. 

At Scotts Bluffs, Neb., a special election 
will be held to vote bonds for $15,000 for 
waterworks. 

At Mitchellville, Iowa, a vote of 196 
to 132 carried the issuing of $15,000 
waterworks bonds. 

Winslow, Neb., will vote on bonds for 
waterworks amounting to $10,000. H. P. 
Weitkamp, city clerk. 

A new fire auto truck has been pur- 
chased for the Iola, Kan., fire department 








to replace a team of horses. The team 
has been sold to the Eldorado, Kan., de- 
partment for delivery as soon as the 
truck arrives. 

The Duluth, Minn., fire department will 
be improved by a hose truck, gasolene 
pumping engine and chemical. 

At Sibley, lowa, a vote of 316 to 14 
carried the proposition to issue $7,500 
waterworks and well bonds. 

A special election will be held Nov. 6 
at Beatrice, Neb., to vote on issuing $30,- 
000 worth of waterworks bonds. 


Bowling Green, Ky., has purchased 500 
feet of fire hose from the Eureka Fire 
Hose Manufacturing Company. 


A meeting of the Arkansas Fire Preven- 
tion Association was called for Oct. 28, at 
Stuttgart, to discuss fire prevention. 

A_ special election will be held Oct. 31 
at Columbus, Mont., to vote on bonds for 
— for installing a waterworks sys- 
em. 

Sioux City, Iowa, has asked for bids 
for one automobile for fire chief, one 
light auto ladder truck and one chemical 
truck. 

Colby, Kan., has organized a volunteer 
fire department and is buying equipment. 
Colby has had no department for more 
than a year. 

Waterworks bonds for $15,000 have 
been voted at Winfield, Iowa, but nothing 
further has been done toward a water- 
works system. 

The city council of Little Rock, Ark., 
has created the office of fire inspector and 
appointed C. S. Duggan, chief of the fire 
department, to fill the office. 

Coffeyville, Kan., has placed an order 
with the Studebaker Automobile Company 
for a 356-horsepower motor car with a 
chemical fire apparatus attached. 

The village of Peck, in Sanilac county, 
Mich., has purchased a chemical fire en- 
gine and a recent test made on a blazing 
brush pile proved satisfactory to officials. 

Newton, Kan., has purchased a com- 
bination pump, chemical and hose motor 
car as an addition to its fire fighting ap- 
paratus. The addition will cost about 
$9,000. 

The city commissioners of Oklahoma 
City have purchased a new combination 
motor hose and chemical truck, turning in 
a team and chemical engine, and an aerial 
truck in payment. 


The village of Northport, Mich., bought 
a large chemial wagon of Traverse City 
and the vehicle proving too cumbersome, 
was cut in two and converted into two 
hand carts for use on the walks. It 
seems to be very satisfactory. 


The Hot Springs, Ark., board of public 
affairs has been in conference with the 
representatives of the National Board 
over the question of improvements in the 
fire department to prevent another such 
conflagration as that which recently oc- 
curred. 


The Paris, Ky., water company has de- 
cided to spend $200,000 in improvements 
A new dam across Stoner creek and a 
new pumping station will be built and 
equipped at a cost of $150,000. Work on 
the improvements will be begun in the 
near future. 


Deputy State Marshal Robinson has no- 
tified Petoskey, Mich., officials that imme- 
diate attention should be paid to air 
shafts in front of stores, which have be- 
come filled with waste paper, leaves, etc. 
Also to broken windows, which are a 
serious fire hazard. 


A recent hotel fire at Muskegon 
Heights, Mich., convinced the city of- 
ficials that a hook and ladder truck is 
needed and the purchase of such appara- 
tus has been authorized. Mayor Eggert 
told the council of the efforts of firemen 
to reach the roof of the hotel without a 
ladder and the members voted immediate 
action in the matter. 


BIGGEST MEETING HELD 


(CONTINUED FROM PAGE 3) 
boxes. Rubber tubes leading to gas 
plates were numerous. There was the 
usual large number of complaints of 
rubbish and ashes in basements. Also, 
there are a number of old tumbledown 
shacks, vacant or tenanted only by 
tramps. Ten or twelve of these were 
reported to the fire marshal immedi- 
ately, with recommendations that they 
be destroyed. 

Immediate Report Made 


The complete report was in the 
hands of the companies Monday or 
Tuesday, Secretary Hutchinson having 
kept his stenographers busy until late 
Saturday night getting it mimeo- 
graphed, in order to comply with a 
new rule of the association. Formerly 
the reports were held until the correc- 
tions recommended in the defective 
risks had been made and reported 
back, or had been referred to the state 
fire marshal for action. The associa- 
tion has decided that hereafter the re- 
ports shall be made to the companies 








immediately, in order that if any of 
them are interested in the risk which is 
defective, they can send their own in- 
spectors to look them over and force 
immediate correction, or cancel the 
risks. The list of corrections made 
will go to the companies as an affix to 
the report upon the next inspection, 
wherever it may be. 





CALUMET IS REINSURED 
(CONTINUED FROM PAGE 2) 


are follows: J. Parsons Smith, Jr., Phila- 
delphia, general agent for Massachusetts 
(except Boston and vicinity), Rhode 
Island, Connecticut and New Jersey (ex- 
cept two counties); Fred S. James & Co., 
New York, general agents for New York 
and suburban district, including two coun- 
ties in New Jersey; Heber J. Grant & Co., 
Salt Lake City, general agents for Utah 
and Idaho; C. D. Cobb & Co., Denver, 
general agents for Colorado and Wyom- 
ing; J. C. Waugh, Winnipeg, general agent 
for Manitoba; D. Cliffe Stone, Nashville, 
general agent for Tennessee; Frank 
Macomber, Boston, general agent for Bos- 
ton and suburban district; Claude F. Sny- 
der, Lexington, general agent for Ken- 
tucky. 

State and special agents are as follows: 
George W. Woodbury, Des Moines, for 
lowa; J. F. Main, Minneapolis, Minnesota 
and North Dakota; C. W. Hutchinson, 
Lansing, for Michigan; Frank G. Cargill, 
Chicago, for lilinois; George R. Burgle- 
haus, Terre Haute, for Indiana; Charles 
E. Curtis, Cleveland, for Ohio; 

Maul, Huron, for South Dakota; George 
Heller, Jr., for Wisconsin. 

The company operates in Colorado, 
Connecticut, Idaho, Illinois, Indiana, Iowa, 
Kansas, Kentucky, Maryland, Massachu- 
setts, Michigan, Minnesota, Missouri, Ne- 
braska, New Jersey, New York, North Da- 
kota, Ohio, Oklahoma, Pennsylvania, 
Rhode Island, South Dakota, Tennessee 
Utah. West Virginia, Wyoming an 
Canada. 


History of the National Union 


The National Union was organized in 
1901 with $200,000 capital. Later in the 
same year this was increased to $500,000, 
paid in at 150 percent. The next year 
$250,000 additional capital and $126,000 
surplus were paid in. In 1909 the capital 
was increased $900,000, and more surplus 
paid in. In 1911 another $100,000 capital 
and $60,000 surplus were paid in. It has 
been a steady dividend payer since 1906. 
It has been aggressively managed, its 
premium income being $2,302,953 last year 
and averaging over $1,500,000 for the ten 
years 1903-1912. 

On Dec. 31, 1912, its statement showed 


admitted assets, $4,136,638; unearned 
premium reserve, $2,346,994; capital, 
$1,000,000; net surplus $645,227. o. 


Cole is president and W. F. Braun, sec- 
retary. 

The National Union also assumes the 
liability under Calumet policies issued 
subsequent to Oct. 27, and agents ere 
authorized to write new business and re- 
newals until Nov. 165. 

Some of the stockholders of the Calu- 
met have taken stock in the National 
Union. 


MISCELLANEOUS NOTES 


| A. Ludlum, vice-president of the 
Home in charge of the west, is in Chi- 
cago for a few days. 


H. W. Letton of Chicago, United States 
manager of the Prussian National, is in 
New York for a few days. 


Manager Hans Duncker, of the home 
office of Nord-Deutsche, returns to Ger- 
many Saturday on the Imperator. 


F. H. Perkins, of Rothery, Emery & 
Perkins, Boston, has withdrawn from the 
firm as of Nov. 1, to become associated 
with Field & Cowles. 


The British America has been licensed 
in California, with Watson & Taylor, gen- 
eral agents for the Insurance Company 
of the City of New York, as general 
agents. 

The accountancy branch of the Insur- 
ance Society of New York will discuss the 
handling of daily reports and agents’ ac- 
counts Friday evening, Nev. 7. Chairman 
L. H. Eckhardt will preside. 


The Westchester Fire has arranged for 
joint management with the Connecticut 
Fire on the Pacific Coast, under Benjamin 
. Smith as manager and Guy Francis as 
assistant manager, effective January 1. 


Receivers have been appointed for the 
agency of Stone, Dorsey Co., at Balti- 
more. The following creditors brought 
suit for receivers: Sterling Fire, $4,673; 
Sun of London, $2,907, and Prussian Na- 
tional, $2,833. 

The annual meeting of the department 
managers of the Royal and Queen will be 
held at Garden City, L. L, Nov. 5 to 7, 
and will be attended by James Chappell, 
general manager at the home office in 
Liverpool. 


The Aetna Fire has decided to close the 
branch office it has maintained for twen- 
ty years in Boston and Dec. 1 it will enter 
the agency of Field & Cowles. The cus- 
tom of reciprocal business made it de- 
sirable to enter a regular agency. H. 
Hiscock, local manager of the Aetna, will 
become a partner in Field & Cowles. 
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CRITICISM AND EXPLANATION 


Aw esteemed subscriber writes us as 
follows: “We notice that one of the 
Philadelphia dailies is attacking a vice- 
president of one of the companies 
there, and certainly puts the institution 
in a position that it needs to explain its 
transactions. THE WESTERN UNDER- 
WRITER surely is conversant with these 
attacks. Is it not your duty to ap- 
prise the fraternity of their nature as 
well as your own conclusions?” 

We are very glad to have the oppor- 
tunity of presenting the policy of THE 
WESTERN UNDERWRITER in a case of this 
kind. It is true that we have been in- 
formed of this situation in Philadelphia. 
A number of friends have sent us copies 
of the paper under plain cover. THE 
WESTERN UNDERWRITER aims to be con- 
structive, not destructive. Its aim is to 
help, not to harm. If it finds conditions 
in the business that need criticizing, it 
does not hesitate to do so. If it feels 
that the agents or public are being im- 
posed on or deceived by any company, 
it would be false to its trust did it not 
call attention to any corporation that is 
guilty of wrong doing. 

The Philadelphia controversy is 
purely a political one. The vice-presi- 
dent is a candidate for public office. A 
paper of opposite political faith is rak- 
ing up every possible feature of his 
career that is vulnerable. This vice- 
president is not the commanding figure 
in his company. His duties as we un- 
derstand it, are largely confined to mar- 
keting an extra issue of stock. The at- 
tacks on the company rest largely on 
the fact that it has reinsured other com- 
panies that found they were unable 
longer to stem the tide. In such 
transactions, which are very common 
in the insurance world, we see noth- 
ing to condemn. 

We have not heard that this company 
is dodging or scaling claims. On the 
other hand after a rigid investigation by 
the insurance commissioners commit- 
tee, there was very little to criticize. It 
has treated its claimants and agents 
fairly. It has been a clean company in 
its insurance transactions. 

We enjoy a personal acquaintance 
with its president and we have confi- 
dence in his ability and honesty. We 
do not believe that he would coun- 
tenance any trickery or irregularities. 
He is held in high regard by his asso- 
ciates in the business. He is at the 


head of one of the progressive company 
organizations and is doing most excel- 


lent work in promoting the general wel- 
fare of the business. 

Very frequently this paper is urged to 
“show up” companies by competitors 
for the sole reason that copies of the 
paper can be put into the hands of 
agents. THE WESTERN UNDERWRITER has 
never been guilty of “raising hell to sell 
papers.” The time has come, in our 
opinion when the honest companies and 
agents of the companies should rise 
above the temptation to use competitive 
matter of this kind to raid the business 
of others. Misfortune may come to any 
company. No one is free from some 
sort of attack. Often these attacks 
grow out of competitive strife, or an 
officer or employe may be subject to 
criticism, but we must look at the cor- 
poration as a whole, what it has stood 
for, and what its ruling motive is. 

The company mentioned is not an ex- 
tensive advertiser so we can not be con- 
demned for trying to suppress any at- 
tack for mercenary motives. When is- 
sues of this kind arise, all companies 
stand on the same footing with this 
paper. 


CROWDING THE THREE R’s 

THERE is a grand assault on the public 
school system of the country by various 
business interests. Farmers want agricul- 
ture taught, manufacturers want manual 
training, business men want office systems, 
bankers want banking and insurance men 
want fire prevention, health conservation, 
safety first and the principles of insurance. 

Each trade, business or profession has 
made some progress. But educators are 
beginning to resist the invasions that these 
new subjects are making on the three R’s. 
The danger of antagonizing the school 
neople is present. 

How the problem of getting insurance 
education into the curricula can be solved 
has been suggested by Frep W. Porter, 
former superintendent of insurance in 
Illinois and now manager of the Assocta- 
TION OF LEGAL Reserve Lire INSURANCE 
CoMPANIES OF ILLINors. Mr. Porter 
speaks with knowledge of the problem— 
he was a school teacher and a county 
school superintendent before he became an 
insurance man. He can see the problem 
from all sides, the pedagogical, insurance 
and administrative viewpoints. 

Mr. Porter’s idea is to teach these val- 
uable features, not as studies themselves, 
but as subject matter for reading lessons 
and arithmetic problems. When he was 
a school superintendent he introduced the 
teaching of physiology and of the inju- 
rious effects of alcohol on the human sys- 
tem by introducing reading lessons on the 
subject. Physiology demonstrated its 
worth in this way and is now compulsory. 
Fire prevention, health conservation, safe- 
ty first, insurance economics and insurance 
mathematics can be introduced in the 
same way as was physiology and there is 
no insurance man who does not believe 
that these subjects will demonstrate their 
value and become regular studies. 








WE ARE interested in the Hrsernia 
Fire being organized in Chicago because 
M. J. NacuTen, the president, a Hiber- 
nian, is endeavoring to gather into his 
fold all religions and creeds, all nation- 
alities and races. It will be a leveling 
process. The great issue between the 
Scotch and Irish, the red-heads and other 
heads, the insurance grandfathers and 
the fathers, and so on, will be solved by 
bringing them into the Hrpernia Fire di- 





rectorate. 


Personal Side of the 
Insurance Business 


Arthur M. Grant, for a number of 
years manager of the Hotel Brevoort 
in Chicago, who is well known to the 
field men and other insurance patrons 
of his house, has resigned to become 
manager of the Wisconsin hotel in 
Milwaukee. Mr. Grant has a wide ac- 
quaintance among the insurance guests 
of the Brevoort and always looked af- 
ter them in excellent style. He was 
formerly a hotel man in Grand Rapids, 
and thus became acquainted with the 
Michigan fraternity. 

Among the charming young ladies 
who were present at the reception of 
the National Local Fire Agents’ Asso- 
ciation convention at Cincinnati were 
“Winnie” Hukill’s twin daughters. 

W. S. Hukill, until the company re- 
insured in the Home of New York, 
was secretary of the Merchant & Man- 
ufacturers of Cincinnati, and is now lo- 
cal agent for the former company. 
C. J. Heckle and a group of local 
agents were waiting for the elevator. 
Mr. Heckle called one of the out-of- 
town agents’ attention to the two 
young ladies. “Those are ‘Winnie’ 
Hukill’s twins. When they were born 
‘Winnie’ was very much elated and 
rushed to Mr. Calvert (president of 
the company) with the glad news. Mr. 
Calvert told him he ought to name 
them ‘Merchants and Manufacturers,’ 
and he did. That’s their name.” And 
then someone remarked that the com- 
pany had to “go bust.” Mr. Heckle 
came back, “Yes, but: ‘Winnie’ still 
maintains the ‘Home.’” 

The story was told to Mr. Hukill 
later, and he remarked that there was 
some truth in Heckle’s story. The 
young ladies’ names are not “Mer- 
chants and Manufacturers,” but they 
are “M. & M.”—Mildred and Myrtle. 


S. H. Wolfe, the New York actuary, 
is author of “The Income Tax Regis- 
ter” with an accompanying appro- 
priate digest, to be used in making re- 
turns under the income tax law. Mr. 
Wolfe has made a special study of the 
law and has gotten up this register 
for the purpose of keeping an accurate 
account of the various items entering 
into the returns in order to avoid the 
severe penalties for violation of the 
law. The Broun-Green Company, 48 
John street, New York, are publishers 
of the register. 


George E. Felkner has been ap- 
pointed deputy in the office of Insur- 
ance Commissioner Taylor of Tennes- 
see to fill the place made vacant by 
the retirement of former Deputy R. L. 
Carden, who resigned to accept the 
state agency in Tennessee for the 
Missouri Fidelity & Casualty. 


Paul Kline, special agent of the Na- 
tional Fire, of Hartford, died very 
suddenly Thursdav evening from penu- 
monia. Mr. Kline was well known in 
the Pittsburgh territory, having been 
special agent for the National for a 
number of years, and is the son of H. 
O. Kline, of Pittsburgh, who has been 
special agent for the Aetna for a long 
period of time. Paul Kline was for- 
merly Ohio special for the Aetna. 


W. H. Handy, for some years busi- 
ness manager of the “Surveyor” of 
New York, has gone with “Fire & 
Water Engineering” of that city. Mr. 
Handy is an excellent man, and his 
many friends in the insurance busi- 
ness will wish him well in his new 
journalistic connection. 


Manager T. B. Sellers of the Ohio 
Inspection Bureau, is a real golf 
player. He is in the Ritter cup finals 
at the Arlington club links, Columbus, 
and plays a consistent game. 


Joseph F. Wall, for eleven years 
connected with the office of the state 





auditor at Des Moines, has announced 





his candidacy for the office of state 
auditor to succeed J. L. Bleakly, who 
retires at the end of his present term. 
This makes an even half dozen appli- 
cants for the place in the field. They 
are Joe Byrnes, present deputy; C. B. 
Ellis, formerly: chief clerk in the state 
banking department; Frank S. Shaw, 
Tama; Charles E. White, Des Moines; 
F. F. Jones, Villisca. Rumors con- 
tinue to gain ground that Mr. Bleakly 
will be put in charge of the state in- 
surance department when it becomes a 
separate department in 1915. 

Benjamin F. Hughes, editor and 
publisher of the Insurance Register of 
Philadelphia, died of cancer of the 
throat last week. He was one of the 
older men in the business, who was a 
keen thinker and analyist of the 
times. Mr. Hughes was long a prac- 
ticing lawyer, served in the Pennsyl- 
vania senate and was assistant post- 
master of Philadelphia from 1889 to 
1893. He established the Insurance 
Register in 1895, and has been its 
editor since. 

The insurance newspaper men of Chi- 
cago will give a farewell luncheon 
Thursday noon of this week at the 
Grand Pacific to Carroll L. De Witt, the 
new managing underwriter of the 
Cleveland National Fire, who leaves 
that evening to assume the duties of 
his new position. Mr. De Witt since 
leaving the Newark Fire has done some 
insurance newspaper work for THE 
WESTERN UNDERWRITER and has thus 
been identified with the craft. 

Miss Dorothy Alexander, daughter of 
President H. G. B. Alexander of the 
Continental Casualty of Chicago, was 
married Wednesday evening of this 
week to Benjamin F. Hitchens at the 
home of her parents. Mr. Hitchens is 
connected with a publishing house of 
Chicago. 


M. M. Hawxhurst, special agent of 
the Niagara for Michigan and Ontario, 
returned from a trip to the North Pole 
Sunday night. At least, he was at a 
point nearly three hundred miles north 
of the Soo, where the rivers flow into 
Hudson Bay instead of the Atlantic. 

He went to Cobalt and points north 
of there to inspect some risks. Amer- 
ican insurance companies are doing 
very well in Canada since the Domin- 
ion government enacted a law that one 
license was all that was necessary to 
do business in Canada. The Canadian 
fire companies are mostly small ones. 
The new law compels them to print on 
their stationery and other literature 
the amount of capital actually paid in. 
Generally this is only ten or fifteen 
percent of the authorized capital. The 
disclosures are crimping the compa- 
nies some, aided by the fact that the 
United States companies are all solid 
concerns with big cash reserves. Ca- 
nadian insurers naturally prefer them. 

The cities of northern Canada, 
though small, are very progressive and 
have first class fire protection systems, 
Mr. Hawxhurst says. The buildings 
are all modern and well constructed, 
and form good risks in themselves. 

Mr. Hawxhurst has heard that north- 
ern Canada is the habitat of a sure 
enough blue goose, and he made dili- 
gent effort to locate one, with the ob- 
ject of snaring one for the Michigan 
pond, but without success. 

F. J. Bergold, who for over a year 
has been resident secretary of. the 
Frankfort General at Chicago, jointly 
with W. M. Lawson, has been made 
resident secretary of the company at 
Pittsburgh. He has been in the serv- 
‘ice of the Frankfort for thirteen years, 
both at the home office and in the 
field, and has a thorough knowledge of 
casualty insurance. 





“Collections are difficult here,” writes 
an agent, “for there has been an epidemic 
of scarlet fever in town, and the ‘poor 
pays’ insist upon keeping the quarantine 
card on their houses.’ 
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You want your clients to have the best— 
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ACCIDENT AND HEALTH CONTRACTS 
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WHITNEY ON SCHEDULES 


ACTUARIES HEAR DISCUSSION 





New York Department Scholar Talks 
on Relations Between Disability 
and Resultant Loss 





The paper on “Schedules in Work- 
men’s Compensation” given by Asso- 
ciate Actuary Albert W. Whitney, of 
the New York insurance department, 
before the Actuarial Society of America 
at Boston last week, was the first ut- 
terance of Professor Whitney on the 
subject since his appointment to the 
position mentioned, and it is regarded 
as significant in view of the fact that 
he was brought to this position espe- 
cially to have charge of the liability 
branch of the department’s activities. 
Basing his remarks mostly on sched- 
ules worked out by the California in- 
dustrial commission, he presented a 
discussion of considerable length. 

Medical Aid Feature 
A few of his points were as follows: 


Professor Whitney states the first prob- 
lem in framing a compensation law is 
determining the relation between amount 
of benefit and degree of disability. He 
considers it comparatively easy to an- 
alyze the medical aid and temporary disa- 
bility features. The object of medical 
aid is to get the worker back to work. 
The California schedule provides for rea- 
sonable medical aid for not over six 
months. To provide for support for the 
worker and his family during temporary 
disability the same schedule provides for 
Payment of 65 percent of wages during 
disability, after the first two weeks. 

The death benefit should be considered 
a family rehabilitation fund. As time is 
required for the family to accommodate 
itself to the changed condition, death ben- 
efits should not be paid in lump sums, but 
Spread over a considerable period. The 
California schedule, based on the assump- 
tion that removal of the worker has re- 
duced the family expenses 35 percent, 
Provides for the payment of 65 percent of 
wages for 240 weeks, which is the equiv- 
alent of three years’ full wages. 


Permanent Disability 


family’s support. n case of 60 percent 
permanent disability, therefore, the fam- 
ily should have the same compensation 
as if the workman had been killed. If 
the disability is less than 60 percent, 
there is a chance for the workman in time 
to learn a new trade or otherwise adjust 





himself to the new conditions, therefore 
the California schedule provides for pay- 
ment of four weeks’ indemnity at 65 per- 
cent of wages for each 1 percent of per- 
manent total disability, which works out 
for full death indemnity in case of 60 
percent disability. For each 1 percent 
of disability in excess of 60 percent, the 
California schedule provides for a life 
pension of 1 percent of wages, in addition 
to the compensation as in case of death. 
In case of death it provides for payment 
of 65 percent for 240 weeks. In case there 
are no dependents, this is payable into a 
state fund for accident prevention. This 
is to prevent discrimination against em- 
ployment of married men. 





Down to Brass Tacks 
The Kansas City Plate Glass Asso- 
ciation, recently formed, got down to 
business without fireworks or other 
ceremony. Every member handed 


over to Secretary Franklin D. Glore 


$25 as a guarantee that rates would 
be sustained. Breaking of the pledge 
will mean the forfeiture of this amount. 
A grievance committee will act on all 
complaints, any member being qualified 
to register a protest at any time. 





Levying a 5,000 Assessment 

Treasurer George E. Taylor has noti- 
fied members of the International Asso- 
ciation of Casualty & Surety Under- 
writers that an assessment of $5,000 has 
been levied on the members by order of 
the executive committee to meet the 
obligations of the organization. Bills 
are now being sent for its prorata share 
to each company member. 





The Western Life & Accident of Den- 
ver has been licensed in Oklahoma. 





SALESMEN WANTED 


Geed Agency Openings In Central States Policies comply with Standard Provisions Lar 


$5,000 Policy $9.00 A Year 
Wi Weeks 


th $26 Weekly for 200 Wee 


Health Polic $10.00 A Year 


Pays $26 Weekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


DES MOINES, u u 1OWA 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN'L. LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. LAWSON, General Manager 


CONKLING, PRICE & WEBB -_ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance ——-_ 
FRED L. GRAY COMPANY - - - = = Northwestern Managers, Mi —- + 
RAYMOND & RAYMOOD - - - - - - General Agents, Michigan, I’ stroit 
ALFRED PAULL & SON - - - - - General Agents, 


est ‘Jirginia, Wheeli 
CLARK & SPRAGUE ~ - ~ ~ - General Agents, Northeastern Ohio, Cleveland 
DIGGS-FERRIS INSURANCE AGENCY - ~ General Agents, Southern Ohio, Cincinnati 
KING, McCUNE & McKE - - ~ - - Res. Agts., N. W. Ohio, Lima 
THE MERRILL, DODGE & JACKSON CO. - - Gen. Agts., Lucas County, Toledo, Ohio 











MASSACHUSETTS 


BOSTON, MASS. 





SATISFIED CLIENTS 
A SUCCESSFUL COMPANY 
PROSPEROUS AGENTS 

THAT IS THE SECRET OF THE SUCCESS OF THE 


FIDELITY and SURETY BONDS, LIABILITY, ACCIDENT, 
HEALTH, BURGLARy and PLATE GLASS INSURANCE. 


INSURANCE THAT MEANS CERTAINTY 


IS WHAT MAKES 





BONDING AND INSURANCE COMPANY 


T. J. FALVEY, President 
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SOUTHERN MEN’SMEETING 


MANY TOPICS ARE DISCUSSED 





Association Decides Not to Merge with 
the Detroit Conference or Any 
Other Organization 





NEW OFFICERS 
President—H. D. Huffaker, Cha: 
dae ene teeenee Eads, San 
Secretary-Treasurer—R. J. 
“Executive. Commi . B. Clark 
Jr., Port Worth 63 at S 2a 
Edwin Shelby, New Orleans; ©. P. Orr 


am. 

Accident and Health Committee—J. W. 

Clayton, San Antonio; T. L. Thompson, 

Bashville; Edwin Shelby, New Orleans. 
Industrial—cC. B. Clarke, Pensacola; BR. 

H. Dobbs, Atlanta; F. M. Phillippi, Mash 

ville. 


Surety—J. 8. Armstrong, Denison; F. B. 
aoe, Waco, wemast c. Z. "Bowell, 


P 

Ww. (aye RE ge ee che 
Jr., Port Worth. 
(PROM A STAFF CORRESPONDENT) 

New Orleans, La., Oct. 29, 1913—The 
Southern Casualty & Surety Conference 
opened a two days’ convention here 
yesterday. This is the fourth annual 
convention, and it is felt that the con- 
ference has won its spurs. While the 
work in the past has been largely get- 
ting acquainted and oganized it is con- 
ceded that the organization can now go 
ahead and work for definite results. 
The attendance at convention was good, 
fourteen of the eighteen companies be- 
" represented. 

resident H. D. Huffaker called the 
meeting to order, . Sims, vice- 
president of the New Orleans Casualty 
welcomed the convention and C. P. Orr, 
president of the Southern Mutual Aid, 
responded. 
Will Remain Independent 

The plan of amalgamation of the 
Conference with the Detroit Confer- 
ence, or any other association was defi- 
nitely tabled, but the principle of co- 
operation with other organizations was 
endorsed and means will be taken to 
bring about cooperation. The South- 
ern Conference voted to become a 
member of the Penny Postage Associa- 
tion. The time of meeting is to be 
changed to some time in midsummer, 
and is to be held at some first class re- 
sort, with the idea of ultimately select- 
ing a’ permanent home for conference. 
There is also possibility that two meet- 
ings will be held in the future instead 
of one a year. 

The four standing insurance commit- 
tees covering accident and_ health, 
surety and casualty, were reduced to 
three members each, and the duty dele- 
gated to each committee of confering 
with the associations in their respective 
lines to try to bring about cooperation 
and also to confer with regard to stand- 
ard policy provisions. 

President Huffaker’s Address 

President Huffaker’s address and ac- 
tion taken following it constituted the 
major portion of the first day’s session. 
The recommendations of the president 
were taken up one by one and passed 
upon, The president also drew atten- 
tion to the work of the Service Bureau 
of the Detroit Conference, calling at- 
tention to the fact that the bureau was 
open to all companies and pointing out 
the value of the service which the bu- 
reau is giving. The address of Rein- 
hold R. Koch, president of the Ameri- 
can Assurance was read, as he was 
unable to attend. He also took up the 
Service Bureau question, and urged that 
all companies of conference subscribe 
to it. 

Two applications for membership 
were received at the convention, one 
from the Life & Casualty Company of 
Nashville, Secretary F. M. Philippi be- 
ing present at the meeting and one 
from the American Indemnity of Dal- 
las. Both applications were acted upon 
favorably. 


Three Excellent Addresses 
Three excellent addresses were read 


e, 








Childs, Y. & Wi 1545 
F. Churchill Whittemore Co., 
Parker & Davis, 1134 Majestic Bidg. 





Prudential Casualty Co. 


INDIANAPOLIS 
LINES WRITTEN 


Automobile Liability, Property Damage, Col- 
lision, Employers’ Liability, Public, Teams, 
Elevator, Workmen’s Collective, Workmen’s 
Compensation, General Liability, Physician’s 
Liability 
Commercial and Industrial Accident @ Health 
Burglary, Plate Glass 
GENERAL AGENTS 


Someenee Sochanee -- 
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Tuesday, one written by Homer Eads, 
president Southern Casualty & Surety, 
and read by J. W. Clayton, secretary 
of the company, on “What the South- 
ern Casualty & Surety Conference Can 
Do to Best Conserve the Interests of 
Its Members,” another by Louis Phil- 
lips on “The Leakage of the Soup Bowl 
and the Philosophy Thereof,” and the 
third read by the secretary, it being by 
Reinhold R. Koch on “Let Us Help 
Each Other.” Frank N. Julian, gen- 
eral manager of the Alabama Fidelity 
& Casualty, who was scheduled to talk 
on “Taxation and Its Handicaps to 
New Companies,” could not be pres- 
ent and his address was not received. 
Mr. Eads suggested adding to the ter- 
ritory of the conference, and coopera- 
tion of companies in maintaining good 
practices, and cutting out absurdly lib- 
eral policy conditions. Mr. Phillips 
pointed out some of the ways in which 
a new company loses money. 
Questions That Arose 

Agency balances, limit of time in de- 
livering commercial accident policies 
and the bonding of agents were the 
more important of questions which 
came up for discussion, and were re- 
ferred to various insurance committees. 
The entertainment features were a 
“Rubberneck” ride about the city and a 





dinner at one of the famous New Or- 
leans restaurants. 


Wednesday’s Meeting 

The two sessions scheduled for Wednes- 
day were combined, and the conference 
ended its labors about 1:30 in the after- 
noon.. A fine spirit of determination to 
make the coming year count big in ac- 
complishment was evident. President 
Huffaker was reelected, and altogether, 
the conference has the strongest possible 
body of men, as officers and committee- 
men. The president will see that every 
committee does the work assigned to it, 
and he was given the power to displace 
any chairman who does not make a quar- 
terly report on work accomplished by his 
committee. A monthly bulletin will be 
sent out from the president’s office, and 
altogether, lines are set for a record year 
in the history of the conference. A strong 
effort is to be made to increase the mem- 
bership, and every member present 
pledged himself to bring to the next con- 
vention at least one new member. iIn- 
surance committees are to work among 
companies handling their respective lines 
to bring them into the conference, and 
the next meeting should see a largely in- 
creased membership. 


Dr. J. W. Johnson’s Address 

Wednesday’s addresses were particu- 
larly good. Dr. Joseph W. Johnson, medi- 
cal director of the Volunteer State Life 
and Interstate Life & Accident, sent a pa- 
per on the relationship of the pnyeielan 
to the company and claimant, pointing 
out the difficulties of the position and the 
danger of favoring the company on one 
side or the assured on the other. He 
said that education of the physician to 
state the case fairly and clearly with 





jor ogame to neither was the only so- 
ution. 
F. W. Stokes told what had been done 
in Georgia in regard to physicians, citing 
the Georgia law making it a misdemeanor 
for a physician to make misrepresenta- 
tions. He d that where prosecutions 
had been brought, a noticeable betterment 
had resulted in the claim experience of 
companies. He also said that some com- 
panies were printing a synopsis of the 
provisions of the law on claim blanks 
with noticeably good results. 

The conference instructed its law com- 
mittee to try and get such a law passed 
in all conference states. 


Cooperation Strongly Urged 

Cc. J. Goodman is one of the strong 
figures of the conference. He is a young 
man of great ability and his paper on 
“Cooperation” was one of the best. He 
said that the need for cooperation was 
especially great among the smaller and 
newer companies, and pointed out the 
mutuality of interests of all companies, 
whether writing the same lines or not. 
He called attention to the nationwide hos- 
tility to companies, and said that educa- 
tion of the public on matters of insur- 
ance was one of the best means for cor- 
rection. He said such an education would 
result in less difficulty and less cost of 
selling insurance, and would make adjust- 
ments easier. The weakest point of the 
insurance institution is the excessive cost 
of producing business. 

Workmen’s compensation and its suit- 
ability as a field for accident and health 
companies, the standard policy laws, the 
inadequacy of monthly premiums, and the 
reserves on weekly health and accident 
business were some of the more interest- 
ing matters brought up for discussion. 
They were referred to the respective com- 
mittees. 

‘Wind Up at Antoine’s 

The meeting wound up with a “love 
feast,” President Huffaker calling on 
various members and the representatives 
of the insurance press for short remarks. 
The automobile ride, which was cut short 
Tuesday afternoon by a breakdown, was 
concluded Wednesday afternoon, winding 
up at Antoine’s for one of the famous 
New Orleans dinners. 


Qualify Under Blue Sky Law 

The first insurance concern to get a 
license to sell stock under the Minne- 
sota blue sky law is the Bankers Cas- 
ualty of Minneapolis. The company is 
being organized by officers of the 
Bankers Mutual Casualty. The certi- 
ficates issued by Commissioner Preus 
states that he “in no wise recom- 
mends the securities to be offered.” The 
commissioner, under a ruling of the at- 
torney-general, has no discretion in 
either granting or refusing a license. 
All he can do is ascertain whether the 
applicant is complying with the pro- 
visions of the law. 





WICHITA MEN FEEL CUT 

Wichita, Kan., liability men declare they 
will lose from $5,000 to $8,000 in the re- 
duction of commissions enforced this 
month under the ruling of the New York 
insurance department. One man already 
has suffered a loss of $800 in writing lia- 
bility for the Kansas Gas & Electric Com- 
pany of Wichita. The Wichita men esti- 
mate that the loss to Kansas City 
agencies will run close to $80,000 a year. 
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NEWS OF COMPENSATION 


TO TEST NEW ILLINOIS LAW 





Case Taken Up From Peoria to Get 
Supreme Court Decisions on 
Certain Points 





The case of Louis Crooks against 
the Tazewell Coal Company, in which 
the defendant appealed from a verdict 
for $3,000 awarded bya Peoria jury, has 
been transferred from the appellate to 
the supreme court of Illinois in order 
that the highest court may pass upon 
certain points in the new compensation 
law. 


In a damage case of the estate of F. Lux 
against the Peoria & Pekin Union railroad, 
which has arisen at Peoria, the railroad 
has disputed the claim, raising the point 
that it was unable to elect not to operate 
under the compensation law, by reason 
of the fact that the state industrial board 
with which the rejection should be filed 
had not been appointed by Sept. 2, when 
Lux was killed in the course of his em- 
ployment by the railroad. 


Declines to Pass on Old Law 


The Illinois supreme court this week de- 
clined to pass upon the constitutionality 
of the 1911 workmen’s compensation act, 
holding that private individuals cannot be 
permitted to question the constitutionality 
of laws by pleadings alone. The personal 
injury case of Joel Nakwasas against the 
Western Paper Stock Company was re- 
versed and remanded in the decision. 

This case was taken up last spring 
when the superior court of Cook county 
threw out the suit for $5,000 damages 
brought by Nakwasas. His attorneys con- 
tended that the superior court erred in 
not declaring the compensation law un- 
constitutional because the bill and amend- 
ments were not printed before vote on 
final passage. The law here referred to is 
the old one, which was repealed July 1, 
1913, by the one now in force. 


COMPENSATION NOTES 

The General Inspection Company of 
Minneapolis, which is to make the merit 
rates for workmen's compensation insur- 
ance for Minnesota, has secured the serv- 
ices of Howard Tilson of New York, who 
comes highly recommended for liability 
inspection and rating work. 

The new compensation rate manual for 
Minnesota shows rates somewhat lower 
than those of New Jersey, whose manual 
has been temporarily in use in Minnesota. 

The first workmen’s compensation claim 
paid in Minneapolis was that of a work- 
man who lost his right index finger in a 
machine. He was paid for seventeen and 
a half weeks at $8.10 a week, discounted 1 
percent for a lump payment of $140.34. 

The Idaho workmen’s compensation 
commission has been organized and re- 
cently held its first hearing at Boise. 

Secretary J. B. Cross of the California 
industrial accident board has been in Lan- 
sing investigating the working of the 
Michigan compensation law. 

The industrial commission of Ohio has 
cooperated with the medical societies in 
arranging for a scale of fees for services 
under the workmen’s compensation law. 
The scale is somewhat lower than the 
regular scale, owing to the certainty of 
the pay. Under this arrangement injured 
workmen are permitted to select their own 
Physicians, whom the state pays at the 
established rate, up to the $200 limit 
named in the law. 


Name Has Been Changed 


The necessary legal steps have been 
taken, changing the name of the 
Equitable Casualty & Bank De- 
positors Guarantee of Columbus, Ohio, 
to that of the American Guaranty 
Company. The change was desirable 
owing to the steady increase of busi- 
ness and the necessity for a name 
that can be more easily remembered. 

This company is the only operating 
surety company organized under the 
— of Ohio, writing a general line of 

onds. 








Favors a Humane Policy 

At the meeting of the Workmen’s 
Compensation Service Bureau last week 
the Fidelity & Casualty presented reso- 
lutions, stating it as the sentiment of 
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the bureau that its members should 
discourage the payment of workmen’s 
compensation claims in lump sums and 
that they should endeavor to discover 
those to whom claims are due but who 
through ignorance or otherwise fail to 
make claim. The resolutions were of 
considerable length, reciting the chanc- 
es of loss where large sums are paid to 
workmen or their dependents and stat- 
ing that lump sum settlements are de- 
sirable only where one sum is needed 
to lift a mortgage, buy a home, a farm 
or a small business. 

The resolutions went over for future 
action. Superintendent Emmet has 
written a letter endorsing them. 





GO OUT AFTER THE AGENTS 





Interinsurance Concerns Make Bids for 
Local Representatives to Handle 
Their Resident Business 





Casualty insurance men have been 
interested in advances that the Illinois 
Interinsurers Exchange of Springfield, 
Ill., and the Illinois Indemnity Ex- 
change of Chicago, have been making 
to local agents in Illinois to accept 
their representation. Letters are on 
file which both of these concerns have 
written local agents, calling their at- 
tention to the reduction in commis- 
sions by the stock companies and hint- 
ing that some advantageous contracts 
could now be offered by these con- 
cerns. 

The interinsurers have been making 
capital out of the fact that they elimi- 
nate the middleman’s cost by doing 
business direct with the assured. These 
two concerns, therefore, find it neces- 
sary or desirable to seek agents, and, 
therefore, their cost of acquisition can 
be no less than that of stock compa- 
nies and probably will exceed their 
cost, while no one compares their 
financial condition in a favorable light 
with the stock institutions. 





BLOOMFIELD DENIES REPORT 


General Manager Says Prudential Cas- 
ualty Has Not Quit Writing Em- 
ployers’ Liability Business 








Apparently from the fact that the 
Prudential Casualty ceased writing 
employers’ liability insurance at one or 
two points where rates were unsatis- 
factory, the report arose that the com- 
pany had ceased to write this line en- 
tirely. This has proved troublesome 
to the company and General Manager 
Thomas Bloomfield has felt obliged to 
deny it. Accordingly he has given out 
the following statement: 


“The report which recently appeared in 
one of the insurance journals, that the 
Prudential Casualty had ceased to write 
employers’ liability insurance, is untrue. 
This company did discontinue the writing 
of this particular line of insurance in 
New York City early in the year, on ac- 
count of the very unsettled conditions in 
rates in that section at that time, but re- 
newed the writing of the line on Oct. 1, 
after Superintendent Emmet had issued 
his order that the underwriting of all 
companies must be free from competi- 
tive influences. 

“The Prudential’s rates in New York 
are somewhat in excess generally speak- 
ing, of the rates filed by the conference 
companies, but the Prudential’s rates are 
subject to a merit rating system. The 
Prudential has never been a very active 
factor in the employers’ liability field, be- 
cause it has steadfastly refused to be 
drawn into open competition in the mat- 
ter of rates for business. It has less 
than six employers’ liability risks in the 
state of Indiana, where it has never felt 
warranted in meeting the rates which 
have prevailed during the last two or 
three years.” 





Organize at Portland 
General agents representing fifteen 
companies organized the Portland 
Casualty Agents Association at Port- 
land, Ore., recently. James Mcl. 
Wood, Employers Liability, is chair- 
man, and W. E. Pearson, Aetna Ac- 
cident & Liability, is secretary. Each 
member contributed $50 to pay the 
expenses of sending two men east to 
confer with company officials re- 
garding the situation in Oregon. Ata 
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States manager of the London Guar- 
antee, spoke on general conditions in 
the business, and Edward C. Landis, 
Pacific coast general agent of the 
company, discussed the impending 
referendum vote on the compensation 
. act of Oregon. 





FORM ACCIDENT ASSOCIATION 





Des Moines Incorporators Model In- 
stitution After Commercial Men’s 
Associations 





Last Saturday there was filed with 
the Iowa insurance department articles 
of incorporation of the Federated Busi- 
ness Men of America, an exclusive ac- 
cident and health fraternity for pre- 
ferred risks among business and pro- 
fessional men. Offices have been en- 
gaged on the fifth floor of the Equit- 
able building, Des Moines, and busi- 
ness will start at once. The new or- 
ganization will be conducted along 
lines similar to the Iowa State Travel- 
ing Men’s Association and United 
Commercial Travelers, but it will ex- 
tend the privileges of membership to 
business and professional men. 

L. D. Edson, until recently manager 
of the claim department of the Inter- 
state Business Men’s Accident of Des 
Moines, has been active in the organi- 
zation, will be secretary and general 
manager. He states that the new as- 
sociation is incorporated under the 
strictest of the accident and fraternal 
laws of Iowa, and that it will be dis- 
tinguished by economy in manage- 
ment, prompt payment of all claims 
and an administration in accord with 
the high standing of its directorate. 
The other officers will be elected soon. 

The company will write a $5,000 acci- 
dent policy with $6,000 optional pension 
benefit, $25 heen for total disability and 
$12.50 for partial disability at the rate 
of $9 per year. Also a health policy will 
be issued paying $10 for the first week, 
$25 weekly for the fifty-two weeks there- 
after, $10 weekly for nonconfining illness 
and $10 oe, for uarantine. The 
rate on this will be $10 a year. 

The directors are prominent in Iowa 
business circles and are as_ follows: 
George Kuhns, second vice-president and 
field manager for the Bankers Life of Des 
Moines; Dr. Ross Huston, physician and 
surgeon; L, D. Edson; George E. Bram- 
mer, attorney; W. C. Jarnagin, one of the 
best known newspaper men in Iowa; H. M. 
Hagan, clothier; Ernest R. Abrams, broker 
and dealer in investments and securities. 
The Central Trust Company of Des 
Moines will act as treasurer of the new 
company. 





The Iowa supreme court in a recent 
opinion declares that if a person gets 
shot in running after or grappling with 
a burglar, he has been accidentally killed 
and a company in which such a person 
is carrying accident insurance is liable 
on the policy. . H. Carmody, mavor of 
Cedar Rapids, held a $5,000 policy in the 
Travelers Protective Association. The 
mayor, one night in May, 1909, chased a 
burglar from his home. The latter shot 
him. te in August the mayor died 
from the effects of the wound. The com- 
pany resisted payment on the ground that 
such shooting is not an accident. The 
supreme court sustains the claim of the 
trustee for Mary Carmody, the widow, 
that the company is liable and directed 
payment on the policy. Two of the jus- 
tices filed dissenting opinions. 





W. T. SOWERS’ INSURANCE 


The case involving the payment of ac- 
cident insurance on the late William T. 
Sowers, well known Des Moines insur- 
ance man, has reached the supreme court 
of Iowa. Sowers, while hunting, was 
fatally shot. Just before he died he 
made a will in which he directed that 
one insurance policy d to his part- 
ner, Elton Ellis, president of the Anchor 
Fire, and the other to his fiance, Miss 
Jean Townsend. The policies were drawn 
in favor of relativez, who brought suit 
for the money and were upheld in the 
lower courts. Mr. Ellis carried the case 
up on appeal and it was argued before 
the supreme court last week. 
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COOPERATION IS ASSURED 
COLORADO HAS ASSOCIATION 


Organization of Casualty and Surety 
Men Formed at Denver at 
Meeting Last Friday 





On Friday evening, Oct. 24, a meet- 
ing of casualty and surety agents of 
the state of Colorado was held at the 
office of the Thomas F. Daly Agency 
Company, Denver, for the purpose of 
organizing the Colorado Association 
of Casualty & Surety Agents, to work 
in connection with the National Asso- 
ciation of Casualty & Surety agents, 
which was recently organized in Cin- 
cinnati. The organization was effected 
and the following officers and execu- 
tive committee were elected: 


President—George W. Beck, Fidelity & 
Casualty, Denver. 


Vice-President — Leonard Cc. Jones, 
Ocean, nver. ° 
Secretary-Treasurer—M. SS. Schayer, 


American Fidelity, Denver. 

Executive committee—Frederick Stan- 
dart, Globe Indemnity, Denver; J. C. 
Urich, Pacific Mutual (accident depart- 
ment), Denver; H. C. Rubincam, London 
Guarantee, Denver; David Jacobs, United 
States Fidelity & Guaranty, Denver; J. E. 
Campbell, Maryland Casualty, Pueblo; 
W. 4H. Stote, Travelers, Colorado 
Springs; Charles Bailey, Fidelity & Cas- 
ualty, Trinidad. 

This association has already suc- 
ceeded in securing applications from 
about forty members of the state or- 
ganization for a membership to the 
national organization, and it is fully 
expected that within the next two 
weeks boths the state and national as- 
sociations will have more than one 
hundred members in Colorado. 





“~~ SHOWING GREAT GROWTH 


Cc. Clark Howard, superintendent of the 
commercial accident department of the 
Massachusetts Bonding, is making a tour 
of general agencies and branch offices 
getting acquainted and endeavoring to 
spur up the company’s field representa- 
tives to write more accident business. 
The company is making a wonderful 
growth in that line tnis year. 





UPTOWN MOVEMENT 


Bennett, Root & Dickinson of Detroit, 
general agents of the Ocean and of the 
Chicago Bonding, have moved from the 
congested downtown district to 287 
Woodward avenue, above Grand Circus 
Park. Other agents are said to be look- 
ing for space in the same locality. The 
new quarters have better light, better air, 
more space at less money and less traffic 
to contend with. “We wouldn’t go back 
down town under any circumstances,” 
said Mr. Bennett. 


LIFE POLICY PAYS SHORTAGE 


The death of James S. Powers, former 
clerk of the county court of Oklahoma 
county, Okla., who was removed from 
office last August, after he was found to 
be short in his accounts approximately 

600, has cancelled all of his obliga- 
tions to the American Surety, which was 
on his official bond. The surety company 
paid the full amount of his shortage as 
soon as it was certified to by the state 
examiner. Powers carried a $5,000 life 
insurance policy in the New York Life 
and shortly before his death he assigned 
that policy to the surety company, which 
will pay the balance of the policy over 
to his heirs after reimbursing itself. 





GETS JUDGMENT AGAINST GLAZIER 

The Title Guaranty & Surety obtained a 
judgment Monday against Frank P. Glaz- 
ier, former state treasurer of Michigan, 
in the amount of $93,622.22. The verdict 
was rendered in circuit court at Ann Ar- 
bor. The Title was on Glazier’s official 
bond for $150,000. When Glazier failea, 
after misuse of state funds, he owed the 
state $685,000. The Title paid as its share 
of this indebtedness $70,590.46. The ver- 
dict of Monday covers this amount plus 
$12,000 further expense the company has 
been put to, and interest. Mr. Glazier was 
not in court and put in no defense. It 
is doubted if he has any property that 
can be levied on. 





News About Companies 








Western Indemnity, Dallas, Tex.—Its 
Oct. 16 statement shows assets $723,186, 
reserves $253,030, ee $400,000, net sur- 
plus $70,156.. This is the financial state- 
ment following its taking over the West- 
ern Casualty Guaranty of Oklahoma. 
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American Mutual Liability, Boston— 
The company has been examined as of 
Dec. 31, 1912, by the Massachusetts de- 
partment at the request of the depart- 
ment of Wisconsin, which state it has 
applied to enter. On Dec. 31 the company 
had admitted assets of $1,701,912 and sur- 
plus to policyholders $510,949. Its net 
premium income last year was $1,210,- 
699; total income, $1,253,209; net pay- 
ments for losses, $255,796; adjustment ex- 
penses, $20,007; total disbursements, $545,- 
797. he examiners changed the com- 
pany’s statement of loss expense consid- 
erably, charging to certain unallocated 
expenses to that item. They found eight 
more suits than the company reported. 
The company officials explained this on 
the ground that the suits probably had 
been reported by policyholders after the 
statement was made. The gain and loss 
exhibit is as follows: 

During 1911, the company wrote net 
premiums of $548,904. In 1912, its pre- 
mium income increased to $1,210,699, due 
largely to the increase in rates following 
the enactment of the workmen’s compen- 
sation act. The sources of gain and losses 
are shown below: 





Underwriters’ income 

earned ........ veces $888,505 
Losses incurred........ y 
Underwriters’ expenses. 123,006 458,934 

Gain from underwriting $429,571 
Investment income 

COPIES. 65 6006:028:500000 $ 48,441 
Losses and expenses.... 19,009 

Gain from investments $ 29,432 

ce eee $459,003 
Dividends paid policy- 

errr rr 171,686 
Increase in surplus.... $287,316 

1911 1912 

Percent of losses in- 

curred to premiums 

GBEMOG oc ccccccccs.cn 85.4 37.2 
Percent of underwrit- 

ing expenses incurred 

17.3 37.6 


to premiums earned. 
* * * 


Equitable Casualty & Bank Depositors 
Guarantee Company, Columbus, Ohio— 
The necessary legal steps have been taken 
to change the name of the company to 
American Guaranty Company. 

7 * © 


Aetna Life—The Connecticut depart- 
ment has made its report on the regular 
quadrennial examination of the Aetna 
Life. But few important changes are 
made in the company’s own figures as of 
Dec. 31, 1912. The examiners have added 
about $5,000 to the item of nonadmitted 
assets consisting of book value of bonds 
over market value, thus reducing the ad- 
mitted assets of the accident department 
from $8,552,288 to $8,547,280. They have 
increased the loss reserves on accident 
and health business about $143,000 by in- 
cluding losses that had not reached the 
company when it made up its statement. 
They make no change in the laibility 
loss reserve. The examiners give the net 
surplus in the accident and liability de- 
partment as $2,637,510 while the com- 
pany’s figures were $2,788,882. The sur- 
plus in the life department is increased 
nearly $1,000,000 by the examiners, mak- 


ing the total net surplus $9,166,794, 
whereas the company claimed only 
$8,193,933. 





Detroit Casualty News 


The Detroit Casualty Association met 
Friday and indulged in a thorough dis- 
cussion of the new manual, the object 
being to arrive at a mutual under- 
Standing of its rates, in order that 
action might in all cases be uniform. 

J. K. Livingston made a talk on the 
accomplishments of the casualty rep- 
resentatives at Cincinnati, and aroused 
a great deal of enthusiasm for the Na- 
tional association. It seems certain 
that there will be a large membership 
in Michigan. 

The offices of the casualty inspection 
bureau, suite 932 Dime Bank building, 
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Personal Producers 


and those with a proven ability to organize 
and control an agency force can secure 
Any Form of Contract Within Reason 
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are still unoccupied, but notice has 
been received that Albert C. Trego, 
recently doing bureau work in Minne- 
sota, will be in charge as resident 
manager. 


STIR OVER BANKERS’ BONDS 


Form Prepared by Michigan Attorney- 
General is Not Satisfactory to 
Anybody Concerned 


Detroit, Oct. 28— (Special) — The 
Michigan state law went into effect 
Aug. 15, requiring that the officers of 
all banks, whether state or private, be 
adequately bonded, is causing some- 
thing of a stir in surety circles. The 
country banks began to write to the 
state banking commissioner, saying 
they were willing to bond their offi- 
cers, and asking what sort of bond 
was required. The banking commis- 
sioner requested the attorney-general 
to draw up a form for him to send 
out. The attorney-general, apparently 
not familiar with the forms of surety 
bonds for banks, obtained a public of- 
ficial bond and made a copy of its con- 
ditions for the banking commissioner. 

It is too comprehensive and cumber- 
some, covering seven conditions, has 
no clause permitting the surety com- 
pany to cancel, and no provision for 
requirement for discovery, notice or 
proof of loss. The surety agents are 
willing to write this form if insisted 
upon, but they have to charge such 
high rates in order to protect their 
companies that the banks are indulg- 
ing in an outcry. 

The banking commissioner has said 
that he will not try to force any par- 
ticular form of bond upon the banks. 
Most of the state banks are members 
of either the American Bankers As- 
sociation or the Michigan Bankers As- 
sociation, and therefore are privileged 
to use American Bankers Association 
form of bond. The surety companies 
would like to use this bond for all 
banks, and the banks which are not 
members of either of the associations 
would like to use it, too, so the bank- 
ing commissioner is negotiating with 
the American Bankers Association for 
permission. 














Bankers Mutual to Start 

The Wisconsin Bankers Mutual Cas- 
ualty, which has been organized to 
write the burglary insurance of its 
members, will open offices Nov. 1 in 
Milwaukee. About 350 of the 700 bank- 
ers of Wisconsin have joined the com- 
pany. For the first six months each 
member will be insured for not more 
than $5,000, but the amount may later 
be increased. The rates vary from $1 
to $12 per $1,000, depending on the style 
of safe used. It is expected that a divi- 
dend will be declared at the end of the 
year. 





Organizing Michigan 

H. F. Evans, formerly executive spe- 
cial agent of the Empire State Surety, 
in New York, has gone to Detroit to 
take charge of the surety department 
of Bennett, Root & Dickinson, Michi- 
gan general agents for the Chicago 
Bonding. Mr. Evans was with the 
National prior to his connection with 
the Empire State, and more recently 
was with the Title. 

Bennett, Root & Dickinson have @ 
special field agent, John H. Davis, 





Four Dollars per Thousand.— 
Many assured have become accus- 
tomed to pay $5 per $1,000 for acci- 
dent policies. The American Bankers 
Insurance Co., capital $325,000, is 
now issuing full coverage with all 
modern provisions at $4 per $1,000. 
This is an opportunity for local agents 
to secure a company that gives the 


best indemity at the lowest cost. 
Home office, and Ohio Streets, 
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mies the state for the Chicago 
onding, and intend to push the busi- 
ness of this company to the limit. Mr. 
Davis has appointed fifteen new agents 
in good-sized towns within the past 
two weeks. 


RESENT ACTION OF BROKERS 


Casualty Companies Aroused at Insin- 
uations Made by Massachusetts 
Producers in Limit Rule 








Liability companies resent the ac- 
tion of the Insurance Brokers Associa- 
tion of Massachusetts in sending a let- 
ter to the companies asking for infor- 
mation as to what share the companies 
had in bringing about the recent ac- 
quisition cost limitation rule of the 
New York department. The letter from 
the secretary of the brokers’ associa- 
tion intimates that the companies were 
in collusion with the New York de- 
partment and brought about the ac- 
tion of the department in demanding 
a limit. 

The New York department was in- 
terrogated by the Massachusetts Bro- 
kers’ Association to ascertain what in- 
duced it to take the stand it did re- 
garding expense limitation. 

Superintendent Emmet in reply to 
the brokers’ association declares that 
as far back as 1911 the companies were 
warned by the department that they 
would be held strictly to account on 
the liability business. Attention was 
then called to the excessive cost and 
the effect it was having on the stabil- 
ity of the business. He states that 
the department itself is entirely re- 
sponsible for this action, and the first 
knowledge the companies had was at 
the time the Casualty Insurance Ex- 
change received the department’s let- 
ter of June 10. 





Notice of Accident 


A liability company recently received 
the following notice of accident from 
an Italian policyholder in an Ohio 
city: 

Gentlemen: At 24th September our 
horse run away with driver and turn the 
wagon in the curb and the driver got 
his head broke and ambulance take to 
the hospital give him 14 stitches and 
stay 2 weeks out work, look the matter 
up. I didn’t write you on time because 
I been out town for more than one 
month. 

Your truly friend, 





New Secretary for Amicable 
W. S. Hoopes, first deputy state fire 
marshal of Illinois, has been elected 
secretary of the Amicable Accident of 
Chicago. He will remain with the fire 
marshal’s department for two or three 
months, however, and then remove to 








A BROKER’S 
TESTIMONY 


A prominent Chicago broker, who 
doesa general business, said the other 
day that he had come to the con- 
clusion that in these days of stress 
and storm, worry and bother about 
various lines of insurance, it pays 
him to give more attention to per- 
sonal accident insurance. It is more 
remunerative and causes less trouble 
than other lines, in his opinion. 

The old United States Casualty’s 
personal accident policies simply 
can’t be beat. and it is the promptest 
claim payer in the business. 


UNITED STATES 
CASUALTY CO. 


EDSON 8S. LOTT, President 
80 MAIDEN LANE, NEW YORK 
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Chicago and take up his new duties. 
Mr. Hoopes was formerly connected 
with the Inter-Ocean Life & Casualty 
and knows the disability insurance busi- 
ness. He succeeds E. H. Smith who 
retires to devote all of his time to his 
legal practice, which will soon call him 
to Europe for a case that may consume 
the greater part of a year. On ac- 
count of the change, the office of as- 
sistant secretary has been created and 
C. E. Patterson chosen for the position. 
He will perform the duties that former- 
ly devolved upon Clinton S. Marshall 
who held the title of assistant counsel. 


WANTS APPLICATION CHANGED 








President Koch Urges Companies to 
Include Date and Place of Birth 
in Document 





President R. R. Koch of the De- 
troit Conference recommended at the 
last meeting, when he was chairman 
of the executive committee, having all 
applications for health and accident in- 
surance provide for the date and place 
of birth of the applicant. This would 
enable all companies to have the ques- 
tion of identification of the assured 
much better defined. Many compa- 
nies do not require this information, 
but President Koch is now addressing 
all the companies in the Conference, 
suggesting that this change be made 
in the application blank, owing to the 
fact that many companies will be get- 
ting out new forms for the coming 
year. 

He calls attention to the fact that 
the accident and health section of the 
International Association of Casualty 
& Surety Underwriters voted unani- 
mously to include in the application 
the data mentioned. 





Names More Committees 


C. H. Boyer, president of the 
American Association of Accident 
Underwriters, has announced the ap- 
pointment of the following additional 
standing committees for the ensuing 
year: 

Commercial—H. D. Huffaker, Interstate 
Life & Accident, chairman; G. L. Behrens, 
Columbus Mutual Life; W. C. Potter, Pre- 
ferred Accident; C. M. Harnies, Standard 

ife; T. S. Smith, London Guarantee & 
Accident. 

Monthly Payment—F. W. Benjamin, 
Prudential Casualty, chairman; H. 
Shomo, American Casualty; G. H. Sum- 
mers, National Relief Assurance; C. S. 
Hoag, Federal Casualty; R. T. Romine, 
Kansas City Casualty. 





Best Month in Its History 

The accident department of the Ohio 
State Life, Columbus, through I. A. 
Morrissett, manager of the health and 
accident department, reports the busi- 
ness of last week the best in the history 
of the company, and the business for 
the month, 50 percent better than the 
corresponding month last year. In 
compliment to F. H. Hertel, city man- 
ager, who got forty policies in one 
week, to his personal credit, Manager 
Morrissett gave the city manager a 
dinner at the Neil house. 

G. T. Baker appointed special agent 
in the accident department, has been 
sent to Lexington, Ky., and will de- 
velop the field there. 





0. P. RUTLEDGE RESIGNS 


O. P. Rutledge, manager of the cas- 
ualty department of the St. Louis office 
of the Fidelity & Deposit, will retire from 
that position Dec. 1. He has not made 
known his plans for the future, as he has 
under consideration several important 
branches of the insurance business in 
which he may engage. He has been with 
the company since it began writing cas- 
ualty business in 1910. He is also secre- 
tary of the Insurance Federation of Mis- 
souri, recently organized. 





CUT OW AUTOMOBILISTS 


It is said that a number of leading ac- 
cident companies have finally come to an 
agreement on the proposition of cutting 
down indemnities where injuries are due 
to driving, operating or cranking automo- 
biles, motorcycles or motorboats and 
charging an extra premium if full cov- 
erage for such hazards ig desired. One 
company doing a large volume has noti- 
fled its general agents to this effect in 
connection with a notice regarding the 
standard provisions contracts which ‘y!ll 
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RELIABLE AND ENERGETIC AGENTS WANTED 


AMERICAN ASSURANCE COMPANY 


PHILADELPHIA, PA. 
REINHOLD R, KOCH, President 
Capital, $350,000.00 Premium Income, 1912, $420,000.00 
LIFE, ACCIDENT AND HEALTH INSURANCE 


INSURES MEN, WOMEN AND CHILDREN 
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Hoosier Casualty Company 


Indianapolis, Indiana 


HEALTH, ACCIDENT AND FUNERAL BENEFIT INSURANCE 


A stipulated premium company with securities deposited with the Auditor of State of 
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be put out Jan. 1, 1914. Among the 
changes to be made under the standard 
rovisions law will be the elimination of 
nsurance on beneficiaries and children, 
the giving of 40 percent of the r lar 
indemnities for partial disability and the 
elimination of the schedule of warranties. 
In place of inco rati warranties in 
contracts companies will hereafter use 
signed applications. 


UGLY CHARGES ARE MADE 

Counsel for W. F. Hunt, former presi- 
dent of the Cumberland Valley Insurance 
Company of Nashville, which in July last 
was merged with the Southern Insurance 
Company, also of that city, together with 
other officials of the Cumberland Valley, 
has laid before Commissioner Taylor of 
Tennessee charges of fraud and misrepre- 
sentation, in connection with the merger 
on the part of officials of the Southern, 
which may result in an examination of 
the latter company on the part of the Ten- 
nessee department. 


TO TEST STATE BONDING 


A test of the North Dakota bonding law 
requiring public officers to patronize the 
state bonding department has _ been 
started by the application for an injunc- 
tion restraining the insurance commis- 
sioner from enforcing the law. 


PORECASTS REFERENDUM FATE 


Columbus, Ohio, Oct. 20—(Special)— 
The Ohio Supreme Court today sustained 
State Secretary Graves in throwing out 
the referendum of the Ohio Equity Asso- 
ciation on the Warnes and Kilpatrick tax 
laws. This decision is regarded as a big 
victory for the administration and keeps 
the referendum off the full ballot. 
The Green law was not mentioned in this 
suit. The Green referendum is up to- 
morrow for a hearing on points practi- 
cally the same. There will possibly be a 
similar decision. 


SIGNS BASEBALL PLAYERS 


The American Casualty of Tacoma has 
signed a number of baseball players for 
its commercial department office at Spo- 
kane. Harry Ostdick, former manager of 
the Spokane team in the Northwestern 
league and during the past year an um- 

ire, is manager and “Slim” Smith and 

alter McCory, pitchers, are agents. 


CASUALTY APPOINTMENTS 


Tilinois F 

Amer. Assur.—P. J. Campbell, Morris; J. 
Dumonowski, Chicago. F 

Aetna Life—T. G. Carpenter, Robinson. 

Badger Cas.—J. W. Secrest, Rock Island. 

Ben Hur s.—G. Macarie, Aurora; F. 
Burroughs, Herrin; J. G. Gilmore, Danville. 
Cas.—J. Busch, W. G. De Haven, 
Chicago; G. McGrath, Joliet. 

Bond.—W. I. Slemmons, Peoria. 

Federal Cas.—W. N. Du Val, Freeport. 

Fid. & Dep.—McKinney Agency, Alton. 

Globe Indem.—C. L. Kern, Mattoon; A. 
Kershaw, Grayville. 

Gt. East. Cas.—J. B. 
H. Fredrickson, aeenees > 
bugy: J. L.._ Seybold, Blandinsville. 

oosier Cas.—J. H. Belcher, Marion. 

Natl. Cas.—W. E. Beljean, Elgin d; A. Run- 
nelle, Burnham; E. N. Smith, De Kalb. 

Royal Indem.—G, D. Capen & Co., St. Louis, 


0. 
U. S. Cas—W. E. Ainsworth, Mason City; 
G. A. De Long, Foosland; L. E. ingram, Rut- 
land; I. L. 2: Chicago. 
U. S. Fid. & Guar.—A. D. Salomon, Chicago. 
U. S. H. & Acci.—O. Barker, Lawrenceville; 
H. R. E. Peters, Lane. 
Pacific Mut.—S. Berger and W. Bremner, 
Quincy, H. B. Stillman, W. Shaw and 
. F. W. Knuth, Peoria. 


Michigan 
Aetna Acci. & Liab—Edwin Rawden, Ann 
Arbor. 


Amer. Sur.—J. E. Jones, Menominee. 


ones, Williamsville; 
W. Magann, Fair- 


Chgo. Bond.—Isaac Kouw Co., Holland; 
Cady & Andrews, Benton Harbor. 
Cont. Cas.—R. L. Hughes, Mt. Morris. 


Genl. Acci.—Peek & Watkins Co., Jackson, 

Globe Indem.—Lillie A. Keliey, St. Joseph. 

Hartford S. B.—J. A. Ash, Cadillac; J. G. 
Ried, Saginaw. 

Il. Sur.—F. J. Boucher and H. W. Cullen, 
Detroit. 

Lloyds Pl. Gl.—Devel & Reynolds, Harbor 
Springs. 

Lon. Guar.—F. W. Liddle, Wyandotte; Ar- 
thur Stock, Detroit. 

Grt. East. Cas.—George Austin, Turin; J. E. 
Carland, Battle Creek; A. R. Dillman, Roches- 


ter; A mee and D. H. Colliers, Detroit; 
H. O. Bell, Marquett; J. B. Millette, Yale; 
T. C. Carpenter, Galien; R. E. Beck, Frank 








Menominee; J. A. Combe, Sagi- 
naw; J. M. thwell, Cadillac; E. S. R 


t.— + 
. Moore, roit. 
New Amst. Cas.—F. S. Stoepel, Detroit. 
N. A. Acci.—H. C. Conley, oit. 





CASUALTY NOTES 


The United States Health & Accident 
reports a 20 percent increase in new busi- 
ness this year. 

About 100 banks have applied for in- 
surance in the projected Wisconsin mu- 
tual guaranteeing deposits. The number 
required is 20 


The St. Louis office of the United States 
Fidelity & Guaranty last week wrote a 
$500,000 depository bond on the Lafayette 
bank in favor of the city of St. Louis, 
covering the deposit of city funds. 


The Surety Underwriters’ Association 
of Chicago had a luncheon on Tuesday at 
the Grand Pacific. The attendance was 
good, as the rules now provide for fining 
any member who does not appear $1. 

Chicago Elks will have a_ banquet 
Thursday evening in honor of Charles A. 
White, president of the Identification 
Company of America, who was recently 
—— grand exalted treasurer of the 
order. 


Robert Boyd, for a long time superin- 
tendent of the Pacific Coast Casualty at 
Denver, has taken the position of superin- 
tendent of the industrial department of 
the Missouri Fidelity & Casualty at the 
home office. 


E. A. C. Gambel has resigned as assist- 
ant manager of the plate glass insurance 
department of the Preferred Accident and 
will become general agent in New York 
for the Massachusetts Accident of Bos- 
ton, effective Nov. 1. 

Burglars entered the home of Mark 
Crawley, resident assistant secretary of 
the Fidelity & Deposit at St. Louis, and 
carried away money and jewelry worth 


$85. Mr. Crawley had no burglary insur- 
open, hence the laugh his friends give 
m. 


A novelty in yske woes insurance is 
the inclusion of sidewalk lights. The 
Plate Glass Association of the Pacific has 
promulgated a charge of 5 cents per light, 
@ prominent insurer having insisted on 
including his sidewalk lights in the 
schedule. 


F. B. Lieyd, at one time president of 
the Pacific Surety, will return to the in- 
surance business as a broker at San Fran- 
cisco, specializing on compensation. He 
has more recently been in the newspaper 
business at San Jose, Cal., but has dis- 
posed of those interests. 

At the meeting of the Plate Glass Un- 
derwriters Association of New York last 
week, the chief subject of discussion was 
outside competition and it was decided to 
submit to the companies a plan for modi- 
fying rates so as to meet such competi- 
tion more on an underwriting basis. 


In the case of the estate of Pat O’Brien 
against the National Life & Accident the 
Kentucky court of appeals has defined 
total disability under a contract of acci- 
dent insurance as “such as to prevent the 
assured from doing all the substantial 
acts required of him in his business.” 


The Illinois Surety this week executed a 
$50,000 bond for the Harris Trust Com- 
pany of Chicago as depository for funds 
of bankrupt estates in the United States 
district court, also a franchise bond for 
$50,000 for the Wisconsin Valley Street 
Railways Company of Madison, Wis. 


The Casualty Company of America has 
separated its burglary and plate glass 
departments, placing the former under 
supervision of Ernest J. Miller, who has 
had charge of both, and the latter under 
Jose N. Ferrer, a plate glass man of many 
years’ experience in New York and Balti- 
more. 


J. H. Kimball, former resident manager 
of the New Amsterdam Casualty at St. 
Louis, has associated himself with J. C. 
Barrows & Co. of that city, to represent 
the Aetna lines exclusively. Mr. Kimball 
says that he contemplated going with 
W. A. O'Connor & Co., but the announce- 
ment that he had gone there was pre- 
mature. 

Cc. W. Atkinson of Stevens Point, Wis., 
has become district manager for the Bad- 
ger Casualty, of Green Bay. His terri- 
tory will include Waupaca and Portage 
county and thence north to the Michigan 
and Minnesota lines. He will continue to 
make his headquarters in Stevens Point 
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and will retain his other insurance busi- 
ness. 


J. Morton Morris, general agent of the 
National Surety at Louisville, suffered a 
great loss Oct. 25 in the death of his son, 
J. Morton Morris III, who died following 
an operation. The boy was nine years 
old and an unusually sturdy and attrac- 
tive child. The operation, which was to 
relieve abdominal disorders, appeared to 
have been a success, but was followed by 
a relapse. 


The Illinois appellate court has affirmed 
the judgment of $6,122, less $49.99 inter- 
est, in favor of the Springfield Light & 
Power Company against the Philadelphia 
Casualty. The casualty company denied 
liability on the ground that the installa- 
tion of coal bunkers, in which process a 
workman was killed, constituted an en- 
largement of the plant, which was not 
covered under the policy. 


AGENTS FULLY AROUSED 
(CONTINUED FROM PAGE 1) 
which is fully recognized. For exam- 
ple, Massachusetts, New York and Cal- 
ifornia already had state associations 
of casualty agents and in most of the 
large cities there are local organiza- 
tions of casualty or surety men or 
both. So far it has been impossible to 
consider any plans for securing the co- 
operation of the organizations now in 

existence. 
See Possible Strong Competition 

According to a St. Louis newspaper 
officers and stockholders of estab- 
lished casualty companies are getting 
stirred up over the situation caused by 
Superintendent Emmet’s commission 
reduction ruling, seeing in it possibili- 
ties of a repetition of what occurred in 
the life insurance field after the Arm- 
strong law limiting commissions was 
passed in New York. Other states did 
not follow New York’s lead and the 
result was the organization of a hun- 
dred or more life companies which 
have since become strong institutions. 
Superintendent Revelle of Missouri 
and Commissioner Epsteen of Colo- 
rado have already refused to indorse 
Mr. Emmet’s order as it stands at 
present, and it is generally understood 
that the majority of the other com- 
missioners will decline to issue such 
orders. There is nothing to show, how- 
ever, that they would not agree, after 
full hearing, to some less drastic plan 
for limiting the expenses of the 
business. 

The report is general that the execu- 
tive committee of the National Associ- 
ation of Casualty & Surety Agents is 
trying to arrange for an interview 
with Superintendent Emmet, at which 
to present reasons why, in the opinion 
of the agents, his ruling should be 
modified. 


EMMET GIVES REASONS 


(CONTINUED FROM PAGE 1) 


out-and-out state insurance which was 
predicated upon this condition of affairs 
seemed to me to be both unnecessary and 
foolish, there was, notwithstanding, a 
certain amount of truth in the charges 
that were made against the companies, 
of wastefulness in this particular, and it 
is my belief that unless a pretty radical 
change for the better occurs, the demand 
for state insurance in connection with any 
workmen’s compensation law that is 
passed will become so strong that stock 
company insurance in this branch of the 
business will be swept out of existence 
as the result of it. And this I think 















would be a calamity, looking at the mat- 
ter — from the standpoint of the 
public goo 
Must Reduce Other Expenses 

Let me admit at once that there is no 
specific law on the statute books requir- 
ing companies to keep their acquisition 
expenses down to 20 percent of their pre- 
miums. Let me admit, also, that this 
matter of acquisition expenses is not the 
only matter connected with their business 
that casualty insurance men should give 
consideration to. I sympathize to a very 
considerable extent with the outraged 
feelings of some of the agents and brok- 
ers Over this compulsory reduction of the 
acquisition expenses of companies, but a 
start has to be made somewhere, and 
these gentlemen can rest assured that be- 
fore the house cleaning in this branch of 
the insurance business has been com- 
pleted the companies will probably effect 
economies in other directions as well as 
in this one. I think it highly likely that, 
as matters now stand, unless the com- 
panies voluntarily reduce the total cost 
ot the transaction of their business—not 
merely the cost of acquisition—legisla- 
tion will be proposed which will compel 
this to be done. I think, too, that if lia- 
bility insurance is to continue to remain 
in private hands there must be an aban- 
donment by all reputable companies of 
the niggardly and controversial attitude 
which some companies have adopted in 
their negotiations with the injured em- 
ployes of those whom they insure. The 
practice which exists in the fire insurance 
world in this particular is a pretty good 
model to follow. And there are other 
things which will have to be done—such 
things, for instance, as the maintenance 
of stronger reserves than the law now re- 
quires. Reforms along these lines are ab- 
solutely essential, I think, for the preser- 
vation of the business of casualty insur- 
ance and the protection of policyholders. 
They are suggested in no carping spirit, 
but with an honest and sincere desire to 
promote the welfare of the business to 
the fullest possible extent. And I am 
proud to say that the views which I 
have expressed along these lines have met 
with practically unanimous approval 
from the men in the business who are 
best qualified to know its present needs. 

Against Strong Supervision 

Now let me say a word regarding the 
spirit in which I think that matters of 
this kind ought to be approached by 
those, like myself, who are charged with 
responsibilities in the field of insurance 
supervision. As I have frequently said, 
I am no advocate of strict insurance su- 
pervision as such. There should be just 
as little of it as we can possibly get along 
with. Insurance supervision, as I look at 
it, is not primarily intended for the 
strong, well-established companies at all. 
Its primary purpose is to shut out the 
frauds and cheats and fly-by-nights from 
trying to sell worthless insurance to 
credulous people. But, of course, it is 
impracticable to draw any line of dis- 
tinction between companies which might 
safely be allowed to paddle their own 
canoes, and companies which have to be 
watched closely. Any rules that are laid 
down must apply to all alike. For that 
reason the strong companies’ should will- 
ingly undergo what sometimes may seem 
to them to be unnecessary exactions on 
the part of government. I am inclined 
to think that even the best managed com- 
panies find that the cooperation they get 
from the stronger state insurance depart- 
ments in their efforts to solve the out- 
standing insurance problems which still 
await a settlement, is of material assist- 


ance to them. 

Insurance departments’ should, of 
course, be controlled, in their relations 
with the companies, by the laws of the 
land and not by the whims of ambitious 
supervisory officials. When a man be- 
comes an insurance superintendent, he 
may as well understand at the beginning 
that no additional inches have been added 
to his stature by virtue of that fact; and 
if he has much regard for his oath of 
office, or for his standing as a sensible 
man, he will be very much on his guard 
at all times against the dangerous prac- 
tice of pushing his brief official author- 
ity to its uttermost limit in an effort to 
impose upon a great business about which 
his actual knowledge based upon expe- 
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rience is probably of the slightest, views 
or ideas which the law does not sanction, 
and which upon analysis may prove after 
all to be half-baked. On the other hand, 
no insurance superintendent who is worth 
his salt will be afraid, where the funda- 
mental question of solvency is involved, 
and where there is practically a unani- 
mous sentiment among thoughtful men in 
the business in favor of quick remedial 
action—I say no insurance superintendent 
who is worth his salt will be afraid, un- 
der these circumstances, to rely upon the 
general authority which can be found in 
the insurance laws of most states, to 
bring about in a somewhat summary fash- 
ion the changes he deems necessary. He 
will accomplish this by an exercise of 
some of the far-reaching discretionary 
powers with which nearly every insur- 
ance commissioner is vested. 
Might Test His Powers 

The test, in my judgment, is simply 
as to whether or not, in any given in- 
stance, circumstances have arisen which 
really require immediate action in ad- 
vance of the passage of specific remedial 
legislation. It has seemed to me that 
this is the real situation in the liability 
field today; and this is the reason, and 
the only reason, why I issued our recent 
departmental instructions on the subject 
of the acquisition expenses of liability 
companies. I am perfectly willing that 
anyone who desires to do so shall test my 
authority to issue these instructions, in 
the courts. If the courts say that I 
have no right to issue them, I will with- 
draw them. But nobody has yet taken the 
matter into the courts, and, if these in- 
structions are going to be allowed to 
stand as issued, and if they are cheer- 
fully accepted by all concerned, I am 
confident that a large measure of good 
will result, and that the need for future 
drastic legislation will to a large extent 
have been averted. 

Would Avoid an Upheaval 

My hope, in other words, has been to 
clear up the situation in the casualty 
world by prompt departmental action, 
rather than to let matters drift until 
this great branch of insurance is shaken 
to its foundations by another Hughes 
investigation and by all the sad results 
which follow more or less inevitably in 
the train of such an event. There is 
nothing in all this which should occasion 
the least alarm to anyone. Casualty in- 
surance, and more particularly employ- 
ers’ liability insurance, is simply passing 
through the same formative, creative, 
pioneer period that life insurance and fire 
insurance had to pass through. With all 
the new forms of insurance protection 
that are being devised daily, covering new 
hazards against which the public wishes 
to be protected, it would have been too 
much for the companies transacting this 
business to have expected that they would 
find any broad highway stretching out in 
front of them which they could travel 
free from difficulties. Pioneers can’t ex- 
pect immunity from the _ uncertainties 
which fall to the lot of all explorers of 
new territory. The main thing is that 
the men in control—the leaders of the 
advance guard who are clearing the way 
for future generations to follow—shall 
be men of courage and character and wis- 
dom. It can truthfully be said of the 
casualty leaders today that they are men 
ot that kind. They are performing a most 
difficult piece of work and it is a privi- 
lege to be associated with them in it, 
even briefly. 

That, in fact, is how I feel about all the 
innumerable opportunities for useful pub- 
lic activity which have vupened to me 
during my term of service as insurance 
superintendent of New York. he ex- 
perience has been one of absorbing inter- 
est—an experience which I shall always 
value very highly, and which I shall 
never by any possible chance forget. 
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MOTOR INSURANCE NEWS 
SISTER COMPANIES REVIVED 


a Evans, W. B. Joyce and Edson 
. Lott Said to Have Taken 
Stock in Projected Concerns 


New York, Oct. 29—(Special)—A 
letter received in this city from a west- 
ern automobile manufacturer announces 
the investment of funds within a few 
days in the National Motor Insurance 
Company and the National Motor In- 
demnity Company, mentioning the 
names of Messrs. W. B. Joyce, Henry 
Evans and Edson S. Lott. Notwith- 
standing the published reports that an 
attempt to float the companies had 
failed, there is still a year before the 
authority granted under the charters 
to organize the companies expires and 
it is expected that before that time the 
capital will have been secured and busi- 
ness begun. Manufacturers are spend- 
ing millions to promote good roads and 
good use of roads, and the insurance 
project is one phase of the develop- 
ment of the good use of roads. It will 
insure only careful drivers. It is un- 
derstood that W. H. Hotchkiss has 
never declined to act as president, 
though it is not believed that he would 
permanently forsake the law for in- 
surance. 








Important Liability Decision 


Justice Cohalan of the New York su- 
preme court has rendered an opinion in 
the case of Davies vs. the Anglo-Ameri- 
can Tire Company that will have an im- 
portant bearing on liability insurance. 
He held that where a chauffeur was 
using a machine with the consent of the 
owner but for his own pleasure the 
owner was not liable. He said: 

The disputed question involves the 
knowledge or consent of the master. If 
the chauffeur had the consent of the 
master, the master could not be held lia- 
ble. In the above case the automobile 
was being used by the chauffeur with the 
permission of the master, and while the 
chauffeur was driving the car, accom- 
panied by others, the plaintiff was in- 
jured. Under the circumstances in the 
cone the master was relieved from lia- 

y. 


MAKES MARINE DEPOSIT 


The Liverpool & London & Globe is de- 
positing an additional $200,000 with the 
New York department and qualifying as 
a marine company in the United States. 
This will enable it to broaden all floater 
policies that it issues, including auto- 
mobile and tourists baggage contracts. 
The ocean marine business of the com- 
pany is to be handled through the Ameri- 
can office of the Thames & Mersey Ma- 
rine, which the Liverpool & London & 
Globe purchased recently. 


COMPANIES TAKE OVER AGENCY 

The motor boat insurance agency of the 
late E. S. Kelly, at St. Joseph, Mich., 
which was left without a head by the 
sudden death a few weeks ago of Mr. 
Kelly, has been taken over the the com- 
panies. The motor boat lines were prac- 
tically all written in two companies, the 
St. Paul and the Western of Toronto. 
In closing up the affairs of the Kelly 
estate the motor boat business was di- 
vorced from the local agency, for the 
reason that ft was a one man business. 
No one else could take it up where Mr. 





Kelly’s death left it. It was divided 
between the two companies, the United 
States portion being transferred to St. 
Paul and the Canadian end to Toronto. 
Mr. Bigelow of the St. Paul and Mr. 
Moran of the Western were present at 
the settlement, together with representa- 
tives of the fire companies in the local 
agency. 


POINTERS a 


FOR LOCAL AGENTS. 














“Pointers for Local Agents” is a book of 256 pages, 
containing all the data that has appeared in this 
column for more than six years, thoroughly classi- 
fied and indexed for quick reference. It is supple- 
mented with other valuable data, and is bound in 
red flexible leather, the cost being $2.00 per copy. 
For sale by The Western Underwriter. 


Question—Where an assured has 
$2,000 on dwelling and furniture and 
goes east to spend the summer, having 
a neighbor come in once a week to 
water the plants in the house, is a va- 
cancy permit necessary? 

Answer—In one of the leading cases 
on the “vacant or unoccupied” provi- 
— of the standard policy the court 
said: 

“While a dwelling house will not be 
regarded as occupied unless it is the 
home or dwelling place. of some per- 
son, yet temporary absence, leaving 
the property for a short period unoccu- 
pied, will not be regarded as a breach 
of the condition, while absence for a 
fixed definite period even with an in- 
tention to return and occupy the prop- 
erty will violate the condition and 
render the policy void.” Halpin vs. 
Phenix, 118 N. Y. 165; 19 Ins. L. J. 289. 

The distinction between “vacant” and 
“unoccupied” as applied to a dwelling 
is laid down as follows in Herman vs. 
Adriatic, 85 N. Y. 162; 10 Ins. L. J. 743: 

“With those animate far away from 
it, but with those inanimate still in it, 
it would not be vacant, for it would 
not be empty and void. And as a pos- 
sible case, with all inanimate things 
taken out, but with those animate still 
remaining in it, it would not be un- 
occupied, for it would still be used for 
shelter and repose.” 

In the case stated there can be no 
doubt that the dwelling is unoccupied 
so as to avoid the policy, unless the 
weekly visits of the neighbor consti- 
tute occupancy. We should have little 
hope of establishing such a construc- 
tion and advise the attachment to the 
policy of a permit to remain unoccu- 
pied, although it is true that in prac- 
tice a good many companies would pay 
in such circumstances rather than 
stand suit. 


Question—Will you kindly advise 
how the value of an agency is ascer- 
tained? The situation is this: 

I have an opportunity to take a part- 
ner if he can buy a half interest. The 
agency would be continued in the same 
name. I have the life, accident and 
liability agency of one company, a com- 
pany for fire and the marine and trans- 
poration department of another for 
automobile insurance. Can you give 





me a method of arriving at a fair valua- 
tion of my agency? I understand it is 
based on the amount of renewal com- 
missions. 

Answer—If your life insurance con- 
tracts call for nonforfeitable renewal 
commissions they might be sold for 45 
percent of their total amount—that is, 
nine renewals of 5 percent, which would 
be 45 percent of one year’s premium, 
would have a present value, ordinarily, 
of about 20 percent of one year’s pre- 
mium. This basis of figuring takes 
into consideration the interest discount 
and the loss from lapses. 

Your personal accident business 

should be worth slightly better than 
one year’s commission. 
Your liability business should be 
worth about one year’s commission on 
the basis effective Oct. 1. As you have 
noticed in the papers or probably from 
instructions from your company, com- 
missions on this business were re- 
duced on that date and liability busi- 
ness is not worth as much as it was 
a while ago. 

Your automobile business would be 
worth slightly less than one year’s com- 
missions—we say less because automo- 
bile business does not have the same 
epi that ordinary fire insurance 

as. 

Your fire and tornado has a value of 
about one year’s commissions. 

We base our statements on prices 
paid for agencies in the past. Circum- 
stances surrounding the sale always 
make these vary. If your partner is 
coming in to share profits equally the 
fact that you are remaining with the 
agency should enhance the values. 

Many other conditions might exist, 
also, which would make a half interest 
in your business either worth more or 
less. There is no rule that can be laid 
down for the measurement of the value 
of goodwill, etc. 





EEPT HIS COMMISSION 

The, train was held up by bandits, who 
made the passengers hand over their val- 
uables. A rman insurance ent 
promptly took out $20, and taking $3 from 
the “wad,” put it in his vest pocket. 

“What do you mean by that?” asked a 
bandit, toying with his gun. 

“Mine vrent, you vill not refuse me der 
minimum vifdeen per shent commish on 
a risk like dis—vood you, now?’—Now 
and Then. 
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Coin the Side Lines Into Dollars 


Many producers overlook the opportunity these days in their rounds 
of securing business, of closing their customers on the so-called casualty 
side lines, which if gotten on the books, mean dollars in the pockets 
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Do not overlook the by-products. Try the Fred S. James & Co. Insurance Service. 
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Missouri Fidelity & Casualty Co. 
Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability ,and Industrial Accident and Health Insurance 


A COMPANY EQUIPPED FOR SERVICE 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. Liberal Commissions. Correspondence Solicited 


The Bankers Guarantee and Casualty Co. 


Rockefeller Building CLEVELAND, O. 





(Now Organizing) 


If your antecedents will bear inspection we can interest you 


Good territory open for live local agents in parts of Kentucky, Indiana and 
Alabama. Goed Commissions; Correspondence Solicited. Health and Accident Insurance 


TRANSYLVANIA 


CASUALTY INSURANCE CO. 


BEN L. BRUNER, President 


E. W. CANADA, Gen’l Supt. 612 Paul Jones Bldg. LOUISVILLE, KY 


GENERAL AGENCIES 


Opening at Cincinnati, Dayton, Toledo, Springfield, Lima and other Ohio Cities 
to represent the 


Frankfort General Insurance Company 


We have many up-to-date policies in our Personal Accident and Health, 
Burglary, Liability and Industrial Accident and Health rtments. 
Liberal commissions are offered, with direct agency contract with the Home Office. 
Our Ohio Branch Office furnishes the very best of service. 


Address the Company at New England Building, Cleveland, Ohio 
Established 1865. Assets exceed $10,000,000 











American Automobile Insurance Company 


AWRENCE B. PIERCE, Chairman of the Board 
HAS. W. DISBROW, President 


Pierce Building, St. Louls, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
and Liability 


Get The Agency 


NATIONAL 
FIDELITY & CASUALTY 
COMPANY 


OMAHA, NEBRASKA 


N. F. & C. Means ‘‘The best of everything for both 
Agents and Assured” 














Accident and Health Fidelity and Surety Bonds Plate Glass 
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rglary : Liability 





Agents and Brokers within the State of Illinois 
should at once correspond with E. P. Fatch & Com- 
pany, General Agents, 2017 Insurance Exchange, Chicago, 
regarding the three best selling Accident and Health policies 
in America. 

These policies contain more and better features to talk 
‘bout than can be found in any other policy. We invite 
comparison. 


PACIFIC SURETY COMPANY 


: 28 years old 
Admitted assets : over $747,000.00 
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vania and Kentucky. 
——= Convenient Premium 
Payment Combination Accident and Health Policies. 


AMERICAN LIABILITY COMPANY 
W. R. Sanders, Gen’! Mgr. CINCINNATI, OHIO 


$100,000.00 deposited with Indiana Insurance Department for the 
protection of ALL Policyholders. 
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EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies. 

UNITED STATES ASSETS, $7,461,951.58 SURPLUS, $2,240,962.89 


GENERAL AGENTS 

THOS. E. HANLON, Gen. , Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cin- 
cinnati; WM. O. BRUNS , 387 Superior Ave., N. W. Cleveland; THE FRANK 
TALLMADGE COMPANY, Cent. Ohio, New Hayden Bidg., Columbus; ZENER & 
STONE, Ind. and Ky., Talbott Block, Indianapolis; GEO. A. ILBERT, Ill., Iowa, Neb., 
S. Dak. and N. Dak., 930 Ins. Soeoess Chicago; CHAS. H. GARRISON, Mich., Ma- 
foots Bidg., Detroit; LOYAL D , Wisconsin, Mitchell Bidg., Milwaukee; F. D. 

SCHEERG & COMPANY, Merchants Exchange, St. Louis; GROVES BROS. & 
CO., Commerce Bidg., Kansas City, Mo. 


Live men can secure desirable territory in Indi- 
ana, Kentucky, Ohio, Pennsylvania, Tennessee and 
West Virginia to represent a stock company con- 
fining its business strictly to monthly accident 
and Health Insurance. This Means Service. 


CONSOLIDATED CASUALTY COMPANY 
J. W. Scherr, President LOUISVILLE, KY. 























Union Casualty Insurance Company 
PHILADELPHIA, PA. 


Writes all lines of Casualty Insurance—Accident, Health, 
Liability, Plate Glass, Burglary, Steam Boiler, and 
Automobile Property Damage. 


It’s a Good Company—and a good one to 
represent. 
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A Valuable Franchise for Live Producers 


We still have a number of agency appointments to fill in Minnesota, 
Iowa, Nebraska, Northern Wisconsin and Northern Michigan. 


FRED L. GRAY COMPANY 


MINNEAPOLIS 


Northwestern Manager 





London Guarentee & Accident Co. ana Massachusetts Bonding & Insurance Co. 
The leading Casualty, Bond and Burglary Office west of Chicago. Twenty-second year. 
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INSURANCE IN SCHOOLS 


POTTS ANNOUNCES PLATFORM 





Illinois Superintendent Opposes State 
Insurance—First Meeting of Chicago 
Life Underwriters Association 





“I want to see a system of insurance 
education adopted in the common 
schools before my term expires. I 
cannot spread the education myself. I 
cannot even secure the adoption of my 
idea. But I can carry my idea to the 
public, to the real makers of the law. 
A four-year term is but an hour in the 
space of time, but I will not let that 
interfere with my enthusiasm.” 

This is a plank in the platform of Ru- 
fus M. Potts, recently appointed super- 
intendent of insurance in Illinois. He 
announcec it before 250 life insurance 
men of Chicago last Thursday evening 
when they were gathered for the first of 
the 1913-14 meetings of the Chicago lo- 
cal association of life underwriters. It 
was received with vociferous applause 
and the support of the association was 
pledged to Mr. Potts. 

Potter Becomes a Member 

The meeting was held in the City 
club and a much larger number attend- 
ed than had been expected by the offi- 
cers. Oscar J. Kloer lead congrega- 
tional singing between courses of an 
excellent dinner and when President 
Robert F. Palmer rapped the meeting 
to order the assemblage was in an en- 
thusiastic mood. This enthusiasm was 
increased by the report of the execu- 
tive committee by Chairman J. F. Jo- 
hantgen. He announced the election to 
membership of 29 new members. 
Among the new names was that of 
Frederick W. Potter, former Illinois 
superintendent of insurance and now 
manager of the association of Illinois 
life companies. The brunt of the cam- 
paign for new members is not being 
borne by but a few, as nineteen members 
secured the twenty-nine applications. 
Another important point about the in- 
Crease was that these new members 
represented twenty different compa- 
nies. 

Mr. Johantgen asked for 119 more ap- 

(CONTINUED ON PAGE 18) 
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United States Annuity and 


in building up a profitable connection. 


Home Office - * - 


ife Insurance Company 
Chicago, Illinois 
Provides assistance for individual solicitors, District and State Managers 


Now is a favorable time to secure a direct contract. Liberal policies, 
ividends, good commissions, and renewal. 


Write 
William T. Smith, Secretary 
a _ McCormick Building 








THE PEORIA LIFE 


PEORIA LIFE INSURANCE COMPANY 


Is not the biggest Company but there is no 
company with more successful, satisfied agents 


LET US SHOW YOU 














PEORIA, ILLINOIS 
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Chicago’s Finest Hotel “TTT 


ERNEST J. STEVENS, Manager La Salle at Madison Street, Chicago 


WHERE INSURANCE MEN MEET 


Hotel La Salle ranks first among Chicago 
hotels for its perfect service, elegant equip- 
ment and comfortable accommodations. Lo- 
cated at the center of the insurance 
district it is the most convenient stop- 
ping place for the busy man. 


RATES; 
ONE PERSON 
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Room with detached bath - - - = §2 to $3 per day 
Room with private bath - - - - §3 to $5 per day 
TWO PERSONS 
Room with detached bath - - - - $8 to $5 per day 


Rooms with ‘private bath - - - - $5 to $8 per day 
Connecting rooms and suites as desired 


All rooms at $5 or more are the same price 





























for one or two persons. 
Hotel La Salle gives more for the price 
you pay than any other hotel in Chicago 













CONSERVING OF. BUSINESS 


HOW TO REDUCE THE LAPSES 








Views of Company Officials on a Very 
Vital Question Now in the Life 
Insurance Field 





The conservation of renewals, the 
saving of business to agents and com- 
panies, what plans can be followed to 
prevent lapses and cause policyholders 
to persist, what methods have proved 
successful in holding the business on 
the books, all these are vital questions 
to life men. Tse Western UNDER- 
WRITER has sought expression from a 
number of companies on the subject 
and presents herewith a few contribu- 
tions: 

* * * 

New England Mutual, Glover §&. 
Hastings, Agency Superintendent—The 
reason for the unusual persistency of 
policies in the New England Mutual 
Life can, it seems to me, be accounted 
for in two ways: First, the company 
has laid a field foundation that assures 
stability and continuity. It so trains 
its agents that the business is carried 
on in a manner which corresponds to 
the importance of life insurance. Thus 
the calibre of the agency force deter- 
mines to a considerable extent the qual- 
ity of its business. 

The second reason is to be found in 
the assurance of the “square deal” 
which has been the policy of the com- 
pany from its inception in 1835 and to 
which it has so admirably adhered 
throughout its long history. 

If we have anything in the nature of 
a special plan that is used for the hold- 
ing of business it can only be described 
as the personal touch of the agency 
force with their clientele and the send- 
ing of interesting information relative 
to the company and its plans with re- 
newal notices. 

* * 

Midland Life, Kansas City, Daniel 
Boone, Jr., Secretary—We have tried 
a follow-up system of letters—both per- 
sonal and form—but we have met with 
only indifferent success and our expe- 
rience has been that the most effective 
and in fact the only real effective way 
to handle the situation is by a personal 
interview with the insured. 

My personal experience has been that 
75 percent of our lapsations are caused 
first—by the insured feeling that he is 
unable to meet the premium for finan- 
cial reasons, and, second—because of a 
lack of a thorough understanding of the 
policy that he holds. 

Letters Not Successful 


In the settlement of all premiums ex- 
cept the first, as a matter of accommo- 
dation to our policyholders where it is 
not convenient for them to pay the en- 
tire premium in cash upon its due date, 
we accept a portion of it in cash (not 
less than one-fourth) and grant rea- 

(CONTINUED ON PAGE 14) 





CENTRAL LIFE INSURANCE CO. OF ILLINOIS 








OTTAWA, ILLINOIS | 


$9,430,751 of business in force. 
Organized 1907. 


Net increase first 


Good opportunities for Men in Illinois, Iowa, South Dakota and Missouri. 


six months 1913, $1,105,500. 
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MERIDIAN LIFE 
INSURANCE CO. 











INDIANAPOLIS, 


INDIANA 








A big opportunity for the Right Man 


State Agency for Missourt 


If qualified for this position address C,T. TUCK, Vice-President 





This strong progressive Company offering 
exceptionally attractive policies has the 


Open to a man of ability as an organizer and producer, with a clean record. 

















STATE PLAN LAUNCHED 


FIRST POLICIES ARE ISSUED 





Wisconsin Life Insurance Scheme 
Finally Put Under Way, 200 Ap- 
plications Having Been Received 





The Wisconsin state life fund, which 
was authorized by the legislature in 
the spring of 1911, has just been put 
under way by the issue of the first 200 
policies, which were sent out and took 
effect on Monday of this week. This 
is the minimum number with which 
the fund could be started, and it is 
understood that the delay in getting it 
going was due to the slowness with 
which applications came in. The fund 

ot a big boost, comparatively speak- 
ing, last June, when about 100 mem- 
bers of the senior class of the Uni- 
versity of Wisconsin made application 
for policies for the benefit of the 
“Class of 1913 Loan Fund.” 


Not State Insurance 


In the announcements sent out from 
Madison it is stated that this is the 
first state life insurance in America, 
but as a matter of fact the Wisconsin 
plan is not really state insurance. The 
liability of the state is limited to the 
amount of the fund created by the 
payments of the insured. What the 
state contributes is the services of 
certain public officials. 

The adison stories also refer to 
the attractive appearance and the 
handsome green border on the poli- 
cies, each one of which bears the sig- 
nature of Commissioner Herman L. 
Ekern and State Treasurer Henr 
Johnson. The policies contain a full 
description of the disposal of the 
policyholder’s payments, an accurate 
statement of the amount to be set 
aside as reserve, the amount which 
may be used for expenses, interest to 
be credited to the policy, and the sum 
set aside to pay death losses during 
the current year. To the third page 
of the policy is affixed a photographic 
copy of the application. 


Use Existing Machinery 


No policy is issued for a larger 
amount than $1,900. When the num- 
ber of policyholders reaches 1,000, the 
maximum policy wil! be $2,000, and 
when the number reaches 2,000 the 
maximum policy will be $3,000. 

Existing governmental machinery 
will be used in the administration of 
the law without the creation of addi- 
tional offices. Applications will be 
received by clerks and treasurers of 
cities, towns and villages; by officials 
of banks which receive state deposits, 
and by state factory inspectors. 

The insurance commissioner will 
supervise the life fund, and with the 
secretary of state, attorney-general, 
and state treasurer, will invest the 
funds. The attorney-general will act 
as legal advisor. The premium rates 
have been worked out by the actuaries 
of the insurance department. 


Disposition of Surplus 
The premium rates are based on a 
3 percent interest assumption. During 
the first year one-half the savings go 
into a surplus fund to be maintained 
for the protection of the policyholder. 
The second year 45 percent, and there- 


after 5 percent less each year until the 
ninth year, when the amount each year 
will be 10 percent of the savings. All 
in excess of this will be returned in 
dividends annually. 


Porms of Policies 


The state life fund at present offers 
seven different forms of policies, as 
follows: 

Ordinary life, 20-payment life, 20- 
year endowment, 10-year endowment, 
endowment at age of 65, 10-year term, 
term to age 65. The form which has 
been most popular thus far is the 
twenty-payment life. Women who are 
good risks are accepted by the state 
life fund. 

Monthly premium rates have been 
worked out in order to make it con- 
venient for those of small wages to 
take advantage of the proposition. 
Many of the manufacturers of the state 
have been communicated with, and 
are putting the plan before their em- 
ployes by enclosing the state circu- 
lars in pay envelopes, by posting 
placards in the shop, and even by ad- 
vancing their employes money to 
make the first year’s payment. 


Other Governmental Plans 


At the inception of the life fund 
started Monday, Commissioner Ekern 
pointed to the present tendency 
towards the larger participation of the 
government in the insurance of its 
citizens. Italy, has recently made life 
insurance a state monopoly. Norway, 
Belgium, and New Zealand have sys- 
tems of state life insurance. In Ger- 
many the state cooperates in the in- 
surance of workingmen against sick- 
ness, accident, and old age dependency. 
Legislation establishing a similar sys- 
tem of state insurance, as that in Wis- 
consin, was considered by legislatures 
in several states last winter, notably 
Washington, Wyoming, Kansas, Ohio, 
and West Virginia. 

Investment Board Organized 


At a meeting last week of the life 
fund investment board, which is des- 
ignated by law to make investment of 
the revenues of the state life fund, 
Insurance Commissioner Herman L. 
Ekern was elected secretary and treas- 
urer. The secretary of state, state 
treasurer, attorney-general and insur- 
ance commissioner are members of the 
board. Mr. Ekern was also elected 
secretary and treasurer of the audit- 
ing committee of the state life fund. 

The committee ordered refunds of 
amounts paid by prospective policy- 
holders whose applications were re- 
jected after medical examinations. Both 
bodies will hold another meeting 
this week. 





The Provident Life 
and Trust Company 


OF PHILADELPHIA THIS IS WHAT OUR AGENTS HEAR 
EVERY BUSINESS DAY OF THE YEAR 


How much income will the face value of your 
insurance bring to your ben: after your 


it! 
“Write for information as to Income Policies. 





J. THOMAS MOORE 
Manager of Insurance Department 
Office of the Company, Philadelphia, Pa. 


SOMETHING NEW 


The best graded commission contract ever offered to agents or brokers. 
Write Home Office for particulars. 


German National Life Insurance Co. 
501 Ashland Block, Chicago, Ill. 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 




















OVER $2,000,000.00 INSURANCE IN FORCE 


WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
LIFE ACCIDENT HEALTH 


DISTRICT AGENTS WANTED 
Throughout Illinois. Address 


PHILADELPHIA LIFE INSURANCE CO. 


Northeast Cor. Broad and Sansom Streets PHILADELPHIA, PENNA. 














Ten Specialty Salesmen Wanted 


To sell MONTHLY PENSION COPYRIGHTED BOND. 
No other company sells it 


1. A PENSION to the beneficiary, if the insured dies; 
2. A PENSION to himself if he lives; 
3. A PENSION to himself if totally disabled by accident. 


A Unique and Unexcelled Contract. The Best in Life Insurance 
THE LAFAYETTE LIFE INSURANCE COMPANY 


LAFAYETTE, INDIANA BERTRAM DAY, President 

















Do You Want to Better Your Condition in the Insurance Business? 











OUR LIBERAL AND ATTRACTIVE POLICIES, DESIGNED FOR MEMBERS OF THE 
LOYAL ORDER OF MOOSE, are making our representatives and company successful. Bias 
We are opening the states of Kentucky, West Virginia, Tennessee, Ohio, Michigan, Illinois, 


Missouri and Arkansas. 
Liberal agency contracts to insurance men of ability. 
Address Liberal Life Assurance Company of Indiana, Anderson, Indiana 
W. H. HINTON, ARTHUR H. JONES, 
Secretary and Actuary President and General Counsel 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 














UNSURPASSED 


AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 








On agency matters, address: 


. CHARLES F. COFFIN, Vice-President 











DISCUSS MANY SUBJECTS 


ACTUARIAL SOCIETY MEETING 





Important Papers Are Presented Deal- 
ing With the More Technical Fea- 
tures of Life Insurance 





The meeting of the Actuarial Society 
of America in Boston last week was 
marked by the discussion of a number 
of important subjects, among them 
being the effect of the new income tax 
law upon the receipts and payments of 
life insurance companies by Vice-Presi- 
dent E. E. Rhodes of the Mutual Bene- 
fit Life, and the other was an able dis- 
cussion of the workmen’s compensation 
situation by Prof. A. W. Whitney, the 
newly appointed associate secretary of 
the New York department... 

Among the other papers was a con- 
tinuation of the discussion of Charles 
Gill, the first actuary, by Emory Mc- 
Clintock, who took up in particular the 
early life in England of Mr. Gill, and 
by means of the facts he had been able 
to secure removed much of the obscur- 
ity which has heretofore enveloped it. 
Gill began teaching at the age of seven- 
teen, and during his teaching came his 
first reputation as a mathematician. He 
solved the most of the problems in 
“The Ladies’ Diary,” then a technical 
publication, in company with such dis- 
tinguished men as Professor Thomson, 
father of Lord Calvin, and Woolhouse, 
who became the distinguished actuary 
but was then a lad of fourteen. 

J. B. Maclean’s Paper 

Among the other papers given were: 
“Graduation by the Summation Meth- 
od,” by Joseph B. Maclean, in which 
Mr. Maclean treats in a comprehensive 
way the whole subject. Previous papers 
on this subject have treated only some 
particular phase of the matter. “Life, 
Term and Endowment Mortality Ex- 
perience of the Provident Life & Trust, 
with Especial Reference to Relative Vi- 
tality According to Age at Entry,” by 
Morris A. Linton, who presented a 
highly technical paper, the results of 
which are of great interest. In compar- 
ing the different vitalities the mortality 
was taken at ages at which the effect of 
selection could be said to have passed, 
and it was found that under endow- 
ments ages at entry below thirty-five 
had lower vitality than between 35 and 
50, while those below 25 were most in- 
ferior of all. Under life policies the 
experience was quite different, the vi- 
tality being high at early ages, with a 
lower tendency during the middle ages 
and a noticeable improvement from 
ages 45 to 55. Evidence of low vitality 
reaches its worst in the old ages under 
both forms. 

Actuary C. W. Joskson’s Paper 

An interesting paper was given by 
Actuary C. W. Joskson, of the Postal 
Life, which is supposed to show the at- 
titude of this company. The experi- 
ment of giving information to the in- 








sured in regard to sanitation, hygiene, 
prevention of avoidable disease, etc., and 
at the same time furnishing to the in- 
sured without expense a medical exami- 
nation once a year is being tried by the 
Postal. The object of this is in all 
cases, and particularly where an impair- 
ment is found, to give the insured the 
necessary information to help him con- 
serve his health. In the case where im- 
pairment is found he is referred to his 
regular physician, who is notified of 
the impairment. 
Catch Disease in Incipiency 

Thus, in a large number of cases, the 
insured, by means of this examination, 
learn of the impairments much earlier 
than they would otherwise, and in con- 
sequence are able to take the necessary 
precautionary measures. Mr. Joskson 
has examined the results of this system 
as regards the experience of the com- 
pany, and while it is very difficult to 
determine just what effect upon the 
mortality the measures adopted for con- 
servation have had, he comes to the con- 
clusion that a considerable saving be- 
yond the cost to the company of the 
medical examination is effected. He 
finds, apparently, that the advice given 
to those whose lives do not show any 
impairment is of great help as well as 
the advice in the cases where an im- 
pairment exists. 

Treats of Substandard Lives 

Professor Whitney gave a paper on 
“A Theory of Substandard Lives,” he 
having also treated the same subject 
a year ago. He said that in the case of 
a substandard life it is possible to find 
an equivalent standard life, provided 
certain changes are made in the age and 
rate of interest. Thus is made possible 
the extension of tables, formulae and 
methods for standard lives to substand- 
ard lives. He gave certain applications 
of his calculations as illustrative of his 
plan, and it is believed that the method 
set forth will be, in addition to its use 
for substandard lives, valuable in the 
case of group insurance. 





Goes to Washington 

John Grandquist, formerly assistant 
northwestern manager of the Scandia 
Life at Minneapolis, was made state 
manager for Washington with offices 
at 225 Northern Bank building, Seattle. 
The company has had a license in 
Washington for some time and has 
now decided to thoroughly organize 
the state for the purpose of getting its 
share of the business in that territory. 





Brought Back Two Cups 

Reports of the Atlantic City conven- 
tion were received and the two hand- 
some silver loving cups brought back 
by the Oklahoma delegation were dis- 
played at a dinner of the Oklahoma 
Life Underwriters’ Association at the 
Lee-Huckins hotel in Oklahoma City. 
Announcement was made of the inten- 
tion of members to go to Cincinnati 
next year and bring back all three cups. 
About forty members were in attend- 
ance. 


Bankers Life Company~ 
DES MOINES, IOWA 


ERNEST E. CLARK, President. Organized 1879. 





Exceptional record during thirty-three years for Low Rate 
of Mortality. | Economy of Management. 


Prompt Payment of Claims. 
Admitted Assets Over $19,500,000.00 





WABASH LIFE 


DANVILLE, ILLINOIS 


HIS progressive, sound little company offers an attractive agency 
contract to the right men. We are able to render unusual assist- 
ance to the “‘boys in the field,” in the way of leads from the home 

office, and the active support of influential men in each community, 
These are facts—not advertising catch-words. 
Agents who once join forces with the Wabash, STICK—the company 
has not yet lost a single agent. 


There’s a reason! It will pay to investigate 














The Conservative Life Insurance Company 


Wheeling, West Va. 
Otto Schenk, President Clem E. Peters, Secretary and Treasurer 


Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 


ular Policy. We have an agency contract that may surprise 
you. Ask for details. 








The Old Colony Life Insurance Co. 


of CHICAGO, ILLINOIS 


Not so large but that every agent in the field 
receives the strong personal co-operation that 
is so necessary to the upbuilding of an agency. 
Our agents know us and we know them. If 
you would become a cog in this great “Personal 
Co-operation” machine in Illinois, Michigan 
or Wisconsin, write direct to the Company, 
OLD COLONY BUILDING, CHICAGO, ILL. 
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USE OF POLICYHOLDERS 
IN INTENSIVE CULTIVATION 





How Business is Built on Foundations 
That Have Already Been Laid 
By Salesmen 





Intensive cultivation is something 
that is too often overlooked by the life 
insurance salesman. That is, in the 
general feeling of jubliation over the 
present success the salesman is apt to 
be made blind to the avenue of op- 
portunity which it opens up. There 
is the case of Frank P. Chapin, gen- 
eral manager for the Equitable at To- 
ledo, the story of whose “house that 
Chapin built” is well known among 
life insurance men. Mr. Chapin had 
written life insurance for many prom- 
inent men of Toledo. 

Gets Into Grour Insurance 

As a result of one of these sales he 
placed a policy of group insurance on 
the Libby glass enterprises at Toledo. 
Then he placed another with the 
Owens bottle plant, then another with 
the Kent Machine Company, which is 
the concern that makes the machines 
that makes the bottles in the Owens 
factory. Then he extended his work 
to include group insurance for the 
box factory which furnishes boxes in 

which to ship the bottles. This lead 
he followed out of the city to another 
box factory, and from that the trail 
led to an independent industry con- 
ducted by one of the men interested in 
the glass industries. This was a litho- 
graphing plant, and from there he 
sold more group insurance to cover 
an allied corrugated paper and paper 
box plant. And they say the selling 
has but just begun. 

Get Business for Old Clients 

At the home office the Equitable 
has in the making a number of con- 
tracts which have grown out of the 
successful operation of group insur- 
ance in allied industries. The Panta- 
sote Leather Company was one of the 
first groups written, and _ recently 
group insurance has been written for 
the Agasote Company, an allied con- 
cern. There is every advantage to the 
life insurance salesman in carefully in- 
specting the business he has already 
written for leads which will bring him 
additional commissions. 





t week J. B. Franklin, president of 
the ken Trust Company of St. Louis, 
secured through E. C. Stinde, special 
agent of the Northwestern Mutual Life, 

100,000 insurance, making a total of 
250,000 corporation insurance on his life, 
the premiums on which are paid by the 
trust *company. 


. “ =e 
A first class stock 
salesman to place 
stock in an estab- 
lished company that 
has averaged 10% 
dividends for the 
past three years. 
Will give the right 
man a liberal com- 
mission and assist- 
ance. Address 51-E, 
care Western Un- 
derwriter. 
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conti: uous 
such as are paid by The Lincoln Life. 





THE LINCOLN NATIONAL LIFE rorr wayne. inviana 


Year 


91% —o Pobeybolders 

p Renewals i908 iis me cion.g0 198,500 
won 1910 183, 429 492,991 5 400,000 220,340 
a pn i re — 1911 225,642 638,211 6,500,000 260,975 


1912 293,596 859,944 8,600,000 323,293 





Comparative Record of Growth for Five Years nding Dec. 31, 1912 
en aaa =e Gove © 





“THE BEST YOUNG COMPANY THE POCKET INDEX TELLS ABOUT” 











ADDS TO ITS" HOLDINGS 


PIONEER BUYS THE REPUBLIC 





Wilbur S. Tupper’s Company Takes 
Over Stipulated Premium Con- 
cern at Kansas City 





A deal whereby the Pioneer Life of 
Kansas City takes over the Repub- 
lic Life, a stipulated premium company 
of the same city, has been practically 
_consummated, though a meeting of the 
stockholders of the Republic will be 
necessary before the finishing touches 
are put on. The change is the last of 
a series which have been made in the 
past couple of months whereby the 
following companies were taken over 
oy the Pioneer: Bankers’ Guaranty & 

asualty, Bank Depositors Company 
and the Republic Life. 

Wilbur S. Tupper, who has been 
conspicuous in life circles for a num- 
ber of years, is president of the Pion- 
eer, other officers now bein = + 
lows: J. A. Stevenson an 
Washburn, vice-presidents; * z 
Johnson, secretary-treasurer, and J. W. 
Tarr and R. E. Metz ee assistant sec- 
retaries. R. C. Van Dyke, former sec- 
retary-treasurer, retires. Mr. John- 
son and Mr. Metzger are new men 
with the Pioneer. The former is one 
of President be ig proteges, and 
has practically grown up in thé busi- 
ness. William E. Schilling, manager 
of the Republic, will be elected a di- 
rector of the Pioneer. 

Financial Condition Given 

The capitalization of the Republic 
is $90,000. It is a stock company, al- 
though it has been doing business on 
the stipulated premium = By The cap- 
italization of the Pioneer, including the 
companies recently taken over, is $455,- 
000, the surplus $50,000 and the busi- 
ness in force $3,800,000. Just where the 
offices of the Pioneer will be located 
in the future is yet to be determined. 
H. H. Hutton has been appointed su- 
perintendent of agencies for the east, 
with headquarters at Cleveland, and 
James S. Coe agency superintendent 
for the west with headquarters at 
Kansas City. The Pioneer will prob- 
ably change its capital to $250,000 or 
$300,000, which would leave a surplus 
of either $200,000 or $250,000. 

President Tupper has now taken his 
permanent residence in Kansas City, 
moving there from Cleveland. The 
Pioneer maintains one of its chief 
offices in Cleveland. President Tupper 
says regarding the company: 

The real consideration bearing upon a 
company’s ability to succeed is not found 
in the amount of capital or the surplus 
with which it starts. The supreme test 
is in a company’s ability to write a rea- 
sonable volume of business at low cost. 
This is again dependent upon a company’s 
ability to construct contracts which are 
attractive, while conservative, and upon 
vad Lard to organize and train an agency 

You know something of our experience 
in training and organizing an agency 
force, and our ability to construct at- 
tractive insurance forms. As to cost of 
business, the average commission cost 
of Pioneer Life’s business thus far for 
1913 has been 39.7 percent of the pre- 
miums received. Overhead agency charges 
have been in proportion. 





Agents of the International Life in 
Arkansas held a meeting last week at 
Little Rock. Vice-President J. L. Babler 
was present. 





The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE COMPANY 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORK CITY 


PROOF OF mare CONFIDENCE 


This Company has more premium-paying business in force in the United 
than any other br year g Re for each of the last sixteen years has had mo 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1912 
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gi a Ary yi Bomier of Crohns Poid, 6, ares S pet doy $260,108 1 of Ay oy by and revived for 
r day in New Insurance issued payments to Policy- 
feliess eal ones ton to Reserve. $148,616.61 per day in Increase of Assets. . = 





GERMAN AMERICAN LIFE 
INSURANCE COMPANY cwa 


This is an old line legal reserve company organized under 
i Am r Iowa deposit law. It has just 7" outa set 

and liberal policies that appeal to the public. 
Choice territory in Iowa is now open and direct contracts 
will be made with first-class men. Address 


CHARLES BLANKE, Secretary, Burlington, lowa 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


Forest City Life Insurance Company 


Capital Stock $100,000 


a oe eo oS 











ROCHFORD, ILLINOIS 


Men of character and energy can secure liberal contracts 
direct with this successful legal reserve company for unoccu- 
pied territory in Illinois. 

Non-forfeitable Renewals Attractive Policies 


Southern National Life Ins. Go. 


Louisville, Ky. 
(Was born and bred in old Kentucky) 
It has imbibed the spirit and enterprise of 
that state. It stands in the front rank of 
Kentucky and southern institutions. 


We have a proposition ED. L. WILLIAMS 
that will interest you. President 


A RAPID GROWTH 


Has been enjoyed by this company the past year. 


THERE IS A oe 


& ine bet 
sermon i oe 














policies, we have the lowest premiumed 


may hs Vie eur mento mew all competion mee 


wh cee Wee ons Es 


TheCQOMMERCIAL LIFE INS. CO. 


Indianapolis, Indiana 
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Brief on Income Tax Law 





Arthur Hurrell of Life Insurance Presidents Associations 
Presents Document to Federal Authorities in Which 
He Gives Arguments as to What Items Should 
be Exempted by Companies in Making up 
Their Schedules Under New Measure 





EGINNING with Nov. 1, life 
B companies must withhold, in 

behalf of the federal government, 
1 percent of certain payments made 
by them to individuals. This is re- 
quired by the federal income tax law, 
which provides for withholding taxes 
at the source. The companies are now 
trying to determine what classes of 
their thousands of transactions with 
policyholders, agents, officers and 
others, will come within this require- 
ment. The Internal Revenue Bureau 
of the Treasury Department at Wash- 
ington is busy preparing rules and 
regulations for the guidance of cor- 
porations and others affected by this 
administrative feature of the law. The 
Association of- Life Insurance Presi- 





free our minds of all preconceived ideas 
(if we have such) in order that we may 
take the language as it is written and 
seek to apply to it the rules of construc- 
tion by which a court would be bound to 
construe it. Any other course will bring 
only confusion, controversy, and probably 
in the end litigation, under which every 
one will be brought back to the legal point 
of view which should have been taken in 
the beginning and which must ultimately 
prevail. 
Payments to Policyholders 

In dealing with the matter of with- 
holding the tax we need to consider only 
those cases where life companies are 
required to pay out money to individuals. 
As the bulk of their payments are made 
to their policyholders, and as it is with 
their relation to their policyholders that 
companies are chiefly concerned and with 
whom there is the gre&test danger of mis- 
understanding, we will discuss this class 
of payments before touching on others. 

The query then is, when and under what 








Summary of Hurrell’s Brief 


T, therefore, seems that for the guidance of life companies, the 
f department would be amply justified in ruling, and should 

rule, that the tax need not be withheld on payments repre- 
senting (1) the proceeds of policies (2) matured endowments or 
(3) surrender values, on the ground that such payments are not 
part of any fixed or determinable.annual income of the persons 
to whom the payments are made; that the tax need not be with- 
held on (4) annuities for life (5) annuities for a term certain and 
(6) premium refunds or so-called “dividends”, for the reason 
that persons receiving the same are not liable to pay a tax 
thereon as such payments are specifically exempt from the 
operation of the law by the first proviso in paragraph B; that 
no tax should be withheld on (7) payments of interest of less 
than $3,000 on the proceeds of policies left on deposit, as the 
obligation thus created is not “similar” to “bonds and mort- 
gages or deeds of trust” as provided in paragraph E, and be- 
cause it is apparent from the history of the bill in Congress 
which showed the successive changes in its phraseology that it 
was not the intention to have the tax withheld on such pay- 
ments; and further that the tax should not be withheld from 
payments to brokers, professional men and agents for services 
where such payments are occasional only, or into which the 
commission or percentage elements enter, for the reason that 
such compensation is necessarily “not fixed or certain” but is 
distinctly “indefinite” and “irregular.” 








dents last week filed with the revenue 
bureau a memorandum prepared by 
Alfred Hurrell, the association’s attor- 
ney, discussing various points which 
have come up for consideration. 


Memorandum by Alfred Hurrell 


Mr. Hurrell’s memorandum 
follows: 


The importance of correctly and accu- 
rately understanding and applying the 
provision of this law requiring taxes to 
be withheld at the source can scarcely be 
overestimated. Such a provision is an 
innovation in this country and inevitably 
much misunderstanding and friction will 
abound in its operation for a time at 
least. However strong the legal obliga- 

tax 


is as 


the deduction will be to criticise and com- 
plain of the corporations and the Oh 
thheld. 





In the case of life companies, with their 
Millions of policyholders and the mul- 
tifarious payments that are made an- 
hually under many forms of insurance 
contracts, it is a matter of great con- 
cern that confusion and annoyance should 
be avoided by correct initial construction 
of the act by those charged with the 
duty of enforcing it. 


Bule of Construction 


To get at the true meaning and intent 
of the law in question, we need first to 





circumstances must taxes be withheld on 
payments by life companies to policy- 
holders or beneficiaries? 

Chief Payments to Policyholders 

Now, what are these payments in the 
main? 

1. Death claims or proceeds of life in- 
surance policies — upon the death of 
the person insured. 

2. Matured endowments paid to the in- 
sured at the maturity of the term men- 
tioned in the contract. 

8. Surrender values paid in cash to the 
insured upon the surrender of his con- 
tract. : 

4. Annuities payable during the life of 
the annuitant. 

5. Annuities payable for a term cer- 














The Best Contract 


For a producer is a renewal contract 
with a good company whose policies 
appeal to the insuring public. 


We wish to establish PERMA- 
NENT connections with a man to 
take a very desirable district on 


this basis. 


Both Annual Dividend and Non- 
Participating Policies. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


SPRINGFIELD, ILLINOIS 


, —_ 


International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money. 


























International Life of St. Louis, Mo. 
MASSEY WILSON, President 
J. L. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 


During the last twelve months we 

G E N U I N E have made contracts with several 
x a general agents in — —s and 

in old territory. For a long time 

Opportunities their eyes had. been turned toward 
this Company, and they were the kind of men this Company looks for 
—vigorous men, enthusiastic men, men of high ideals—who are “deliv- 
ering producers.” If you are such a man and need a broader field for 


your abilities, we should be glad to hear from you—we may have an 
opening. JOSEPH C. BEHAN, Superintendent of Agencies, 


Massachusetts Mutual SPRINGFIELD, MASS. 


Life Insurance Company Incorporated 1851 


























Go Where the 


for the harvest. 


organizations. 





The most fertile field for life insurance solicitors today is in the rural communities—among 
the farmers, the wealthiest class in America. The 
Farmers National Life has staked out its claim in 
this territory and has put in the seed that will bear 
by adopting a name that appeals and securing for 
Officers and directors men prominent in agricultural 


—Where the fields are fertile, the seed 
Crop Is Ready is right and the cultivation is far 


advanced—a bumper crop is ready 


FARMERS NATIONAL 


LIFE INSURANCE COMPANY 
NEW GIBBONS BLDG., 20 E. Jackson, CHICAGO 


JOHN M. STAHL, President E. W. WICKEY, Secretary 
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Company 


INCORPORATED AS A STOCK 
THE STATE OF ILLINOIS 





Royal Life Insurance 








Capital $100,000 








COMPANY BY 














| pene emeny to operate in Illinois, Indi- 


ana, lowa, Kansas, Kentucky, Michi- 


gan, Minnesota, Missouri, Ohio and 


Wisconsin. 
CAPITAL AND RESERVE to be deposit- 


ed with the State for the protection of poli 
and stockholders. “ — 


Organization work is nearly completed. Will 


enter the field with an organized Medical Staff 
and Agency Force. 


Correspondence Treated Confidentially. 








Catrnacte for Superinten- 
dents, Assistants and Agents 
are different from any ever made 
by an Industrial and Ordinary 
Company. 


ALFRED CLOVER, President 
108 S. La Salle St., Carcaco, Itt. 




















tain (not involving a life contingency). 
6. Premium refunds or so-called ‘“divi- 
dends” to policyholders, 
7. Interest paid on moneys left on de- 
posit with the company. 
* . + 


DEATH CLAIMS, ENDOWMENTS, 
AND SURRENDER VALUES 


Turning now to paragraph E we find 
that life companies are required to de- 
duct and withhold the tax upon payments 
which constitute fixed or determinable an- 
nual income of the payee when such pay- 
ments exceed $3,000 for any taxable year. 
It requires no argument to show that a 
single payment of either (1) the proceeds 
of a policy, or (2) a matured endowment, 
or (3) a surrender value, cannot be 
classed as a fixed or determinable annual 
income, Each is merely a lump sum pay- 
ment in discharge of a contract obligation 


which, from the very nature of the 
transaction, cannot recur and _ which, 
therefore, cannot be regarded in any 


sense aS an annual or even a _ period- 
ical gain of the recipient. To quote the 
word of the law used in paragraph B, 
such payments are not annual income; 
that is, “fixed or certain,” but are dis- 
tinctly “irregular as to the amount or 
time of accrual.”” We will discuss later 
the question as to whether these three 
classes of payments or any of them may 
be taxed in whole or in part as income 
of the insured or his beneficiaries. At 
this point we urge only that no tax upon 
such payments need be withheld by life 
companies since none of such payments 
constitutes a fixed or determinable an- 
nual income of the person receiving the 
same, as would be required to bring it 
within the provisions of paragraph E. 
e . * 


PARAGRAPH E IS MODIFIED BY 
PARAGRAPH B 


This brings us to the second group of 
payments to policyholders consisting of 
(4) annuities for life, (5) annuities for a 
term certain, (6) premium refunds or so- 
called “dividends” to policyholders. These 
payments come within the provision of 
paragraph E as being “fixed or deter- 
minable annual gains, profits and income,” 
hence, if in excess of $3,000, they would 
come within the provision requiring the 
tax thereon to be deducted and withheld 
by the company paying the same, were 
it not for the fact that by paragraph B 
they are specifically exempt from the law 
and are not to be included in the taxable 
income of the persons receiving same. 
This provision (in paragraph B) says: 

“Payments made by or credited to the 
insured on life insurance endowment or 
annuity contracts upon the return there- 
of to the insured at the maturity of the 
term mentioned in the contract or upon 
the surrender of the contract, shail not 
be included as income,” 

We note first, that payments made on 
“annuity contracts” are specifically enu- 
merated in the language just quoted; that 
dividends or premium refunds are pay- 
ments made “on life insurance contracts” 
and are generally specifically provided 
for by the terms thereof. 


Annuities Wholly Exempt 


Perhaps it will be best for us to dis- 
cuss separately the classes of payments 
just referred to. The specific mention of 
annuities in paragraph E among other 
payment items on which the tax must be 
withheld leads us to consider whether 
there is a conflict between this require- 
ment and the exemption given to pay- 
ments on annuity contracts in paragraph 
B as quoted above. It seems clear, how- 
ever, that what was intended was to 
draw a distinction between payments on 


annuity contracts by life companies and | 


payments of other kinds of annuities such 
as arise by reason of gift, trust deed, de- 
mise or bequest. We may assume that 
the tax must be withheld on the class of 
annuities last referred to, and yet as to 
payments made by life companies under 
annuity contracts issued by them no tax 
need be withheld, because under para- 
graph B none must ultimately be paid by 
such annuitants. 


Annuities Are Considered 


The suggestion that life company an- 
nuities may be taxable in part and ex- 
empt in part leads us to consider the 
words “payments made by or credited to 
the insured on annuity contracts upon 
the return thereof to the insured.” It 
has been urged that the use of the words 
“return thereof” indicates that only such 
annuity payments or parts of payments 
as represent moneys paid as a premium 
by the policyholder to the life company 


ited to.” 


policyholder. 


holders. In other 


ments by the insured plus 
credited to the insured. 
matter, therefore, from an 


income of the annuitant. 
* * * 


As to premium refunds 


to payments of annuities. 


contract. 


in each case. 


deducted. 


tute prescribes. 


income of the policyholder. 
TO POLICYHOLDERS 


companies, the question 


words “similar obligations,” 


are exempted under this provision. This 
argument might have some force were 
it not for the use of the words “or cred- 
These words seem to indicate 
that not only payments made by the in- 
sured, but payments of interest to the 
company which have been credited to the 
insured will be exempt when paid to the 
This view of the matter 
covers the entire fund out of which an- 
nuity payments must be made, since the 
fund is made up solely of payments of 
premiums to the company by policyhold- 
ers and payments of interest to the com- 
pany which in turn are credited to policy- 
words, the 
which life companies hold for the pay- 
ment of annuities are made up of pay- 
payments 


funds 


Viewing 
insurance 
company’s standpoint, it would seem that 
the word “return thereof” can mean noth- 
ing more than “the payment thereof,” 
so we reach the conclusion that all pay- 
ments made by life companies on an- 
nuity contracts shall not be included as 


SAME RULE MUST APPLY TO 
DIVIDENDS OR REFUND 


or so-called 
“dividends” to policyholders, we feel that 
much the same argument must prevail as 
that which we have used with reference 
Dividends are 
clearly the return to policyholders of the 
excess funds created by their premium 
payments beyond what experience 
proved the cost of their insurance to be. 
Like annuities they mature in instalments 
and are, therefore, payments at the ma- 
turity of the terms mentioned in 
There is no limitation of the 
exemption to sums of less than $3,000 so 
we must conclude that the exemption ex- 
tends to annuities and dividends to pol- 
icyholders regardless of the amount paid 


If it be claimed that dividends to pol- 
icyholders are paid in part from the net 
earnings of insurance companies, as some 
have contended, and as such are taxable 
as income of policyholders, we would call 
attention to the seventh deduction per- 
mitted to individuals in computing net 
income for the purposes of normal tax. 
This provision says that “dividends from 
the net earnings of any insurance com- 
pany which is taxable upon its net in- 
come as hereinafter provided” 
There can be no doubt, but 
what insurance companies are taxable un- 
der paragraph G upon their net income 
computed in the manner which the sta- 
So we find that whether 
we view a life insurance dividend to a 
policyholder as a refund in part of his 
premium or as a payment to him of a 
portion of the net earnings of the com- 
pany, the dividend is wholly exempt as 


shall be 


SMALL INTEREST PAYMENTS 


Dealing now with (7) payments of in- 
terest on moneys left on deposit with life 
as to 
whether the tax should be withheld under 
the provision in paragraph E requiring 
the tax to be withheld on interest “upon 
bonds and mortgages, or deeds of trust 
or other similar obligations,” 
such interest does not amount to $3,000. 
Obviously the ruling of the department 
will have to turn on the meaning of the 
because a 
deposit left with a company under the 
provisions of a life insurance contract 
cannot with accuracy be described as 


arises 


although 





The Cleveland Life Insurance Company 


WILLIAM H. HUNT, President 
CLEVELAND, OHIO 


Liberal and attractive policy forms, “right’’ pre- 
mium rates and a square deal contract make this 
Company a desirable connection for the wide-awake 
insurance man. Open territory in Ohio, Michigan, 
nts West Virginia and Kentucky. 


Life, Health and Accident Insurance 
Write for Particulars 














Reliable Life Assurance Company 





— We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
the to offer men of character and ability. : : : 


401 to 417 PENNWAY BUILDING 


Address 


INDIANAPOLIS, INDIANA 











ARgtuur B. Curps, President 





The Best Company to Work For is one which 


is making the most rapid progress because, among other good points, it grants 

the most complete protection to policyholders through combinations of Life In- 

surance, Permanent Disability insurance and Weekly Indemnity for loss of time. 
For agencies eddress 


The Columbian National Life Insurance Company 


Wuuiam C. Jonnson, Vice President and General Manager 














DR. W. 0. THOMPSON, President 





COLUMBUS, OHIO 


“THE MIDLAND” 


Is placing a greater number of policies on the lives 
of Ohio citizens on regular Life and Endowment 
Policies than any other Life Insurance Company. 


There is a reason. 


_ If you purpose buying or selling Life Insurance 
it will pay you to investigate. 


Ohio only 


B. F. REINMUND, Secretary 











WESTERN LIFE INDEMNITY COMPANY: 





Agents nowadays are connecting with companies that furnish them with 
up-to-date ideas and methods of writing business from time to time. 
This is a feature with our company, and the agent receives assistance 
and encouragement that helps him close more business. 


Agents who have not already made a contract for 1913 will surely be interested in the one we can give them 














GEN. GEO. M. MOULTON, President 


J. L. MITCHELL, General Agency Manager 
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either a bond, a mortgage, or a deed of 
trust, nor do we believe that it can be 
called similar to such obligations. 


History of Interest Clause 


It will be illuminating to review the 
history of the clause which requires in- 
terest to be withheld at the source on 
“bonds and mortgages or deeds of trust 
or other similar obligations of corpora- 
tions,” etc. As it originally appeared in 
the House bill it covered not only in- 
terest on secured obligations such as 
bonds, mortgages and deeds of trust, but 
a:so “other indebtedness” of all corpora- 
tions, including life insurance companies. 
When the bill reached the Senate this 
provision was amended to read “bonds 
and mortgages or deeds of trust or other 
cbligations,” the word “simiiar” not hav- 
ing been inserted as yet. It was only 
when the conference committee came to 
deal with the matter in its final work of 
perfecting the bill that the word “similar” 
was inserted with the plainly evident in- 
tent of confining the withholding of the 
tax on small interest payments of cor- 
porations to obligations like bonds, mort- 
gages and deeds of trust, though perhaps 
not called such by name. Knowing as 
we do that those amendments restricting 
the scope of this provision were inserted 
from time to time for the very purpose 
of meeting the criticism of the hardship 
that would result in having the tax with- 
held on numberless interest payments of 
very small amount, particularly payments 
made by life insurance companies on de- 
posits left with them, pursuant to the 
terms of life insurance contracts, we can- 
not escape the conclusion that it was 
the intent of Congress to exempt these 
payments from the deductions imposed on 
general corporate. obligations. 


PAYMENTS BY COMPANIES FOR 
VARIOUS SERVICES 


We come now to the consideration of 
compensation paid by life companies for 
services of various kinds. No question is 
raised as to whether the tax must be 
withheld on salaries to officers and em- 
ployes in excess of $3,000 per annum, such 
salaries being strictly within the desig- 
nation of “fixed or determinable annual 
gains, profits and income.” The question 
does arise, however, as to whether the 
deduction to be made on payments on 
Nov. 1 and thereafter shall be merely the 
tax accruing on salaries for the last two 
months of the year or must include the 
tax on salary income for the eight months 
preceding Nov. 1. We presume this ques- 
tion will be determined with reference to 
business interests generally, so make no 
special comment upon it in behalf of life 
insurance companies. We do urge, how- 
ever, that the matter be considered and 
that definite instructions be given so that 
life companies may clearly understand 
what their duties are in this respect. 

Tax on Other Payments 

Life companies sometimes compensate 
brokers acting for them in  connec- 
tion with the purchase or sale of securi- 
ties on a commission basis, while attor- 
neys representing them in legal matters 
and physicians making examination of 
applicants for insurance are tsually com- 
pensated on a fee basis. Compensation 
under such cases is dependent upon the 
services rendered and, as we take it, 
comes clearly within the classification of 
income described by the statute as being 
“not fixed or certain,” but is “indefinite 
or irregular as to amount or time of 
accrual.” For this reason we assume 
there will be no doubt that life com- 
panies will not be required to withhold 
the tax upon such payments. However, 
o Sainite ruling to this effect is desir- 
able. 


s* «es 
COMPENSATION PAID AGENTS 
RECEIVES TREATMENT 


When it comes to the matter of com- 
Pensation paid to agents, we believe the 
answer must be the same, though the re- 
lation is not quite the same and the cir- 
cumstances are more varied. There are 
comparatively few instances in which 
compensation to agents is on a straight 
out-and-out salaried basis. To the extent 
such cases exist they would, of course, 
come under the provisions requiring the 

to be withheld. But speaking gen- 
erally, agents and managers of life in- 
Surance companies are compensated by 
commissions arising from the placing of 
new policies and by renewal commissions 
=— on policies previously written, dur- 
ing the period which such policies remain 
in force. In some instances a nominal 
Salary or guarantee is paid in addition 
to commissions and collection fees. Nearly 
every general agent receives payments of 
commissions on policies turned in through 
his subagents, which payments represent 





in no sense his individual income, but are, 
in fact, commissions which he in turn 
must pay over, largely if not entirely, 
to the subagents who wrote the busi- 


ness. 
Illustration Is Given 


The magnitude of these transactions 
and the injustice that would arise from 
withholding a tax upon the aggregate | 
sums paid to general agents is illustrated | 
by pointing to one agency which employs | 
more than three hundred subagents and | 
whose commission transactions with the 
home office amount to hundreds of thou- 
sands of dollars annually. It may be said 
as a general matter that the life insurance 
companies do not know and have no means | 
of finding out with accuracy how much of 
the gross payments made by them to 
their general agents are in fact net in- 
come of such agents, as net income must 
be computed under the income tax law. 
In other words, a large proportion of 
these general agents are independent con- 
tractors so far as their home offices are | 
concerned, and to require the companies © 
with whom they have agency contracts | 
to withhold the tax would do the agents 
a great injustice and burden the com- 
panies with an elaborate accounting all 
to no purpose. 


Cannot Be Determined in Advance 


From the very nature of the subject 
agents’ commissions and percentages are 
not “fixed or determinable annual gains, 
profits and income.” They cannot be de- 
termined or computed in advance. It 
cannot be said how many new policies 
an agent will write in any given year. 
It cannot be foreseen how many old poli- 
cies will be renewed or collected in any 
given year. At best the most that could 
be given would be an intelligent guess, 
and in no proper sense could the result 
thus attained be said to be “fixed or de- 
terminable.” Indeed, when we consider 
the fact that the companies do not know 
how much of the commissions actually | 
paid must go to subagents or how much 
of those commissions will go in office 
rent, carfare, clerk hire and the other 
innumerable business expenses of the 
agent, it is easily seen that such com- 
missions or compensation is essentially 
the opposite of “fixed and determinable.” 

We, therefore, contend in this connec- 
tion that the income of life insurance 
agents (except in those rare cases where 
they are compensated by salary only) is 
not a fixed or determinable annual in- 
come, but is indefinite and irregular in 
amount and, therefore, does not come 
within the provision of paragraph E re- 
quiring the tax to be withheld at the 
source. 





To Move to Cincinnati. 


William S. Davis, who has repre- 
sented the Mutual Life of New York 
for the past six months at Middletown, 
Ohio, will on Nov. 1 move his head- 
quarters to Cincinnati. Until he went 
with the Mutual Life Mr. Davis had 
never written any life insurance. In 
August and September he was in the 
“Twenty Leaders” list of the company 
in the number of lives written. 

Manager Ferguson finds that it is a 
good plan to let agents break in in 
the country districts, bringing them in 
to Cincinnati after they have acquired 
sufficient strength and experience to 
stand up against big city competition. 
In many cases the new man in the 
city finds the pace too hard for him, 
and gives up the business. By break- 
ing in in the country he has a chance 
to learn his proposition, and when he 
reaches the city he is prepared to hold 
his own. 


Group Policies at Cleveland 


Through the office of Chapman, 
Jackson & Co., managers of the Aetna 
Life at Cleveland, the employes of the 
Weideman Company, wholesale gro- 
cers, have been insured on the group 
plan. Over 250 persons are employed 
in this house, and the insurance covers 
each to the amount of a year’s salary. 
The premium is said to be about 1.1 
percent on the amount of the aggre- 
gate insurance. The employes of the 
Cleveland-Akron Bag Co. were insured 
by the Aetna recently. 











\ X ) ant e aq’ Experienced City Agency Man 


who is also a good Personal Producer to 
handle Home Office Agency in Waterloo 
on the basis of straight salary, or salary, commission and re- 
newals. Something worth while if you can furnish satisfac- 





tory credentials. 


Iowa Life Insurance Company, Waterloo, Iowa 











The New Twenty Payment 
Life Coupon Policy 
of THE COLUMBIA 


which guarantees 4% compound 
interest on the coupons, free from 
taxes, if issued at age 35, and all 
coupons are allowed to remain at- 
tached, at interest, provides for a 
return at the end of twenty years 
of more than the total premiums 
paid. Thus, for $1,000 of insur- 
ance, twenty premiums of only 
$35.93 each will have been paid, 
making a total of $718.60, and the | ’ 
policy may be surrendered for its 
cash value, $566 and the total ac- 
cumulated coupons amounting to 
$154.15, total $720.15, which is 
more than the sum of the twenty 
premiums. 








For information regarding these 
ctes tssued by this 


The Columbia Life 
CINCINNATI, OHIO 
Good opening for district managers in 




















Educational Policy!!! 


(Copyright applied for) 


Anew, original and unique policy 
issued exclusively by the Columbia 
Life, one of the three oldest com- 
panies in Ohio; premium very low. 
At age 1 for $400 of endowment, 
payable in four annual installments, 
maturing at age 17, $19.46. Ma- 
turing at 21, $14.45. Parent or 
Guardian can provide against the 
failure of the policy by reason of his 
death before maturity resulting in 
cessation of premium payments for 
a small additional premium. If the 
age of the child is 2 at issue, and 17 
at maturity, and the parent is 35, 
the additional premium for this 
guarantee of $400 as above is $3.63 
annually. 








policies, and other exclusive poli- 
Company, address 


Insurance Company 
FELIX G. CROSS, President 
F. B. Reins, Supt. of Agents 


Ohio, Kentucky, Indiana and Georgia 











& Pena Matual Premium, less a Penn Mutual 
Dividend ing a Penn Mutual Policy, 
Pean Mutual Values, s an Insur- 
ren den, ip eqecspasoed for ast low eves and ones 

enefits, is or ne’ care 
of interest of all members. 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On January 1, 1909, rates were reduced 
and values increased to full 3% reserve. 





H. THOS. HEAD, Pres. 








Marquette Life Ins. Co., 





Capital Stock $300,000.00 





FREEPORT, ILL. 
W. B. ERFERT, President 


BANKERS RESERVE 
LIFE ASSOCIATION 


J. C. PEASLEY, Secretary 





“Kh Life Pension for You’’ 


A new idea in life insurance 

thet appeals to self-interest. 
Best seller in the market today. 
Write for the booklet. 





The Fidelity Mutual Life 


INSURANCE COMPANY 
L.G.FOUSE, Pres. PHILADELPHIA 








CAPITAL, $100,000.00 YOU MAY BE 


Satisfied to go on where 
ou are not in touch with 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., OF AMERICA 
HOME OFFICE: Indianapolis, Ind. 


‘ou are, but that is because 
ublic Savings progress. Your 





SPRINGFIELD, 
ILLINOIS 


All Policies Registered 





Practical men with experience wanted as District Man- 
agers in Illinois and Missouri. 


Attractive contract. 


An Illinois Company writing 
insurance on the lives of Illi- 
nois people through Illinois 
agents. Territory and an 
agency contract that will 


surprise you. 
GET OUR PROPOSITION 





GERMAN-AMERICAN LIFE 


INSURANCE COMPANY, OMAHA 


The Progressive Life Company of the West—Get the Best 
G. L. E. KLINGBEIL, President 











INTER-SOUTHERN 


Insurance Company, Louisville, Kentucky 


has just been rigidly examined by the Insur- 
ance Department of the State of Kentucky— 


Is Clean, Strong and Progressive 


LIFE 





. 














—has ample assets and no unpaid death claims 


Address Inter-Southern Life Insurance Co. 


3rd National Bank Building 
Adaata 7 


Home Office, Louisville, Kentucky 
Hume-Mansur Building 
Indianapolis, Indiana 
Insur 
“Gliese 











THE WESTERN UNDERWRITER. 











AGENTS DISCUSS ISSUES 
LIFE UNDERWRITERS MEETING 





New York Association Listens to Some 
Practical Talks Along Lines of 
Soliciting 


New York, N. Y., Oct. 28—(Special) 
—Two hundred attended dinner and 
meeting of the Life Underwriters’ As- 
sociation of New York tonight. In 
prefacing the speeches, President E. 
W. Allen urged vigilance by members 
against rebaters in an effort to make an 
example of some one at the first op- 
portunity. George W. Johnston gave 
his prize essay on “Creative Soliciting 
Rather Than Competitive.” He said 
before reading it that no one had any 
right to inflict anything on this as- 
semblage purely for literary display. 
Life underwriters are too busy for any- 
thing that is not practical. On account 
of the illness of Lawrence T. Priddy the 
report of the Atlantic convention was 
given by Charles Jerome Edwards. He 
said the keynote of the convention was 
the twentieth century idea of perfected 
service. Wisdom is not in knowing the 
rate book, but the knowing of what to 
do next. Agents have got to introduce 
system soon if they do not now. He 
urged the daily report system for solici- 
‘ tors. He pointed out the advantages of 
the educational campaign as now per- 
fected and shortly to be launched to 
instil in the public mind the necessity of 
insurance as a matter of satisfaction 
more than investment. 

Winslow Russell of the Phoenix Mu- 
tual next introduced and gave a talk on 
efficiency similar to that at Atlantic 
City. He said the new era of life in- 
surance business is just ahead. In ten 
years people will not recognize the 
present methods of soliciting. Insur- 
ance will then be the result of sales- 
manship of the highest quality. He 
showed several new charts adapted to 
a talk to solicitors. 





Detroit Meeting on Saturday 

The November meeting of the De- 
troit Life Underwriters Association 
will be held Saturday, Nov. 1, instead 
of on Monday, the regular day. A 
new rule goes into effect which prob- 
ably will be permanent—only mem- 
bers who have paid their dues will be 
entitled to participate. 

Two speakers will address the meet- 
ing. W. B. Marshutz, of the Michi- 
gan Mutual, will talk on “Life Insur- 
ance as a Profession, Past, Present 
and Future,” a subject of considerable 
size, which he undertakes dauntlessly. 

The other address will be by Dr. 
Andrew P. Biddle, a well known De- 
troit physician, who will discuss the 
relation of certain diseases to the life 
insurance risk. He is an authority on 
his subject. 


First Cleveland Meeting 
The first fall meeting of the Cleve- 
land Association of Life Underwriters 
took place at the Cleveland Athletic 
Club on Wednesday of this week. The 
principal feature of the meeting was 
the. reports of delegates who at- 
tended the annual convention of the 
National association, and the discus- 
sion of plans for publicity, as recom- 

mended by the national body. 


Collard Goes to Pittsburgh 


Guy A. Collard, manager at St. Louis 
for the Union Central, has resigned to 
become manager of the Home Life 
for Western Pennsylvania, with head- 
eet at Pittsburgh, succeeding J. R. 

Ik. Mr. Collard was formerly in- 
spector of agencies for the Germania 
Life in Missouri and the west and is 
well known. 


Prudential Case Comes Up 
The court of errors and appeals at 
Trenton, N. J., dismissed an appeal of 
minority stockholders to stay the ap- 
raisal of the stock of the Prudential. 
he company, under authority of an 
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The Company is on a Sound Financial Basis; sie. 
Having Ample Capital and a Large Surplus; 
Our Policy Contracts are up-to-date; 
We pay Agents Liberal Commissions; 
We have Good Territory still unassigned; 
The People are Prosperous. 
No more attractive conditions, for the Agent, exist anywhere. 
Write, and we will tell you how you can increase your income. 
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act of the legislature, is to change its 
charter from a stock to a mutual com- 
pany. Appraisers were appointed to 
value the stock of the company. The 
decisions of the errors court is only a 
partial victory for the company, as the 
decision points out certiorari proceed- 
ings in the supreme court may be 
instituted to review the appointment 
of the appraisers. 


TRIBUTE TO LIFE INSURANCE 
Superintendent Emmet of New York 


ees But Little to Criticise in the 
Business 











In his speech this week before the 
Insurance Society of New York, Super- 
intendent Emmet of that state paid life 
insurance a notable tribute when he 
said that he saw but little to criticize 
in that line. The harsh criticism of the 
Armstrong law days has been stilled. 
There is but little demand for further 
legislation. He said: 

What legislation we now have on the 
statute books is entirely adequate, so far 
as I can see, to accomplish, in the life 
field, all the good that legislation is capa- 
ble under any circumstances of accom- 
plishing. The fact is that the house 
cleaning some years since settled nearly 
all our old life insurance hlems com- 
letely and permanently. ere were per- 
onal tragedies connected with that 
epoch-making event which cause people 
sometimes to wish that it had never hap- 
pened, but the results have justified it, 
The business of life insurance 
in the United States as conducted today 
by all the large and responsible com- 
panies stands upon a splendidly secure 
foundation. Most of the technical ques- 
tions relating to the business have been 
solved, and solved for all time. It is a 
standardized business. It has d to 
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YOU Mr. Life Insurance Man— 
“= | WAKE UP 


q Write a Live Wire Contract. 9 Incontest- 
able after two years. Total permanent dis- 
ability for either sickness or accident. 


A MODERATE PRICED PROTECTION ON THE RESERVE FUND PLAN 
Good Agency Contracts for Producers 
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be a speculative business. 

The policy contracts issued by the great 
companies are as safe as if the credit of 
the government were behind them. Of 
course little points arise from time to 
time which require the attention of leg- 
islatures and insurance departments, but 
broadly speaking it may be said that the 
life insurance business is now in a con- 
dition where the chief ability required by 
those who are conducting it is the ability 
to conserve and protect the great achieve- 
ments of the past, not the ability to strike 
out new paths to be followed in the fu- 
ture. The business of life insurance in 
America has cast off its swaddling 
clothes, it has sown its wild oats, it has 
reached man’s estate. The great life in- 
surance organisms of the country are 
national assets of which we may be just- 
ly proud. The good that they have ac- 
complished in their encouragement of 
thrift and in the genuine protection they 
are rapidly extending to every family in 
this broad land against some of the hard- 
ships which ensue when death calls the 
family breadwinner from his labors, is 
simply incaleulable. Long live the insti- 
tution of life insurance as it now exists 
in America! 





Pays Despite Suicide Rumors 


In spite of rumors of suicide, the 
Penn Mutual has paid the $65,000 
policy on the life of Elmer F. Hough- 
ton, prominent Oklahoma City capi- 
talist, who died on June 12 of the 
present year. u 
policy less than a year, so that it 
would have been impossible to collect 
under it if the suicide claim had been 
proven. ae 

The Bankers’ Life is contesting its 
two policies, aggregating $4,100, and 
suit has been filed against that com- 
pany by Harry, George, Horace and 
Anna Houghton and Bertha Akin, as 
beneficiaries. 


Houghton had had the |. 





THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, IIlinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and Oklahoma 


Liberal contracts to the right men. Address 147=Q, 
care THE WESTERN UNDERWRITER. 


The Equitable Life 


Insurance Company 
OF IOWA 


Has good openings for general agencies in desirable loca- 
tions for experienced and successful men. 
Liberal contracts offered. 


Apply to Home Office, DES MOINES, IOWA. 
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Moir Talks on 


Life Insurance 





Actuary of Home Life Addresses Students of the University of Cin- 
cinnati on Principles and Theory of Business— Touches 
Upon History of Scientific Development— 

Explodes Popular Fallacies 





ENRY-. MOIR, actuary of the 
H Home Life and author of a num- 

ber of publications on actuarial 
science, delivered the second lecture of 
a series that is being given before the 
students of the University of Cincin- 
nati. His theme was the “Principles 
and Theory of Life Insurance.” He 
went into the scientific side of the busi- 
ness and reviewed the history of the 
development of this science and its ap- 
plication to business and social life. 
He also discussed popular fallacies re- 
garding the business. He showed why 
it is not a pure investment, why pre- 
mium rates cannot be reduced ma- 
terially, and why deferred dividends are 
less than twenty years ago. The one 
general thought which he drew from his 
lecture was that intelligent selfishness is 
better for humanity than extensive emo- 
tional charity. 

The main insurance principle, said 
Mr. Moir, consists in a combination of 
many persons, all suspectible to some 
danger or risk, combining together and 
agreeing in a business way to compen- 
sate the unfortunate sufferer. In life 
insurance there are three underlying 
factors—the science of probability, the 
mortality tables and the interest rate. 

ses 
STUDY OF GAMING PROBLEMS 
DEVELOPED SCIENCE 


The science of probability, an impor- 
tant section of mathematics, was de- 
veloped by a set of scientific gamblers 
just after the Middle Ages. The sim- 
owe problem is the tossing of a coin. 

here are only two sides and the 
chance that a head will fall equals the 
chance that a tail will drop. The die 
with six sides presents a more com- 
plicated problem. The throwing of two 
dice introduces still more complica~ 
tions: two may be thrown with two 
dice by throwing 1 and 1. Three may 
be thrown by 1 and 2 or 2 and 1; four 
by 1 and 3, and 3 and 1, and 2 and 2, 
and so on. It was in the study of 
gambling problems connected with dice, 
cards, roulette wheels, etc., that the 
science of probability was originally de- 
veloped. Now its principal use is along 
lines beneficial rather than harmful to 
men, since all insurance problems have 
this science of probability as their foun- 
dation. Actuaries are never gamblers 
for the more one knows about probabil- 
ities and the doctrine of chances the 
less likely he is to presume that he can 
beat science. In all gambling games 
the banker has a few extra chances in 
his favor and the actuary knows that 
in the long run the banker will win and 
the players lose. On the stock ex- 
change the brokers in the long run will 
win and the buyers will lose to the ex- 
tent of the commissions which the 
broker takes. 

Insurance Not Gambling 

Insurance is an application of the 
principle of probabilities and while 
founded on the doctrine of chance it 
is not gambling. On the other hand 
it reduces and minimizes the gamble of 
life. There is no gambling when the 
chances are all brought together and 
the scientific law is allowed to work 
whereby the risk is spread over all; but 
there is a terrific gamble when an indi- 
vidual takes such chances upon himself 
and does not arrange for the sharing of 
them by others. 

Probability of Human Life 

The doctrine of chances applies with 
wonderful exactitude to human life. 
The span of a healthy life is influenced 
by two causes, accident and accidental 
disease, and a gradual deterioration 
commencing at a relatively young age 
and continuing through life, sometimes 








with acceleration and sometimes with 
retardation. > 

While this knowledge regarding 
groups is extensive the knowledge re- 
garding any one individual is practically 
nil. Of 1,000 healthy men all aged 30, 
it is known that twenty-two will, in all 
probability, die within the year they 
are selected, but which ones of the 
1,000 will have the finger of death point- 
ed at them can be foretold by no one. 
This scientific knowledge regarding the 
group may be applied to the protection 
of each individual. 

ss 9 

PREMIUMS MADE EQUITABLE 

BY MORTALITY TABLES 


The next important development in 
this science as it is employed in life 
insurance was the development of mor- 
tality tables. There is reason to be- 
lieve that the Romans might have 
worked out such tables, but the first of 
which there is definite knowledge to- 
day were those prepared by Halley, the 
astronomer, who, in 1696, took advan- 
tage of the complete system of registra- 
tion of births and deaths in Breslau, 
Silesia, and prepared the first scientific 
table. It was not used much, however, 
as insurance was then pure speculation 
and the age of the insured made no dif- 
ference in the premium. 

Early Tables Very Inaccurate 

The first company to apply correct 
principles for ordinary life insurance 
was the Equitable Society of London, 
founded in 1756. Its rates were graded 
by age according to a table prepared by 
Thomas Simpson from the mortality 
statistics of London. This and other 
early tables were from population sta- 
tistics and included both male and fe- 
male lives and healthy and impaired 
lives and usually were for cities where 
the mortality in those days was con- 
siderably higher than in the country. 
The system of selecting risks also de- 
veloped until medical examiners were 
employed. The result was that the 
mortality was far below the expected. 
Accordingly new tables were prepared 
from the experience of companies. The 
first appeared in 1834. The Actuaries 
table, deducted from the experience of 
seventeen offices, appeared in 1843. 
The American table, prepared by Shep- 

ard Homans from the statistics of the 

utual Life, was published in 1867. 

By a mortality table it is possible to 
see the number of lives exposed to risk 
at each age and the number that die and 
from these figures is found the probabil- 
ity of death. The later tables are much 
more exact than the early ones and are 
still being improved. Mortality under 
different forms of policies, in different 
territories and in different occupations 
is now investigated. 

* * * 
INTEREST FACTOR IS THIRD 

FUNDAMENTAL ELEMENT 


The third element at the foundation 
of life insurance is interest on money. 
As long as accumulations can be put 
out to use for some recompense—being 
thus living and growing organisms and 
not dead bullion locked away in a vault 
—the interest factor must be introduced 
into the calculations. 

Life insurance contracts run for a 
period of years, sometimes as long as 
seventy. While each company must 
hold some liquid assets the long term 
of insurance contracts makes it advis- 
able.to put the funds in long time in- 
vestments. The average rate of inter- 
est fell sharply after the panic of 1893 
and companies that had been discount- 
ing the future at 4 percent began dis- 
counting it at 3% and 3. Of late years, 
however, the rate of interest has been 
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LIFE, FIRE AND CASUALTY 
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all Marketable Stocks of Insurance 
Companies in the U. S. and Canada. 
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tial Payment Plan. 
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ANOTHER LETTER WORTH READING 


Dear John:—In my last letter I wrote you relative to references and how we expect 


you to solicit subscriptions and make appointments of agents, as well as other details of 
organization work in your district. It is in this same organization work that the continual 
and unexpected cropping up of one thing after another keeps us on the jump. 

As you know, we have been in this work nearly two years. It has been a great big 
task to organize in each of the ten states our medical staff and agencies, and place our 
stock in limited amounts at the same time. 

No doubt we could have disposed of all the stock within the first ninety days after 
we had received our charter, had we been willing to sell it in large blocks at any price 
above par, or subscribe for 51 per cent of it and charge the company with that amount for 
organization expenses, afterward selling the remaining 49 per cent to the public. 

By doing this we believe we ei 2 have had the required amount of money, $100,000, 
to deposit with the state, with possibly $10,000 or $15,000 surplus to our credit. 

However, such was not the purpose of the organizers, as you know. Our original 
plans were to limit stock subscriptions to forty shares to each subscriber, thus encouraging 
small subscriptions. We have adhered strictly to this rule and it is a fact that no one sub- 
scription has been taken for more than forty shares. Officers of the company have also been 
held to that limit, and, on the square, John, every official has paid for his stock in real 
money. This kind of work is not an easy task at all, our capital being $100,000, 
divided into 10,000 shares. 

We have not considered subscriptions from saloon-keepers or so-called prominent 
politicians or wealthy men. We have on our list but four bankers with a total of thirty 
shares, and have never used any of them to influence any one else to subscribe for our 
stock, or as reference for the company. 

When you take into consideration the fact that we insist that our boys in the field 
solicit subscriptions on the merit of our plans among merchants, physicians, insurance 
and real estate men, druggists, contractors, clerks, superintendents—in short, among the 
middle class—the bone and sinew of our districts, who, we are confident, will prove to be 
real working boosters for a live, up-to-date life Insurance Company, because they are per- 
sonally interested in its future. We have refrained from securing professional stock and 
bond salesmen to do our organization work, prefering to break in our own men to sell 
stock, they being life insurance men who will continue to work for the company after the 
regular life work is started. . 

While on a recent call at the State House in Springfield, I had an interview with the 
new State Insurance Commissioner. His ruling that a life insurance company will be re- 
quired to have the organization work completed within the two years after filing articles of 
incorporation holds good. I told him that the indications were that we would have our 
organization work completed and ready for our regular business by January first. It so 
happens that this date will be two months more than two years since our charter was 
granted, so we renewed our charter. 

We have at all times been frank with our people. You see we must know what is 
expected of each and every one of us in order that we receive the Royal Support that will 
be required to build a successful Life Insurance Company. We have the solid foundation 


of one of the greatest organizations of its kind in this country—especially so when we look 
back to two years ago, when we had ten or twelve stock holders. Now we have nearly one thousand all 
paid in full and quite a number have a balance due. Out of over 1,600 who have subscribed for stock 
there have been only two transfers, one of them being caused by death. We intend to make good on every 
one of our original plans, and when we do pull the trigger for our regular life work, we will astonish the 
natives with our line-up of boosting stock holders, medical department, agents, and last but not least, our 
very liberal up-to-the-minute Life Insurance policies. 

In the meantime don’t forget to hustle while you wait. We must work faster now during the 
closing time of our organization than ever before. Agents and Superintendents in the field may write to 
the Head Office in confidence. We will treat every letter right. You know that our staff here are old 
time Industrial and Ordinary Superintendents that know how to work with you. We receive many letters 
from the boys in the field. However, we want more to join your co-worker. 

P.S. Address all correspondence to the head office. A. CLOVER, President. 
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growing slightly instead of decreasing. 
The companies must assume a low rate, 
however, to assure solvency in case 
there should be a sharp decline or 
steady decrease at some period during 
the life of its contracts. 

From these three elements the net 
premiums may be calculated. But 
there is a fourth element that enters 
into the computation of premiums 
charged by companies. This, seeming 
to fluctuate upward, like the high cost 
of living, is the expense of conducting 
the business, represented by the ad- 
ministrative, acquisitive and compulsory 
charges. The first is for clerical work, 
general management, salaries, etc.; the 
second for agents’ commissions, adver- 
tising, etc., and the third for licenses, 


taxes and fees. 
a 


ee 
DISTRIBUTION OF RISKS IS NEC- 
ESSARY iu 


From these primary principles it is 
easy to see that risks must be spread 
and distributed in such a way that the 
law of mortality may have proper 
scope. A company could not insure all 
the empioyes of one powder mill and 
them alone. Then also a company just 
starting cannot, ordinarily, assume 
more than $5,000 on one life. In this 
matter of amount on one life another 
element enters—the men who insure for 
large amounts are usually not as good 
risks as those that take smaller 
amounts; they live higher, work more 
strenuously and usually are older than 
the average applicant. Older men are 
not as good risks as younger because 
the expectancy of a man of 50 has not 
increased during recent years while 
sanitation, surgery, medicine and science 
have increased the expectancy at the 
younger ages. 

Another subsidiary element is that 
the nature of the risks must be homo- 
geneous. It would not be fair to pol- 
icyholders in the United States for a 
company to insure at the same rates 
residents of Central America or central 
Africa. Likewise it is unfair to charge 
clergymen, farmers and business men 
the same rate as coal miners or rail- 


road brakemen. 
. . 


SOME FALLACIES REGARDING 
INSURANCE EXPLAINED 


_ Among the common fallacies regard- 
ing insurance is the impression that a 
company should return all the pre- 
miums, plus compound interest, to each 
person that pays them. A savings bank 
can do that but the bank does not agree 
to pay a sum far in excess of the first 
premium if the payer dies within the 
first year. A part of each person’s 
premium goes to pay the amounts that 
are paid to the beneficiaries of those 
that do die before they have paid in the 
entire amount required. The result is 
that those who live many years pay in 
more than they or their beneficiaries 
draw out. 
There is also a belief, but it is not as 
prevalent as it was five years ago, that 
Premiums should be reduced one-half. 
But there are only three places that 
the money goes: to policyholders, em- 
ployes and tax collectors. The pay- 
ments to policyholders cannot be re- 
duced, naturally. The companies have 
no means of reducing their taxes. The 
only place that disbursements can be 
cut down is in the expense item. 
Seldom does this expense, even when 
the high first year cost is included, run 
as high as 20 percent in a well man- 
aged company. When the acquisition 
expense is deducted the monagement 
costs less than 10 percent. This leaves 
little chance for a 50 percent reduction 
in rates. The public, in fact, pays much 
less for the administration of life insur- 
ance funds than it does to the average 
middleman handling any commodity or 
utility. 
Liberal Policies Cost More 
_ Another fallacy is that the liberaliza- 
tion of policies costs the companies 
nothing. All of these liberal features 
are good and the policyholders should 
have them but they must pay some- 
thing, even though the amount be rela- 
tively small, for them. 


deferred dividends today are but one- 
third or one-quarter of what they were 
twenty years ago, when most of the 
estimates on the policies maturing now 
were made. One reason is that the 
margin of interest then was 2 percent 
while now it is but % of 1 percent. 
Considering that the investment of this 
surplus interest at high interest rates 
made those big payments possible it 
is not surprising that the settlements 
have greatly decreased. 


START WOMEN’S DEPARTMENT 


Hatfield, Murray & Walker of Cleve- 
land Have First in Ohio—Miss 
Carroll in Charge 


Hatfield, Murray & Walker, the pro- 
gressive young general agents of the 
Penn Mutual Life at Cleveland, have 
established a women’s department, 
said to be the first office in the state 
to take this step. Since the Penn Mu- 
tual insures women on the same basis 
as men, the agency is in a position to 
do a thriving business with the new 
department. 

Miss Lucille Carroll is the manager 
of the department. She is a graduate 
of the Ohio Wesleyan University of 
Delaware, Ohio, and for some years 
has been successfully engaged in the 
life business at Kansas City and other 
points. Miss Carroll believes that 
women should carry life insurance just 
the same as men. She has begun ac- 
tive work and is organizing her depart- 
ment to produce a volume of business 
that will be a credit to her department. 














WILL GIVE SOME RECEPTIONS 





Union Central Life Is Opening Its 
New Offices and Building to 
Its Friends 





The Union Central Life of Cincin- 
nati is giving a series of receptions or 
“inspections,” as the company’s offi- 
cers call them, to show its beautiful 
new office building, the finest in the 
west. One evening was devoted to 
the stockholders, officers and_ their 
families, another to the city officials, 
another to the local policyholders, etc. 
The evenings will continue for a 
couple of weeks or more and one each 
will be given to the members of the 
Business Men’s Club, the Chamber of 
Commerce, the Woman’s Club, the 
university and public school teachers, 
the employes and their friends, and 
Saturday afternoon, Nov. 8, the gen- 
eral public will be invited to inspect 
the workings of a great life company 
home office. On policyholders’ even- 
ing 700 out of 3,500 policyholders in 
Cincinnati made the inspection and it 
was a wet night at that. 
The final event will be a banquet 
given in the fine assembly hall, now 
used as a library, on the seventeenth 
floor, at which over 300 prominent men 
will be present. President Darwin P. 
Kingsley of the New York Life and 
Robert Lynn Cox of the Life Presi- 
dents Association will be among those 
who will give addresses. Among those 
who have been invited are the presi- 
dents of the larger life companies and 
of the Ohio companies; all the insur- 
ance commissioners; the senators and 
congressmen from Ohio; a number of 
prominent bankers from New York, 
Chicago and other points; insurance 
journalists and others. Fergu- 
son of Chicago will be present and will 
represent the agency force. 
Wins on Suicide Claim 
A verdict in favor of the American 
Central Life was rendered late last 
week in the federal court for the Kan- 
sas district, sitting at Leavenworth, 
Kan., in the suit of Mrs. Esther Payne 
for insurance in the sum of $6,400 on 
the life of her husband, Charles E. 
Payne. Payne committed suicide, the 
in found, rendering his policy void. 
r. Payne, the husband, died at Eu- 
dora, Kan., Aug. 4, 1911. His wife had 
left him that day, according to the evi- 





There is considerable clamor because 
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In all that is good, Iowa affords the best 
The Royal Union Mutual Life Insurance Co. 


Des Moines, lowa 


THE PIONEER OLD LINE LIFE INSURANCE COMPANY 


Born West of the Mississippi River 
The Pathfinder to Western Insurance Stability 


Operates in Iowa, Nebraska, Kansas, Missouri, Ohio and Pennsylvania 
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SIDNEY A. FOSTER, Secretary 











We are willing 
to pay the money 
if you can deliver the goods 


We want a man as District Manager in 
Joliet, Aurora, Galesburg, Sterling and vi- 
cinity, to work among the farmers and in 
the small towns and outlying districts for a 
good, clean home company—good policies; 
good reputation. One who can manage 
a little and do personal work. To sucha 
man we will pay the price—name it. 


Address in confidence, with recommenda- 
tions, %-U, care The Western Underwriter. 





PLENDID OPPORTUNITY 

for two good Life Insurance 
Stock Salesmen to assist in plac- 
ing the balance of our increased 
capital stock. Don’t answer this 
unless you can furnish first-class 
credentials and know a clean, high 
grade proposition when you see it. 


Address 16-V, 


care The Western Underwriter. 
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life men. 











Here is the haven par excellence for live 


Splendid opportunity. 
operative methods that really help. 


One man “Anchorized” seventy-five 
thousand in September. 


The Anchor Life Insurance Company 
Indianapolis, Indiana 


Home office co- 
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BEACON LIFE INSURANCE CO. 


INDIANAPOLIS, IND. 


ORGANIZED 


O. P WOODRUFF, President 
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Progressive 
Life 


INSURANCE COMPANY 
ODD FELLOWS TEMPLE 


CINCINNATI, O. 





True to its name, it has the most 
PROGRESSIVE POLICIES ever offered. 

A few Good Districts yet open in the Ordi- 
nary Department. 

Any young man i 
—_ "Cott all there isin it 
or resigns. there is in it for y 


as a solicitor only, can 
"t wait till your manager di 
Write at once. 
co 


JOHN F. RUEHLMANN, Sec’y. 








CAN YOU TIE 


If so, we have a splendid 


Old Line Company 


MEN TO YOUP 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced? 

ing for you in Indi 

We can use good men of CHARACTER, 


Get in touch with us at once 


Central States Life Insurance Company 
Crawfordsville, Ind. 


EDWIN M. BROWN, Vice-President and Manager 


jana. 
ABILITY and HUSTLE. 


Capital, $100,000 











Life, Health, Accident 


DAVENPORT, IOWA 








dence, declaring she would live with 





The Guaranty Life Insurance Co. 














Special Coupon—20-payment and 
20-year End. policies. 


GOOD AGENTS WANTED 
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her mother at Lawrence. Later the 
same day Payne tried to persuade his 
wife to return, going to her mother’s 
for that purpose. When she refused he 
drew a gun and shot both his wife and 
her mother, and then went to another 
room and turned the gun on himself. 
Neither of the women was badly in- 
jured. An effort was made by the 
plaintiff to prove that Payne died as 
the result of a fall rather than from the 
self-inflicted bullet wound. 


SNYDER’S MEN HOLD MEETING 
Cleveland General Agency of Massa- 


chusetts Mutual Has Fifth Annual 
Sessions This Week 











The fifth annual meeting and banquet 
of the agents’ association of E. W. 
Snyder’s general agency of the Massa- 
chusetts Mutual Life at Cleveland took 
place Tuesday of this week. The busi- 
ness meeting in the forenoon was held 
in the offices in the Hippodrome build- 
ing, with a large number of agents pres- 
ent. The program was as follows: 


“The Year’s Review,” E. W. Snyder, gen- 
eral agent. 

“The Flexibility of The Massachusetts 
Mutual Policy,” M, H. Evans, Cleveland. 

“Vital Factors in Life Insurance Sales- 
manship,” 'R. A. Ferris, Cleveland. 

“Does Advertising Pay?” F. C. Dibble, 


ron. 

“Selling Insurance for K .’ Dr. W. 
H. Kinnicut, assistant general agent. 

After the introduction of a number 
of guests and general discussion at 12 
o’clock, the meeting was adjourned 
until 1 o’clock, when the agents as- 
sembled about the banquet board in a 
private dining room of the Colonial 
hotel. C. S. Kohler did the honors as 
toastmaster and the list of responses 
was as follows: 


“Terminals,” H. J. W. Wulf, Cleveland. 
“Help,” H. H. Wise, Lorain. - - 


“The New Man in Insurance,” 
Hinig, Coshocton. 

“A General Agent's Job,” E. W. Snyder, 
Cleveland. 

“The Troubles of the Supervisor,” J. C. 
Behan, superintendent of agencies, home 
office. 

The papers, addresses and toasts were 
pronounced the best ever given at any 
of the meetings of the Cleveland 
agency, Most of them were along lines 
of particular interest to the agency and 
the company. 

. J.. Weitzman of Youngstown is 
the president of the agents’ association. 

In commemoration of the day and as 
a compliment to Mr. Snyder and Super- 
intendent Behan, the agents presented 
them with thirty applications, making a 
total of over 100 applications for the 
month. 





Commercial Life Impaired 

The Commercial Life of Indianapo- 
lis is in financial difficulties, and the 
state department has recommended re- 
insurance. The Commercial is a mu- 
tual company, and its reserves are 
impaired $64,000, The impairment the 
first of the year was $30,000 and the 
directors signed a joint note for this 
amount. This note has not been paid 
and the impairment has more than 
doubled. Several offers have been 
made on the business. One of these 
is said to agree to make good the im- 
Pairment and pay 7% percent renewals 
on the business to the holders of Com- 
mercial Life scrip, which amounts in 
all to $80,000. 


More Loans Than Ever 


It is said that the amount of loans 
now outstanding on life policies is 
greater than at any time since 1907, 
when the panic compelled the com- 
panies to sacrifice volumes of securi- 
ties on a falling market. The pres- 
ent volume is largely made up of 
small loans on omall policies, and this 
condition is causing some alarm among 
companies. The tendency apparent at 
the first of the year to increase the in- 
terest rate Reweiey | and insert the 
privilege of withholding loans 90 days 
lp being given impetus once more by 
the present state of affairs. It is pre- 
dicted that more companies will place 
restrictions on their loan privileges. 





News About Companies 





American National, Galveston, Tex., is 
conducting a contest in the ordinary de- 
partment, the winners to be given a free 
trip to their annual convention in Gal- 
veston, in September, 1915, following 
which the party will make a fifteen days’ 
trip to the World’s Fair in San Francisco. 
All contestants are given twenty-four 
months in which to produce $300,000 or 


more of business, 
. an 


Reliance Life—Its statement as of 
Oct. 1 shows premium receipts $995,942, 
disbursements 


total receipts $1,119,539, 
$688,130, assets $4,255,145, net surplus 
over $1,000,000, capital and all other lia- 
bilities $462,314. Compared with its state- 
ment of a year previous, its showing is 
most commendable and. satisfactory. 


Union Central Life—During the first 
nine months of this year it wrote $35,- 
500,000 of new business, an increase of 
about $3,000,000 over the same period of 
last year. It will show about $40,000,000 
for the first ten months. 


New World Life—lIts statement as of 
Sept. 1 shows assets $1,175,518, capital 
$768,765, net surplus $346,854. The com- 
s: 


ny says: 

“This statement represents only cash 
received and does not take into account 
large sums due our company on the sale 
of stock. But $5 per share is required 
as a first payment on stock, leaving $15 
per share (at the present —e- yp Bye 
of $20) in deferred payments to col- 
lected later. Were all the money due the 
company on def payments for stock 
in the treasury, the total assets would 
amount to nearly, if not quite, $2,000,000. 

“It will be noted that of the $1,183,- 
856.50 gross assets, $984,823.44 is invested 
in first mortgage real estate loans upon 
property worth at least two times the 
amount loaned. The rate of interest 
earned for the first six months of the 
present year is 7 4/10 percent. 

“Interest profit upon the investment of 
capital and surplus represents the small- 
est item of profit in the insurance busi- 
ness from any one source. Other sources, 
such as the large profits upon the sale 
of insurance, profits derived from lapsed 
and surrendered policies, excess interest 
earnings on the reserve, all together bring 
a revenue greatly in excess of the income 
from the investment of capital stock 


money. 

“It will thus be seen that, while the 
sale of insurance by our company is only 
just oopanineg. the company already is on 
@ profit-earning basis and the dividend 
period is close at, hand.” 


Scandia Life—Its issued business dur- 
ing nine months of this year was over 
30 percent more than during the same 
period of last year. First year premium 
receipts for the same period were 33 per- 
cent more than during the same period 
of last year. ee 

Great Western Life, Terre Hante, Ind.— 
The company has won its contention be- 
fore the supreme court that the applica- 
tion for a receiver could not be granted 
by the Marion county superior court. The 
applicant, Attorney-General Honan, 
charged that the company was being 
stocked to buy the business of an assess- 
ment concern, that $65,000 had already 
been paid on account to Daniel P. Rob- 
erts and that an additional $10,000 would 
be paid if a receiver were not appointed. 
The application was granted, but the com- 
pany filed a plea of abatement and the 
supreme court found that the Marion 
couaty court did not have jurisdiction in 

e case. 


McQueen With United Life 

T. S. McQueen has completed an ar- 
rangement with the United Mutual 
Life of Pittsburgh, whereby he be- 
comes associated with that company, 
and has already taken charge of the 
sale of the company’s stock. It is 
planned to sell $600,000 capital at 





double par, thus raising in addition 
$600,000 of surplus funds. Mr. Mc- 
Queen organized the Idaho National 
Life, the Montana Life, the Oklahoma 
National Life, and the Vulcan Fire. 
Prior to the organization of these 
companies he was associated with the 
International Life of St. Louis, Mo. 
It is the plan of the United Mutual to 
raise sufficient money to go on a stock 
basis immediateely. 


SEE INTERESTING QUESTION 
Issue Over Rights of Creditors to Re- 


serves of American Life Annuity 
Has Arisen 








An interesting point has come up in 
connection with the proposed reinsur- 
ance of the American Life & Annuity 
of Atlanta, Ga., in the Columbia Life 
of Cincinnati. The company has some 
$35,000 in reserves on its policies, 
which it wishes to turn over to the 
Columbia Life in order to protect its 
contracts, but there are upwards of 
100 creditors of the company who 
claim equal rights with the policyhold- 
ers as creditors and the question now 
is whether the reserve shall be consid- 
ered as belonging to the policyholders 
to protect their contracts or treated as 
assets in which all the creditors will 
participate. ’ 

The company’s affairs are being ad- 
ministered by the Georgia insurance 
department, which is anxious to see the 
business transferred to the Columbia 
Life and the policyholders taken care 
of. The attorney-general of Georgia is 
inclined to believe that the general 
creditors come in for their share in 
view that the company is mutual and 
the policyholders are liable for its 
debts. The Columbia Life, in pur- 
suance of the order of the court, is 
ready to take over the business as 
soon as this question is disposed of. 


Dr, Muhlberg to Lecture 


Dr. William Muhlberg, assistant 
medical director of the Union Central 
Life of Cincinnati, will deliver the lec- 
ture on medical selection in the life 
insurance course at the University of 
Cincinnati, which is being conducted 
in cooperation with the local life un- 
derwriters’ association. Dr. Muhlberg 
is one of the ablest men in the ranks 
of the home office medical examiners 
and his company, the Union Central, 
has developed some advanced ideas on 
the question of medical selection. It 
goes without saying that his lecture 
will be decidedly worth while. 


Will Take Up Field Work 
I. P. Boggs, assistant secretary of 
the Columbia Life of Cincinnati, who 
has been in charge of the clerical 
work, will now take up field develop- 
ment, and will give particular atten- 
tion to the home state of Ohio. Mr. 
Boggs has had a good home office 
training and in learning the ‘agency 
end also will no doubt develop into a 

valuable man for the company. 


Wind Up Holding Company 
The National Agency Company, hold- 


ing concern and general agent of the 
Union Life of Montreal which recently 











STATE MUTUAL 


IN FACT, AS WELL AS IN NAME 


LIFE INSURANCE COMPANY 


JOHN W. MADDOX, President 


Rome, 


Georgia 


Offers to good producers some excellent territory in Geo 


Arkansas and rida, where the 
known and where your success 


Sap Alabama, 
Company is well and favorably 
will be measured by your work. 


If interested, take the matter ap with 














Equitable 
Advantages 


Some of the Good Things 
Enjoyed by Equitable 
Representatives 


The Backing of one of the largest and 
strongest financial institutions in the 
world, 


A Participating Company. 
A Prompt Paying Company. 


Of the 5,153 domestic death claims 
paid by the Equitable during 1912, 
one day after receipt of “Proofs of 
Death.” 


A Company whose policies are standard 
contracts, drawn to conform to the 
insurance laws of New York and 
other States. 


A Company issuing every desirable form 
of insurance, including Corporation 
Insurance, Income Insurance, Group 
Insurance, Monthly Premium Insur- 
ance, Home Purchase Insurance, Joint 
Life Insurance and a large variety of 
ok 


A Company sufficiently large and strong 
to insure applicants for large amounts 
under a single policy. 


A Company whose policyholders include 
the World's Captains of Industry, 
whose identification with the Equi- 
table is in inself an endorsement. 


A Company whose canvassing documents 


attractive. 


A Company engaged in a broad “con- 
servation of life” movement—aiming 
to lengthen the lives of its policy- 
holders as well as insuring them. 


The society has openings in practically 
every State for energetic soliciting 
agents of character and ability. 


Address 


The Equitable Life 
Assurance Society 


of the United States 
165 Broadway § New York 
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reinsured in the Metropolitan, is to be 
liquidated by order of court. The con- 
cern is hopelessly insolvent as a result 
of the failure of the Union Life to make 
good and because of the dissipation of 
unds in the procurement of business. 


DATING BACK IS FORBIDDEN 
Superintendent Revelle of Missouri 


olds Antedating of Life Poli- 
cies Violates Antidiscrimination 








As a result of life insurance compa- 
nies licensed in Missouri antedating 
policies, Superintendent Charles G. 
Revelle of the Missouri department, 
has issued an order forbidding the 
practice wherever it would result in 
giving the policyholder a lower rate 
than his true age, if regularly deter- 
mined, entitles him to. The order is 
based on the ground that the practice 
is, in such cases, a violation of the 
antidiscrimination law of the state. 
Superintendent Revelle also holds that 
the fact that the privilege of dating 
back is open to all policyholders does 
not remove the discriminatory feature, 
as this is a discrimination among 
classes, between which there is no 
natural or reasonable difference. 





Central Life’s Agents Meet 

Agents of the eastern Wisconsin divi- 
sion of the Central Life of Iowa last 
week held a meeting at the Hotel Mary- 
land, Milwaukee. Ex-Governor J. }. 
Davidson, now an agent of the Central 
Life, was one of the speakers. Signor 
Conte, Italian consul, made an address 
in which he compared the state insur- 
ance of his government with private in- 
surance in the United States. President 
George B. Peak, Secretary H. G. Ever- 
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ett and Wisconsin Manager A. C. Lar- 
sen were other speakers. I. J. Dahle, 
toastmaster at the banquet that was 
held, was presented with a gold watch 
by the company for writing $25,000 
more than his allotment in the May- 
June contest. The Central Life has 
$10,000,000 of insurance in force in Wis- 
consin. 


Applicant Bound by Note 


Commissioner Brian of Nebraska has 
ruled that an application and a note for 
life insurance is binding on the appli- 
cant, just the same as a policy is on the 
company, provided there was no mis- 
representation in the acquirement of 
the application. The ruling was made 
at the request of the German American 
Life of Omaha, which had written a 
$5,000 policy and was unable to collect 
a premium note. Commissioner Brian’s 
ruling follows: 


It has been the rule in this department 
to aid in every manner possible the en- 
forcement of contracts made by the va- 
rious insurance companies to come 
through with the assured as contract pro- 
vides, and the same rule has been applied 
in reversing the conditions. If any person 
in this state enters into a contract with 
an insurance company without any fraud 
or deception being practiced, the contract 
made by the assured should be as binding 
and valid as any contract of other matter; 
and the numerous inquiries this depart- 
ment has had from different applicants 
or policyholders making effort to compel 
insurance companies to return notes has 
been turned down without some showing 
being made that fraud was practiced in 
obtaining said note. 

If medical examination has not been 
made there might be some question relative 
to the sale of the note as no policy could 
be delivered without a medical examina- 
tion. This is the only exception which 
might be made in the case which you 
have put before me. 





Jefferson Standard Enters Arkansas 

The Jefferson Standard Life of 
Greensboro, has filed its articles and 
been authorized to do business in 
Arkansas. W. A. Marquis, of Little 
Rock, has been appointed general 
agent for the state, with headquarters 
in Little Rock. Mr. Marquis for two 
years was the state manager of the 
Federal Life, having severed that con- 
nection last September. 


Meet at Youngstown 

Ohio agents of the Pittsburgh general 
agency of the Equitable Life of New 

ork met last week at Youngstown, 
about fifty being present. The topic 
for discussions was “How to Finish 
1913.” Superintendent William Duff 
and Manager Edward A. Woods at- 
tended and in the evening the agents 
were the guests of Mr. Woods at a din- 
ner. 





Total Abstinence Experience 


The Security Mutual of New York 
comments as follows on the experi- 
ence of its total abstinence department 
this year: 


During three-quarters of the year 1913, 
ending Oct, 1, upwards of $10,000,000 in- 
surance has been exposed or carried in 
force in our total abstinence class. The 
mortality for the period totals $26,260.37 
representing a material decrease compar 
with the low average covering thirteen 
years, the first policy having been issued 
to its credit on Sept. 26, 1900. During the 
quarter ending Oct. 1, nearly $700,000 in- 
surance was issued in the class, which is 
an inerease over all former quarterly 
periods. October starts with a $300,000 
gait, and indications promise $1,000,000 
for the last quarter of the year. To this 
end the department has entered an ag- 
gressive campaign of cooperation with the 
agency force of the company. Covering 
twelve months ending Oct. 1, the net gain 
of insurance in foree in the class is 
$1,023,833.10. The department is thor- 
oughly established. 


ILLINOIS DECISION GIVEN 

The case of Clow et al, appellants, v. 
Western Life Indemnity, appellee, was 
an appeal from municipal court of Chi- 
cago and has been affirmed by the IIli- 
nois appellate court. It holds: Where a 
mutual insurance company has canceled a 
policy illegally and agrees to reinstate it 
upon payment of all arrearages, which 
offer is not availed of by the insured, he 
must be presumed to have abandoned his 
policy and acquiesced in the cancellation. 
2. Although the statute forbids the issu- 
ance of a policy of insurance by a mutual 
insurance company to any person over 
sixty-five years of age, it is not ultra 
vires for such a company to issue a pol- 











q You have never seen a book like this one. 


q In soliciting, to be properly equipped, you have had to 
carry three books—one to show the statistics, one show- 
ing the policy contracts, and one showing costs. 


q In designing this book we had you in mind—the solicit- 
ing agent. We decided to give the life insurance man 
everything he needed on a case in one volume. 


q The trouble has been that this made too big a book to 
carry conveniently. 


q So we devised a plan for condensing all this information. 


q In “‘Webb’s Policyholders’ Digest’? we show everything 
you want to know about a company, in a book 3\4"x6", 
600 pages. We treat some 200 companies, more than 
have ever been treated in a book of this character before. 
We show the important statistics for judging the sta- 
bility and service-giving qualities of a company; we 
analyze every policy, covering 87 points, and by our 
special arrangement you get an instantaneous compari- 
son on every point between all companies. 


q The third part of the book is devoted to “‘The Cost.’’ 
In this department is shown dividends, premiums and 
cash values at ages 25, 30, 35, 40, 45, 50, 55 and 60, and 
the net cost of life insurance in case of death or surren- 
der for five years, based on 1913 dividend schedules. 





q Parts 3 and 5 are unique, containing matter that has 
never before been compiled. 


q Part 4 is called “‘Policy Forms,” and shows every form 
of policy issued by each company, together with speci- 
men premium rates. 


q Part 5 takes up “‘The Retroactive Principle,’’and shows 
the extent to which companies extend to old policies the 
benefits and privileges accorded under later and present 
policies. 





q Much other special information will be contained in the 
book—tables, and other data. 


q This book is complete. With it you need nothing else. 





q You have to see it to realize just how complete it is— 
how convenient it is. 


q If you are a responsible agent, we will send you a copy 
on approval. Keep it for ten days, and return it at the 
end of that time if you want to. The book costs $2.50. 


Webb’s Policyholders’ Digest 


Published by 
The Western Underwriter Company 
Cincinnati Chicago New York 


Lincoln Inn Court Insurance Exchange 100 William St. 


USE THIS BLANK 
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THE WESTERN UNDERWRITER CoO., 
Unsurance Publishers, 
Cincinnati—Chicago—New York: 


Please send me as soon as issued, ON APPROVAL, copy of Webb's Policyholders’ 
Digest. At the end of ten days I will remit to you $2.50, or return the beok to you in 
good condition. 
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icy to such a member whose former pol- 
icy had been illegally canceled, in com- 
promise and settlement of his claim under 
the old policy. 


WOODS SPEAKS IN ST. LOUIS 


Discusses Taxation Before Local Life 
Underwriters—College Professor 
Discusses State Insurance 


St. Louis, Oct. 29—(Special)—Ed- 
ward A. Woods of Pittsburgh was the 
uest of honor at a meeting of the 
Life Underwriters’ Assaciation of St. 
Louis Tuesday night at the Missouri 
Athletic Club. He spoke on taxation 
of life insurance. He said the Na- 
tional association was starting a cam- 
paign for the education of policy- 
holders in the belief that when they 
understand that they are paying the 
taxes on life insurance, they will de- 
mand legislation to lower the rates. 
Originally the taxes were intended to 
defray the expense of insurance depart- 
ments of states, but owing to the 
growth of the business, the taxes 
amount to about twelve times the re- 
quirements for this purpose. It is a 
tax upon losses not upon profits. No 
other country in the world taxes life 








premiums, 
Dr. W. F. Gebhart, instructor in in- 
surance at Washington University, 


spoke on the principles of life insur- 
ance; of its necessity as a means of 
solving an economic problem and of 
the possibility of the states undertak- 
ing life insurance if the companies do 
not increase their facilities to insure a 
much larger proportion of the people. 

O. P. Rutlege explained the objects 


The 
Michigan State 
Life 


Detroit 





Insurance in force over 


$9,000,000.00 


Offers unexcelled Policies and splen- 
did commission contracts direct with 
the Company to agents in 


Ohio—Michigan— 


Indiana 














MEN WHO CAN 
DO THE WORK 











are offered remunerative positions as 
field representatives in desirable territory. 
Good places are always open to the right 
men— those who can produce applica- 
tions and collect premiums. 


Union Mutual Life Insurance Co. 
Portland, Maine 
FRED E. RICHARDS, President 
Address: ALBERT E. AWDE, Supt., 396 
Congress St., Portland, Maine 




















3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 
Central States Life 
ST. LOUIS, MO. 


Capital $390,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C. BOONE, 


J. A. MeVOY, 
Secretary 











of the Missouri insurance federation of 
which he is secretary. 

William Alexander, secretary of 
the Equitable Life, gave a general talk 
on insurance. 

_Fred D. Gardner, a manufacturer, ad- 
vised the insurance men not to be hasty 
in asking the state to reduce taxes on 
insurance, Fifteen members were 
added. 





Mutualization Litigation 

Newark, N. J., Oct. 29—(Special)— 
Appraisers were appointed to make a 
valuation of the stock of the Pruden- 
tial Life and then adjourned until Jan. 
5. A decision by the court of errors 
and appeals on Saturday denied the 
application of the minority stockhold- 
ers on the ground that the proceedings 
should have been begun by certiorari. 
This application will be made on Satur- 
day by Robert H. McCarty and John 
R. Hardin, attorneys for the minority 
stockholders. The adjournment by the 
appraisers today was to allow these 
proceedings to be determined and also 
because it was deemed wise to defer the 
tedious work until after the first of the 
year. 





DONE OPPOSES TWISTING 


Commissioner Done of Utah is taking 
a very strong stand against the twisting 
of life insurance policies. The depart- 
ment has declared its intention to con- 
serve life insurance now in force and to 
hold responsible any agent who know- 
ingly becomes a party to the lapsing or 
twisting of a policy. He therefore asks 
managers and agents to notify the de- 
partment of any case where legal reserve 
policies are in danger of lapse and re- 
placement, so that the agent who may 
have anything to do with the transaction 
can be called to account. 


WILL PROBABLY GO TO COAST 

Eugene R. Ellis, who was succeeded 
recently as manager of the Union Cen- 
tral Life at Philadelphia by George F. 
Schilling, formerly manager of the State 
Mutual, will probably return to Califor- 
nia. Mr. Ellis is a large personal pro- 
ducer and will probably connect with 
some good company on the coast. 





MOVES TO HAMMOND, IND. 
The Charter Oak Life of Madison, Ind., 
has changed its headquarters to Ham- 
mond, Ind. 





O. B. Orborne, for twenty years with 
the New York Life and Mutual Life at 
San Francisco, has been appointed north- 
ern California manager of the Columbian 
National Life. He left the business im- 
mediately after the fire of 1906, but re- 
turned to it two and a half years ago 
as an agent for the Penn Mutual. 


CONSERVING OF BUSINESS 
(CONTINUED FROM PAGE 1) 
sonable extensions upon the balance. 
But I am frank to say that we have 
been unable to devise any letter or se- 
ries of letters explaining this method 
of settlement in a satisfactory manner 
to the insured, and my personal obser- 
vation has been that in many cases 
where we have written men careful let- 
ters of explanation and failed to get a 
remittance from them, I have gone to 
the same man with a personal explana- 
tion of our method of premium settle- 
ment and further explanation of his 
policy contract, and succeeded in rein- 

stating him. 

The twister, the knocker and the 
agent who does not thoroughly sell 
the policy when the application is tak- 
en, in my opinion contribute largely to 
the heavy lapsation that all companies 
are experiencing, and so long as the 
business of life insurance endures I be- 
lieve that these causes will remain. 

* * * 


Columbia Life, F. G. Cross, Presi- 
dent—I agree with you that the sub- 
ject of lapsation is a problem which is 
very difficult to solve. The best meth- 
od that I could suggest to reduce 
lapses, is the employment of intelligent 
and honest agents, to sell the kind of 
policies to the insuring public, which 
a.e best fitted to their needs, and the 
agent should ascertain the financial 
standing of each prospect before he 
sells the policy, and he should recom- 
mend his prospect not to apply for any 
more insurance than he can pay for. In 





this connection, I always recommend 
that the agents who write the business 
be authorized to collect the premiums. 
I adopted this rule whenever it was 
possible to do so, during my long ex- 
perience as a life underwriter. 

*x* * * 


Northern, Mich.—C. L. Ayres, Presi- 
dent—The only suggestions I would 
have to make in regard to the “lapse” 
question is that the business be sold in 
the first instance by an honest com- 
pany, through honest agents, and free 
from the slightest resemblance of mis- 
representation or fraud. I think that 
“scheme” insurance contracts, sold by 
dishonest companies through dishonest 
agents, has in the past had more to do 
with heavy lapsation than any other 
number of contributory causes. I think 
that after correct policies have been 
sold by correct methods through honest 
agents, that the company should then 
use every means in its power to aid the 
policyholder to persist, and I believe 
it can well afford to extend the neces- 
sary credit, etc., to the policyholders in 
the renewal of their premiums. 

Suggestions Are Given 

1. Let the companies uniformly 
adopt honest policies and honest prac- 
tices toward their policyholders. 

2. Asa part of honest practices, let 
them use scrupulous care in the selec- 
tion of honest agents. 

3. In any instance where they by ac- 
cident employ dishonest agents, let 
them discharge them without hesita- 
tion. Let there be no middle ground on 
this proposition. 

4. A system of reasonable credit to 
policyholders for renewing and persist- 
ing with their policies should be af- 
forded by the company, with careful 
looking after the policyholders’ interest 
from both office and field. 

If these things are done, I don’t know 
of any improvement that could be made 
to further reduce the enormous waste 
from lapsation. I do not know any way 
we can change human nature in the 
matter of the lack of thrift and lack of 
energy and persistence on the part of 
a certain class of our citizenship. 

* * * 


Mutual Benefit, A. A. Drew, Super- 
intendent of Agencies—I hasten to 
commend your proposed symposium on 
the subject of lapsation. I hope the 
contributors to it may point the way to 
at least a partial remedy, for the pres- 
ent waste through lapsation, even in 
the best companies, is much greater 
than it should be and a positive eco- 
nomic wrong. 

We have for years studied the prob- 
lems involved and in recent years have 
made unusual efforts to cut down our 
terminations with gratifying success, 
as you will observe by consulting in se- 
quence Mr. Brown’s annual persistency 
tabulations, especially the one which 
shows the gain made in insurance in 
force for every one hundred dollars ex- 
pended for new business. We are, how- 
ever, by no means satisfied with the re- 
sults and will keep up this war on waste 
until it has been reduced to an irreduci- 
ble minimum. 

Term Insurance a Cause 

Those companies which feature term 
insurance for temporary purposes will 
naturally continue to experience a high 
lapse rate, and agents of such compa- 
nies when in strong competition, and 
the prospect’s need is for a high rate 
plan, frequently fall to term rates, es- 
pecially if the competitor is a company 
like the Mutual Benefit, which does not 
desire term insurance unless it gives 
promise of conversion, and therefore 
limits its term business to the five-year 
plan. Such business ultimately lapses 
because it does not fit the needs of the 
insured. Companies which write such 
insurance and which cannot stand com- 
petition on level premium plans will of 
course continue to be thus victimized, 
and, strange to say, they do not seem 
to care if they are. 

Cumulative Selling 
Again, timid agents without a strong 





professional sense, write term insur- 


ance if their companies issue it freely at 
high rates of commission, and the men 
who take short views rather than long 
views of life, and who will buy some- 
thing which is apparently cheap are le- 
gion and like the poor will always be 
with us. Of course such business will 
lapse when a real underwriter solicits 
its owner and finds out how both the 
insured and the company have been vic- 
timized by the agent who sold it and 
who had in mind only the making of as 
many immediate dollars as possible and 
who had not yet learned that cumula- 
tive selling is the order of the day and 
can only be done where satisfaction re- 
sults from every sale. 


Causes of Termination 


The terminations of the Mutual Ben- 
efit other than by death and maturity 
are due chiefly to the following gen- 
eral and specific causes: 

1. Inability of the insured to pay 
the premium, due to loss of position or 
loss of capital, and in a new country 
such as ours this condition will have 
to be reckoned with for a long time 
to come. 

2. Changing business conditions. 

3. Losses of crops, through freezes, 
droughts, excessive moisture, floods and 
cyclones. 

4. Removal of the absolute need for 
the insurance. 

5. Abuse of the policy loan privilege. 

6. Undue pressure upon agents for 
business. While as a company we do 
not directly put pressure on our men 
through allotments or otherwise, there 
is a laudable desire on the part of our 
agencies to keep pace with the growth 
of the company and their natural op- 
portunities, and again there is the com- 
petition between agencies which cir- 
cumstances may intensify at any time. 
To illustrate: Two agencies are pro- 
ducing about the same volume of busi- 
ness. Both are anxious to maintain 
their standing. A large producer dies 
in one agency or his wife gets sick and 
he removes to California and is not im- 
mediately replaced and so the burden 
of holding the agency in its proud posi- 
tion rests on the remaining men, etc. 


Misunderstandings by Assured 


7. Misunderstandings on the part of 
the insured inseparable from “touch 
and go” business such as the public al- 
ways try to make it, and in many cases 
successfully. 

8. Over persuasion on the part of 
agents. 

9. Selling a man more insurance 
than he can pay for or immediately ad- 
just his expenses to. 

10. The destructive 
twister. 

11. The loss of the personal influ- 
ence of the agent who wrote the busi- 
ness or the cashier who has handled it, 
through death, dismissal or transfer. 

12. The removal of policyholders 
from one agency to another and the 
consequent loss of the personal touch 
and service of the interested agent. 

13. Failure to keep up the interest of 
policyholders in the company. 

14. Failure of an agent to complete 
his selling circle by securing prepay- 
ment so that the second premium falls 
too near the initial payment. Exten- 
sion of credit for the first premium has 


a like effect. 
Should Adjust Pemium Payments 


15. Failure on the part of an agent 
to use irregular rates and preliminary 
term rates so as to make the premiums 
fall due when they can most conveni- 
ently be met. This is a factor of impor- 
tance in certain sections of our country, 
chiefly in the cotton states. 

There are doubtless other causes 
which do not come trippingly to my 
tongue, but I think we have analyzed 
the situation pretty carefully and given 
consideration to each cause separately 
and with good effect as shown by the 
statistics above referred to. Through 
the medium of agency meetings, the 
company’s paper, the Pelican, and its 
other educational matter for agents and 
policyholders, we hope to minimize this 


work of the 








great economic evil of lapsation. 
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observers of life insurance tenden- 
cies deplore the movement which is 
again gaining ground toward an mcreas- 
ing number of policy forms of the “frill” 
variety. It is felt that one of the best 
things which the Armstrong investiga- 
tion did was to cut out the “feature” 
policies which were being sold more on 
the strength of one single advantage, 
which after all was more of a talking 
point than a real advantage, instead 
of laying emphasis upon the sound and 
solid arguments for life insurance. 
Now more and more companies are 
acceding to the demands of agents for 
“something new.” There is of course 
a legitimate and large field for expan- 
sion and the development of new poli- 
cies along the lines of improved service 
to policyholders and “fitting the policy 
to the man.” Particularly is this no- 
ticeable in such policies as the monthly 


| IFE insurance actuaries and other 


and economic affairs. The control of 
a great institution like the Prudential 
can perhaps rest best with the people, 
like the government of the United 
States itself. This is probably the idea 
that is back of the mutualization of the 
Prudential. 
* * * 

The officers that have built up the 
company have achieved both personal 
distinction and financial success; their 
one great final achievement will now 
come in restoring the company entirely 
te its policyholders and in giving the 
splendid organization which has been 
developed by their efforts wholly over 
to the service of the public. 

Sound economists have held that in 
the case of the largest corporations 
they must either evolute in this direc- 
tion or tend to disintegrate. No one 
holds a brief to speak for the heads 
of the Prudential as to what their 
motives and reasons were, but the evi- 





income, which assume that the obliga- 
tions of the company are not fulfilled | 
until the situation of the beneficiary is 


taken into consideration as well as that | 


of the policyholder. 
That life insurance very often fails 


of its purpose in the payment merely | 


of a lump sum at death is being more 
and more emphasized, and the devel- 
opment of the business along the line 
of evolving new policies will undoubt- 


edly be in a further specialization to- | 


wards fitting the policy to the indi- 
vidual needs and circumstances. 
Whether the inclusion of the total 
disability clause is a legitimate de- 
velopment or is to be classed as among 
the “frills” is still a debatable question 
among sound authorities. Some feel 
that it is more of a talking point than 
an actual benefit, and yet several com- 
panies of the best standing have 
adopted it. That it will be a mistake 


to standardize policies too much and | 


that there must be enough initiative 


shown and encouraged so that there | 
improvement on | 


will be a constant 
present forms is conceded. 





SPIRIT OF THE DAY 
Newark will in all likelihood before 


a great while be the home of two of | 
the great purely mutual life insurance | 


companies of the country, instead of 
one. The plans to mutualize the Pru- 
dential are going forward quietly but 
certainly, and it will not be long before 
one of the most significant and im- 
portant events in life insurance history 
will have been achieved. 

The Prudential, like some other 
mixed companies, has always in spirit 
and aspirations been a mutual com- 
pany, if “mutual” may be used in the 
sense that purely business and com- 
mercial considerations nave been partly 
lost sight of in the joy of building and 
the enthusiasm of great achievement. 
Life insurance has developed the 
greatest system of salesmanship in the 
world and this could only have been 
possible had the object and purposes to 
be achieved been of the broadest scope. 
There is no doubt that the great 
impetus which life insurance has had 
has been due very largely to the prin- 
ciple of mutuality. In older countries 
life insurance has been insignificant in 
its proportions as compared with what 
has been done in this country and the 
reason has been that the spirit of the 
institutions of the older countries has 
not been such as to harmonize with 
br expansive mutual life insurance 
idea. 

The growth of the Prudential and 
Mutual Benefit side by side in the 
city of Newark and the problems which 
each has confronted is one of the most 
important lessons which life insurance 
experience can teach. The mutualiza- 
tion of the Prudential gives unre- 
Strained freedom and growth to the 
whole set of principles and ideas which 
have made life insurance what it is and 
which are becoming more and more the 
dominating influence in social, political 





dences are ample that the reasoning 


people’s institution. Charles W. Sco- 
vel, in one of his admirable talks, said 
he preferred to call it the “peopleiza- 
tion” of life insurance. Is not this 
movement after all merely a rebirth of 
the idea of “mutualization” of life in- 
surance? 

Richard A. McCurdy on the stand be- 
fore the Armstrong investigation in 
New York caused a cynical smile 
in the committee when he said that 
the managers of his company looked 
upon life insurance as a great mission- 
ary institution, and called forth the 
retort by Mr. Hughes that the question 
under discussion was as to the com- 
pensation of the missionaries. 

That life insurance is to become in 
reality as well as in theory a mission- 
ary institution in the sense that com- 
mercialism is not its controlling note, 
has become more and more apparent 
every day since the Armstrong investi- 
gation. Insurance agents and com- 
pany officials become the administra- 
tors of this great people’s institution, 
and trust to a greater extent than do 
those in charge of any other great pub- 
lic service enterprise. For years the 
Prudential brand of education of its 
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has been somewhat along these lines. 
The Prudential has taken a far look 
into the future and has adjusted itself 
so that its splendid plant may continue 
unimpaired in the face of changing so- 
cial conditions, and take advantage of 
the even greater opportunities that lie 
before it. What a company writing 
both ordinary and industrial and thus 
reaching the great masses of the people 
whose need for life insurance is the 
greatest, may do as a great people’s in- 
stitution, may only be guessed at. The 
attitude of the public as shown in mat- 
ters of taxation and legislation is 
easily understood; it is undoubtedly 
due to the distrust which the public 
feels towards the life insurance com- 
panies in case with their tremendous 
assets they should not be administered 
absolutely in the interests of the policy- 
holders. 

At the recent life underwriters’ con- 
vention in Atlantic City, in the Pru- 
dential’s home state, by the way, much 
was said concerning the “Horneriza- 
tion” of life insurance, which in a gen- 
eral way was taken to mean the educa- 
tion of the public in showing its great 
scope as a peculiarly and distinctively 











agents and field force has been that of 
service,” in the larger sense. 
* * * 


While stockholders have their rights, 
and those of the Prudential will un- 
doubtedly be protected in the mutuali- 
zation of the company, any life insur- 
ance company of today that is worthy 
of the name is administered primarily 
in the interests of the policyholders. 
This is recognized by everyone who 
has gone into the subject thoroughly 
with a knowlerge of all the conditions 
and facts. The young companies that 
have this idea behind them in all sin- 
cerity will live; those that do not will 
fall by the wayside. This is only re- 
peating life insurance history. It does 
not follow that capital stock has not a 
proper place in the development of 
life insurance companies. A young 
company is perhaps best off with a 
capital stock which may be retired 
after it has served its purpose if it 
seems desirable. The owners of the 
capital stock should be paid for the 
service which they render in building 
up the company. But the time will 
probably come with most companies 


that life insurance is to continue to 
be one of the country’s great institu- 
tions, when the question of retiring the 
capital stock and placing the control 
in the hands of the policyholders will 
have to be faced. This is the natural 
evolution of the business under the 
present conditions, as shown by the 
history of such companies as the Pru- 
dential and the Equitable. 

Those who regard life insurance com- 
panies merely as banking institutions, 
to be treated and handled in the same 
way, do not grasp life insurance in its 
full scope. The early companies which 
did not have the “missionary” idea 
have relapsed into unimportant bank- 
ing concerns. The history of life insur- 
ance, treated in a lecture by Frederick 
Hoffman, statistician of the Pru- 
dential, who has recently returned from 
a world tour of investigation of life in- 
surance, delivered before the students 
of the University of Cincinnati in the 
lecture course instituted by the local 
life underwriters’ association, proves 
this conclusively. Two facts stand out 
as lessons of life insurance history. 
One is that the agent is just as neces- 
sary to its development as the minister 
is necessary to the spread of religion; 
and the other is that it must be a 
mutual institution in character and 
spirit, and not conducted primarily for 
private gain. 





MUST CONFER BENEFITS 
The life insurance man, in order to 
create interest, must be able to show a 
prospect that he is able to render a 
service, that the benefits that are to 
be conferred are substantial, and that 
insurance has a value that is beyond 
any doubt A life insurance salesman 
does not have to cut the price by giving 
a rebate, but he can point out and pre- 
sent some of the fine points in his pol- 
icy contract to show that he will be 
getting something of genuine value. 

Many agents endeavor to convince 
the prospect that he is getting a bar- 
gain. Each company has some par- 
ticular talking point and many have 
special policy features that can be used 
in the canvas. Many salesmen im- 
press upon the prospect the fact that 
they are better skilled than most oth- 
ers to fit the policy to the man. Any 
prospect is interested if he believes 
that the man who is approaching him 
is an adept in his business and that 
he knows exactly how to select the 
best contract for him. If the prospect 
has the idea that the agent possesses 
superior knowledge of his business and 
is honest in his counsel, it goes a long 
ways toward getting the name on the 
dotted line. 





COLLEGE PROFESSORS 


The insurance of a college professor, 
with a few exceptions, is one of the 
most difficult tasks before the life in- 
surance salesman. This is largely due 
to the fact that the college professor 
feels it is his prerogative and duty to 
instruct his fellow men, and the 
thought of having a mere insurance 
agent tell him what he ought to do to 
safeguard the interests of those he 
loves and is charged with the duty of 
protecting sets up at the very begin- 
ning a feeling of resentment that the 
tactful agent will immediately recog- 
nize at its face value and go about 
counteracting in an effective way. To 
disregard this attitude on the part of 
the college professor is to make a 
fatal mistake, and while this class of 
prospects does not form a large part 
of the daily work of the average life 
insurance solicitor, he should be pre- 
pared for any possible emergency. The 
college professor buys a large policy 
when he buys any, and the commis- 
sion thereby to be gained is worth the 
study. 





It must be a comfort to those who 
are trying to solve involved under- 
writing problems to hear a great finan- 
cier cry out, “Can eggs be unscram- 








that have a proper growth, assuming 





bled?” 
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as an equipment of approach. 

Before ene | the best 
method of presentation of the subject, 
it seems well to analyze some attain- 
ments easy of possession, and neces- 
Sarily of use. e must have persist- 
ence and courage, and we should gen- 
erate a habit in their employment. 
This business of ours can never be ac- 
complished without constant repetition 
of attack and persistence of vee 
perhaps gentle rather than forcefu 
persistence, but ever determined and 
confident. It calls for courage, and the 
highest form of courage. 

Physical courage is a rather cheap 
attribute. The government hires ex- 
cellent soldiers for about $200 a year. 
Physical strength often makes a mas- 
querade of courage. The old story of 
the trembling soldier, who, neverthe- 
less, advanced, telling the danger-de- 
spising officer if he was as much afraid 
he would run away, has a psychologi- 
cal value. The blind man who walks 
into danger performs the same physi- 
cal act as the man who knows the 
risk and takes it. A stock argument 
of recruiting officers is to exhibit sta- 
tistics of the number of men who 
come out of battle unscathed. Physi- 
cal courage is fostered by association. 
Men doing work required of aggre- 
gates work better than men singly in 
an individual attempt. Soldiers march 
better by drum tap than in the sar- 
geant’s squad, and better still, when a 
band heads the batalion. 

*“* * 

It takes more courage to face the 
foibles of life than the crises of exist- 
ence. The courage of the common- 
place is ever greater than the courage 
of the crisis. So we must despise 
foolish opposition. Not every esteemed 
wise man is free from foolishness, and 
not always the loser of a fight is a 
loser of the campaign. 

Not many centuries ago, kings, con- 
fident of wisdom, hired philosophers to 
pose as fools. With cap and bells, in 
motley garb, advertising their sup- 
posed folly, they uttered words of 
wisdom and axioms of philosophy. 
Often, still, the wise man finds it nec- 
essary to pose as a fool. We know 
that he who can obtain, and will not 
procure, a policy on his life can be 
easily shown, if we use our logic, as a 
we candidate for the cap and bells. 

ut don’t try to show it. We must, 
therefore, have wise persistence and 
determined moral courage, and use 
them ever gently and through habit. 

* * * 

Have you ever thought of the nature 
of habit? You have seen its evil mani- 
festations, but what is it? The psy- 
chologists begin by studying it in its 
physiological phase. It is the creature 
of repetition. 7 | repetition we in- 

I 


W°* have heretoforé discussed tact 


crease efficiency of nerves and muscles 
and brain, too. In its physiological 
aspect, habit is a reflex, a motor 
ope heading from a nerve center. 

e are told, with an approach to ex- 
actitude, that the mental forces cen- 
tering in the brain are like a telephone 
system. You have a desk telephone, 
tunning to the office switchboard, the 
switchboard to the city exchange, and 
the city exchange to the metropolitan 
center. Each separate line is complete, 
but reaches to the trunk line. Now, at 
each ganglion—each nerve center— 
there is a tendency to a reflex, an in- 
dividuality. It is even contended that 
we are a composite of personalities, 
not a single personality. 

*_ * * 

Take a new latch key to a strange 
door lock, and you need at first all the 
direct attention of the main exchange 





—the brain—to open the door. Soon, 
by repetition, you do the work by cut- 
/ting off the brain entirely. It has be- 
come a function of the fingers. Men 
;fun a machine first with brain effort, 
ultimately, as automatons. You have 
seen piano players hold conversations 
‘whilst their fingers discoursed melody. 
Repetition creates habit, and habit is 
efficiency; it is a desk telephone at 
every motor center, every function 
producing headquarters. Some men 
memorize, and memorizing tends to 
automatism. The better method is to 
learn not by rote, but by understand- 
ing. The more you can do without 
fresh planning, the more certain the 
results. So get the habit. 
** * 


I know, rather well, a man who 
made a great success of selling a cigar 
called “The Habit.” He told me that 
he had a half idle, unproductive fac- 
tory, that he couldn’t make profitably a 
better cigar than others sold for five 
cents, and did not wish to make as 
good as some were. But he wished to 
have people know his, and he knew 
they did not know the others. Now, 
he did not wish to be held too respon- 
sible for the proclamation of merit, 
and he struggled to find out who might 
make his announcement with the least 
responsibility. So he selected a par- 
rot as a creature which could talk, but 
not be expected to say anything bind- 
ing. He had Chicago covered with 
billboard signs of a parrot from whose 
mouth came the words: “Get the 
Habit.” He made so much money that 
he looks upon the need of life insur- 
ance as a useless addition to his estate. 
He is proof against my arguments, 
because he finds trouble in spending all 
the income he has. Get the habit of 
tactful approach. It gives efficiency, 
with mental rest. It gives time for the 
cultivation of the keener equipments 
needed for the crucial, subject-discuss- 
ing interview. 





Chicago, Oct. 28 —To the Editor: 
Referring to comment in your “Field 
Educational Department” of Oct. 23, 
whether the “business is better writ- 
ten,” depends upon the writer, and 
has always been regarded as a debat- 
able proposition in life underwriting. 

Whether the large policies “please 
the home office” must depend upon the 
company, the size of the company 
sometimes determining. Equalizing 
the mortality experience is the con- 
trolling factor. Sometimes, as a mat- 
ter of fact, the larger policies are not 
always the most desirable policies; 
nor is there less likelihood of experi- 
encing a lapse as compared with the 
smaller policies. The reverse has 
been known to be the case. 

C. P. WittiaMs. 


Mr. Williams states, of course, the 
truth from the viewpoint he assumes. 
The writer in the “Field Educational 
Department” has, with some elabora- 
tion, disclaimed any intention of being 
infallible under a logical test. He is 
attempting to present an experience 
learned as a field man witha rate book. 
He did not intend to interpret the men- 
tal satisfaction of the home office. His 
acquaintance with the home office is 
limited to the cordiality of friendly 
visits only. Hence Mr. Williams’ 
criticism is the more welcome as indi- 
cating a difference of view and perhaps 
greater knowledge. But do we differ 
in reality? 

The clause Mr. Williams refers to 
reads: “The home office gets the same 
volume of business from an aggregate 
of 100 agents’ production equaling a 








million as from two or five agents, 
but a large producer lives, where the 
smaller is driven from the business, 
and his business is better written and 
will, for that reason, please the home 
office as affording less likelihood of 
twisting or lapse.” 
* * * 

It seems true that an aggregate from 
a large number equal to an aggregate 
from a smaller number, if the former 
shows an individual production yield- 
ing less than a living wage, was ob- 
tained by agents who perish either 
from a lack of persistence or of ability. 
In that aggregate would likely be in- 
cluded policies taken to help the agent 
to a commission. When the agent 
leaves, the desire to help to success 
existing in the applicant, ceases. There 
is no one left with the company usu- 
ally with the same interest in prevent- 
ing lapse as has the continuing agent 
who hopes to propagate his business 
through the aid of satisfied policyhold- 
ers of his own procuring. The busi- 
ness of a stable agent might be bet- 
ter written because of superior under- 
writing powers, including the ability to 
clarify the contract and to explain ob- 
jections of the policyholder. 

The experienced agent survives of- 
ten as a reward for efficient service, it 
would seem. 

There was no intention of stating 
that large policies are more welcome 
as large policies. The average is some- 
thing under $3,000. Of course, the 
initial cost in medical fees, inspection, 
etc., is the same for a $1,000 as for 
$10,000 and that should be a factor. 
I do not believe large policies on indi- 
vidual lives are always the best or less 
likely to lapse because large. Quite 
the contrary may be the case, and all 
companies find it necessary to fix a 
limit. Mr. Williams’ knowledge of the 
controlling factor in issuing large poli- 
cies is superior to mine and is of value 
where mine would be a surmise mere- 
ly. On the whole, then, the aim is to 
inspire agents to produce enough to 
remain in the calling. Some are urg- 
ing even the driving out of the pro- 
ducer who is not utilizing agency aid 
to the extent of producing an average 
business. Companies are certainly 
looking for good producers. The 
$100,000 man is sure of a contract 
while the $20,000 man is sometimes 
asked for his desk. 


TALKS ON CREATIVE CANVASS 


Some Thoughts Given by Franklin 
Mann on the Proper Course to 
Pursue 








Franklin Mann, general agent of the 
Northwestern Mutual at Omaha, in 
speaking on the subject of creative 
soliciting, states that in his belief, in- 
terest so far as it applies to life insur- 
ance, is aroused by one or the com- 
bination of three distinct mediums. 
Illustrating his thought he supposes the 
case of a man who replies that he has 
all the insurance he desires and that he 
is not going to buy any more. A 
proper question to ask him at that time 
is when he was last examined. This 
may raise the question of insurability 
and is a starter towards arousing his 
interest. The prospect states that he 
has not bought any insurance for five 
years and says that he is not interested 
at all. 


Suppose the agent asks him if he is 
aware of the fact that his life insurance 
has deteriorated 40 percent since he 
bought it. The answer will probably 
come back, what is the matter with my 
company? The agent then should reply 
that he did not know as he was not 
aware what companies carried the in- 
surance. The curiosity of the prospect 
is aroused. The argument from this 
a? on, says Mr. Mann, is not new. 

e suggests that the proper course to 
follow now would be to say something 
like this: 

“When you bought your life insur- 
ance five years ago, your wife could 
take a dollar into the grocery store 
and buy the same amount of provi- 
sions for the family as $1.40 will buy 
today. f You are not interested in any 
more life insurance because you have 
not realized that the amount of your 
life Imsurance does not furnish you 
within 40 percent of the protection it 
gave you when you bought it. Is 
there any good reason why you should 
be carrying 40 percent less protection 
than you did five years ago?” 





_ Eventually every life insurance pol- 
icy that is kept in force must be paid— 
an absolutely unescapable agreement, 
so far as final maturity and settlement 
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GETTING APPLICATIONS 


SOME POINTS THE LIFE SALES- 
MAN SHOULD KNOW 





Fundamental Reasons are Given as 
Forces that Moye Men to Take 
Life Insurance 





*BY JOHN H. SMITH 

The selling of life insurance requires 
the highest order of salesmanship. It 
offers the greatest opportunity for 
thorough and complete mental train- 
ing of almost any profession, if you 
really make a great success of the busi- 
ness; and you know success comes to 
those who prepare themselves. Men 
are not successful by accident. They 
are successful because they thoroughl 
equip themselves and master the busi- 
ness in which they engage. The small 
percentage of successful men is ac- 
counted for by the fact that few men 
are fully prepared in their chosen line. 
Those who are thoroughly competent 
are invariably successful. Competency 
comes through thorough preparation. 
Therefore, if you will master in all of 
its bearings what I shall try briefly to 
outline below, you will be a successful 
insurance man, a good companion and 
a useful citizen. 

What Agents Should Know 

1. It is first necessary for any suc- 
cessful agent to understand the science 
and philosophy of life insurance. 

2. A broad, comprehensive idea of 
life insurance, its benetfis and why 
every man should carry it, is of para- 
mount importance. 

3. You should have a full and com- 





*Mr. Smith is general agent of the 
Massachusetts Mutual at Nashville. His 
territory is Tennessee, Mississippi and 
Alabama. For two years he has led all 
the company’s agencies in point of vol- 
ume. 
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plete understanding of your own com- 
pany, what life insurance will cost in 
it, why each year the premium will 
grow less, why the company you rep- 
resent is well managed, and why it is 
absolutely sound. 

4. You should always understand 
your competitor’s company. If you are 
not well equipped along this line, you 
will lose, generally speaking, competi- 
tive cases. Do not rap other com- 
panies. Do not refer to other com- 
panies unless the applicant brings up 
the question. Then you must be thor- 
oughly prepared to correctly show 
your company’s strength and to ex- 
pose without hesitation all the foibles 
of your opponent’s company according 
to the insurance reports. Never use 
bitter words. Speak kindly of every 
company and every man. 

' Why Men Take Life Insurance 

Fundamentally speaking, there are 
five or six feasons why every man will 
take life insurance, if the question is 
presented to him properly. 

(a) Love: Some men will buy life 
insurance for the reason that they love 
their families. They realize that at 
death all their earnings will be stopped 
at once, often leaving their families 
without the means of procuring the 
necessities of life, and as they look 
into the eyes of their wives and 
children, they are prompted by a sense 
of love and devotion to take life in- 
surance. This, in my judgment, is the 
highest ideal as a cause for taking life 
insurance, and should force every head 
of a family to carry a _ reasonable 
amount. 

Self-Interest a Strong Motive 

(b) Self-Interest: A great many 
men who are devoted husbands and 
fathers take life insurance through a 
desire to protect their old age and for 
the purpose of protecting their prop- 
erty interests; to enable them to bor- 
row money and to place themselves in 
position to reach out for greater finan- 
cial results while they live. This class 
of men is not a small percentage, and 
you have to carefully study your man 
when you solicit him to determine 
whether he is prompted by love or 
self-interest. A word is always 
dropped by the man when you solicit 
which will give you an idea whether 
he wishes life insurance because he 
loves his family or from self-interest. 
If you find a man saying, “I am a suc- 
cessful man,” or words to that effect, 
give him a full estimate, but press on 
him that by and by he may be one of 
the 95 percent of men who in the later 
years of life lose their all, and that 
his life insurance is separate and dis- 
tinct from other property interests 
which would be taken from him. Many 
arguments along this line can be used, 
but don’t press this upon a man who 
takes life insurance because he loves 
his family. 

Self-Esteem a Great Force 


(c) Self-Esteem. Self-esteem prob- 
ably influences a larger class of men 
in taking life insurance than any other 
one force alone. It will play upon a 
man who loves his family, it will in- 
fluence the man who is selfish, and it 
will appeal to the man who loves his 
family and his ambition. It probably 
influences more men as a direct cause 
in taking life insurance, coupled with 
the other two primary causes, than 
both love and selfishness. The man of 
unusual self-esteem realizes that by 
taking life insurance he not only pro- 
tects his family in case of his death, 
but he creates a cash estate which will 
leave his family untrammeled with debt 
or annoyance of a financial nature. His 
family will say of him, “A _ loving, 
thoughtful father,” and his contempor- 
aries will say, “A wise financier.” Self- 
esteem will touch the heart and pride 
of most men. Therefore, when you 
talk to a man of this type in this trend, 
press upon him the fact that in taking 
life insurance he guarantees that which 
he is certain to make if he lives. As 
stated above, self-esteem appeals to 
most men, but don’t depend upon it 
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too generally. Some men may become 
disgusted if you press this point too 
forcibly. In discussing the question of 
life insurance with a man it would be 
well, in most cases, to connect self- 
esteem with love or self-interest. 

(d) Philanthropy: This considera- 
tion appeals to some few men. There 
is no better way to leave a better in- 
come to any institution or church than 
by an annuity policy, which will often 
provide a neat sum fcr the maintenance 
of a church, a hospital, etc. In some 
instances a man can be reached along 
this line who could not be reached 
otherwise. 

Business Life Insurance 
(e) Commercial Life Insurance: 
Just now this cause for taking life in- 
surance is growing in popularity; and it 
is well that it is, because more busi- 
ness enterprises are wrecked by the 
death of men than by conflagration, em- 
bezzlement, etc. Commercial life insur- 
ance involves all the elements of self- 
interest and ‘self-esteem. Aside from 
this, it involves a business principle 
that is vast in its importance. As a 
rule, every business concern that is 
successfully operated depends upon one 
man who is the vital force in the con- 
cern. Therefore, commercial insurance 
is essential to every successful business 
enterprise, due to the fact that the 
value of the stock of all industrial en- 
terprises, generally speaking, is af- 
fected to a greater or lesser extent by 
the death of the man who is the power 
behind the stockholders in handling the 
details of the affairs of the corporation 
or company. This man may be called 
president, secretary, vice-president, or 
manager, but he is the “King Pin,” so to 
speak. If you will ascertain who this man 
is, and then see the stockholders depend- 
ent upon these enterprises for their living, 
you can easily convince such men that 
insurance upon the life of this man is 
of vital importance in perpetuating 
their income, and in taking the place 
of this man, in case of death, until some 
other suitable person can be secured 
and trained in the business. Read 
everything you can that bears on this 
question and post yourself; be full of 
the subject; study how to present it to 
your people, and you will write a great 

deal of this class of insurance. 

Soliciting the Business 

The trouble with most life insurance 
agents in soliciting is that they talk 
without a clear knowledge of what they 
should say to the man they are ad- 
dressing. In other words, they are 
haphazard in presenting their subject. 
It is a hit-or-miss proposition with 
them. They have not clearly analyzed 
in their own mind what kind of an ar- 
gument will appeal to the man to whom 
they are talking; consequently they 
are just as liable to insult as to appeal 
to his intelligence. Every word you 
speak that does not bear results, dam- 
ages your prospect for business. Make 
certain that you know your man when 

ou go to see him. No man can sell 

ife insurance successfully who does not 
know much about his applicant, his en- 
vironments, his ideals of life, what he 
thinks religiously, politically and soci- 
ally. You must know your man well 
in order to “keep off the rocks” and in 
order not to be treated by him un- 
kindly. Every subject is interesting if 
you know more about it than the other 
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fellow, and if you are thoroughly posted 
about him, and about your own busi- 
ness, you will never annoy those whom 
you solicit. As almost every man has 
a hobby, you can often write a man 
by talking to him about it. It may be 
golf, fishing, banking, or one of a thou- 
sand other things. 
Must Be Well Informed 
After ascertaining what his hobby is, 
you must be prepared to talk on the 
subject intelligently. This means that 
you must be an exceedingly well-in- 
formed man. Be interested in what- 
ever interests your man, and don’t be 
afraid to let your prospect talk all he 
pleases regarding matters that especi- 
ally appeal to him; then he will be 
ready to listen to you, but don’t stay 
too long, unless he is inclined to be- 
come especially interested in your 
proposition. Remember, if you are not 
interesting a man you are hurting your 
case. If a man appears nervous and 
shows lack of interest, tell a story, if 
you can, that will entertain him. You 
should do all these things delicately 
and with skill, and leave while he feels 
kindly toward you. The agent who has 
trouble in meeting people can almost 
invariably attribute his difficulty to the 
fact that he has approached his man 
in the wrong manner. Analyze the sub- 
ject of life insurance thoroughly and 
talk with a man about that phase of 
the subject that appeals individually to 
him. If you do not know what phase 
of life insurance will appeal to him, 
talk to him on general topics until you 
find it out somehow or other. This is 
commonly called tact, but it should be 
called good common sense. Use good 
common sense in approaching your man 
and in developing your case. 
Leaving a Good Impression 

When you first solicit a man, the im- 
portant thing is to make a good im- 
pression, and to get him into a mental 
condition to listen to what you have 
to say. Then, if you will discuss the 
elements of the subject that especially 


, appeal to him and get him to feel kindly 


toward you, so that he will not give 
you a negative answer before you have 
succeeded in placing your case before 
him, you can write every man who is 
not insured for as much as he feels he 
should carry. Talk in a low tone of 
voice, modulate your voice carefully, 
and never show anxiety. While en- 
thusiastic, you should still preserve 
your dignity. The best way to test 
your man as to whether or not he is 
ready to close, is to talk to him about 
the examination. Tell him this is the 
first requisite to securing life insurance, 
that he can buy a horse any day he has 
the price, but he cannot buy life insur- 


ance unless he can pass a satisfactory 
medical examination. 

And, finally, remember that in order 
to put into practice what I have said, 
requires material to work on. You 
must see men and you must see a 
great many men. If you would work 
with system and diligence you will al- 
ways have opportunity to practice the 
principles and precepts I have sug- 
gested. Canvass a certain number 
every day, and let each day find you 
soliciting a new prospect. 

Must Work Out Own Fortune 

Of course, I have not covered all the 
points of “How to Secure the Applica- 
tion.” There are a great many prac- 
tical ones that you will have to study 
out for yourself which will arise every 
few days if you are an active solicitor, 
but a careful analysis of the above is 
necessary in every instance for you to 
properly approach the man you solicit. 
There are many experiences that I 
could give you but you must work out 
your own salvation. You must ham- 
mer into concrete form your own 
methods with these suggestions in 
order to be the insurance man you are 
capable of being. Bear in mind you 
can be just as good an insurance agent 
as anyone if you will do the same 
amount of work. Success in life is 
measured by a man’s ability for work, 
by his ability for undertaking, and by 
his ability in preparing himself rightly 
for what he proposes to do. 


INSURANCE IN SCHOOLS 


(CONTINUED FEOM PAGE 1) 
plications. This is the number re- 
quired to make the membership 400, the 
goal he has set. He spoke of the vari- 
ous benefits membership gave a man 
and furnished members with ammuni- 
tion for the work he gave them. 

This subject of increasing the mem- 
bership was touched upon by other 
speakers. Jules Girardin stated that 
there were between 800 and 900 men 
in the city making life insurance their 
regular work and he wanted to see 600 
or 700 of these in the association. There 
are 200, he said, that the organization 
did not want. P. J. Kraus, superinten- 
dent of the Metropolitan, thought that 
800, instead of 400, should be set as the 
membership goal. 

Reports from Atlantic City 

Hervey S. Dale, the new treasurer 
of the National association, thanked 
the Chicago delegation to the national 
convention for securing the honor for 
him but stated that it was an honor 
conferred upon Chicago rather than 
upon him personally. Jules Girardin 
spoke briefly of the plans of the pub- 











licity committee of the National asso- 
ciation. He said four sample adver- 
tisements would soon be printed in 
some leading publication of national 
circulation and he believed these would 
enlist the support of companies and 
life insurance men generally in the 
educational campaign. Mr. Girardin, 
like Mr. Dale, told of some of the 
things that impressed him at the Atlan- 
tic City convention. He announced that 
the speech on systematic salesmanship 
delivered by Winslow Russell of the 
Phoenix Mutual Life would be repeated 
before the Chicago association at its 
November meeting. His company rec- 
ognizes the value of the association 
movement and is ready to cut off inter- 
course with nonmembers and contract 
only with agents belonging. 
Cooperation of Associations 


Ex-Superintendent Potter told of the 
change in the public attitude toward life 
insurance during the past seven years. 
He gave the life underwriters their due 
for helping improve this attitude and 
took occasion to thank the Chicago as- 
sociation and the national association 
for the help they had given him while 
head of the Illinois department. By 
cooperation the agency and company 
organizations can and will do a still 
greater work. Isaac Miller Hamilton, 
president of the Federal Life, substi- 
tuted for Henry Abels, secretary of the 
Franklin Life, who was to have spoken 
as an emissary of the American Life 
Convention, of which he is president. 
He told of the scheme inaugurated by 
this organization for cooperating with 
the life presidents, the national asso- 
ciation and the commissioners’ conven- 
ton. 

Day Talks on Rebating 

Darby A. Day said that when he came 
to Chicago four years ago it was to 
fight. He is still here for the same 
purpose but to fight with the men of 
other companies and not against them. 
He was formerly very skeptical of the 
association movement and of the Chi- 
cago association, but has become an 
enthusiast now. He proposed that 
whenever a member runs into rebate 
competition from a fellow member that 
the membership card, on which is print- 
ed the antirebate pledge, be shown to 
the prospect to stamp the would-be re- 
bater as a perjurer unworthy of the 
prospect’s confidence. No man, and 
many a half man, will ask a man to 
break a promise and if the seeker of 
the rebate is shown this pledge he will 
often withdrawn his request. Mr. Day 
pleaded for the one price system. The 
day of stamping goods one price and 
selling for another is past and life in- 
surance should catch up with merchan- 
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dising. Not many men ask for rebates 
and many are secured when the pros- 
pect is really asking how and when he 
should pay. Life men have come to 
think that a question of this kind is a 
request for a rebate. 

President William D. Wyman of the 
Berkshire Life was present and was 
called upon for a few remarks. 

Superintendent Potts Speech 

Superintendent Potts said he was 
present to learn rather than to teach, 
but principally to get acquainted. He 
did not come as a representative of the 
department, nor of the policyholders, 
nor of the companies, nor of the 
agents, but as the _ representative 
of the uninsured. The uninsured 
has had no representative and Mr. 
Potts has decided to take his part. It 
is for him that Mr. Potts wants insur- 
ance taught in the public schools. He 
wants instruction in the basic principles 
of life insurance given in all puble 
schools. He believes that if the public 
learns the uses of insurance it will buy 
it and prevent much economic waste. 
Ignorance of insurance has retarded its 
growth. Until it is taught in the 
schools insurance education must be 
carried on by the insurance journals, 
the pamphlets of companies and the 
talk of agents. When it is generall 
taught insurance will become universal. 
Much ill-advised legislation will also 
be prevented by a general knowledge 
of insurance. 

Experience Not Best Teacher 

Learning insurance by experience is 
not satisfactory. By that method preju- 
dice is often the product and wisdom 
the byproduct. The mill of education 
has wisdom for its product and preju- 
dice for its byproduct. 

On the matter of supervision Super- 
intendent Potts outlined a program of 
assistance to companies and agents. He 
is not a believer in hampering compa- 
nies and thinks that the duty of an in- 
surance department is to enforce the 
laws and not legislate by rulings. Su- 
pervision of the. right sort, he says, 
promotes public confidence. 

The present agitation for state insur- 
ance is a mistake, in Mr. Potts’ mind. 
He believes that an agitation for state 
education along insurance lines is an 
excellent antidote. 

State Insurance a Mistake 

If the state is to take up insurance 
at all, says Mr. Potts, it should be in 
the line of social insurance—old age 
pensions, unemployment insurance and 
relief for the poor. The various schemes 
that have been proposed for state insur- 
ance thus far were characterized by the 
speaker as burdensome, unwieldy and 
impracticable projects. State insurance, 
says Mr. Potts, is paternalistic and 
therefore objectionable. It would con- 
fine insurance funds to individual states, 
make the sacred trust funds subject to 
political changes and probably make 
insurance a burden instead of a benefit 
to the public. 

List of New Members 

The new members admitted at the 
meeting were the following: 

AssociaATIOn oF Lecat Reserve Lire Com- 
PANIES OF ILtINoIs—Fred W. Potter. 

Berxsuire Lire—Harold K. Weld. 

Connecticut Generat—Charles Curtis. 


Eguitaste Lire or New Yorxk—Miss Agnes 


iF Denihan, Miss Ida R. Busby, Miss Alice M. 
urton. 


a Lire—Charles Callahan, W. E. Brim- 
in, 


Ittrno1s Lire—Wilbur S. Pond, Lawrence H. 
hiting. 


Manuattan Lire—Thomas Shields. 


Massacuusetts Mutuat Lire—John H. Ste-. 


vens, Raymond R. Kelley. 

MeErropotitan Lire—Emmet C. Reel, Charles 
Young, C. A. Hartman, N. E. Crist. 

Mutvat Lire—Edward A. Kent. 

New Enctanp Murvat Lire—Isaac J. Bryan, 
James K. Sammons, Stewart Clark. 

New Yorx Lire—Roy L. Martin, F. J. Pfeif- 
fer, G. H. Zugschwert. 

NoRTHWESTERN Mutvuat Lire—Fred Mahler, 
L._L. Wooton. 

Puorn1x Mutvar Lire—Hugh R. Brown. 

PrupenTiAL Lire—G. McGuire. 

Union Murtvat Lire—Albért E. Awde. 





No Change in Equitable Plan 
_ New York, Oct. 29—(Special)—There 
is no truth in the report that the 
Equitable is changing as far as it can 








from the general agency to salaried 
manager plan, except that in accord- 
ance with its well-established and well- 
known procedure in cases of retire- 
ments of general agents, the company 
installs agency managers under a com- 
bination contract if deemed advisable. 
This is on the authority of Agency 
Superintendent Taylor. The Equitable 
began employing salaried agency man- 
agers in 1907. 


LIFE APPOINTMENTS 


Tlinois 

Aetna—H. G. Ackermann, Upworth; W, H. 
comme. eens i é La Voie, Quincy; G. O. 

eihsner oo esburg. 

Cent. States, Mo.—H. E. Corbyn, Jr., St. 
Louis, Mo. 

Columb. Natl—G. W. Cowden, Galesburg; 
R. F. Miller, Chicago; T. M. Dwyer, Barry. 

Cent. Life; Ia—S. H. Thoren, Reck City. 

Conn. Mutual—A. H. Henderson, Bridgeport. 

Equitable, N. Y.—T. . Biggerstaff, Mce- 
Leansboro; S. S. Smith, Equality; E. F. Lig 4 
morton, Vienna; M. L. Johnson, L. Bagley, A. 
Holzman, Mrs. A. Paviow, N. S. Schuham, 
C. W. Hoyt and D. E. Smith, Chicago; J. M. 
Hassinger, Nashville; N. Bushnell, Jr., Rich- 
mond, Va.; M. F. Watt, Atlanta; R. F. Mooney- 
haur, Herrin. : : 

Equitable, Ia.—J. H. Hamilton, Chicago. 

Far. Natl.—Miss Z. Bayliss, Macomb. : 

Mass. Mutual—P. G. Ullman, L. B. Vastine 
and H. W. Perce, Chicago. ; 

Manhattan—E. M. McKinney, Chicago. 

Mutual—J. Bierma, Chicago. " 

Mut. Benefit—S. N. Goodrich, Chicago. 

Natl., Vt.—T. Glass, New Burnside. 

New York—C. C. Ayres and P. Stockhausen, 
Chicago; H. L. Brintnall, Saginaw, Mich. 

N. W. Mutual—J. R. Fountain Peoria. 

Penn Mutual—J. W. Wright, Champaign. 

Reliance—J. H. Luken, Chicago. 

State Mut., Mass—G. M. Rabb and F. H. 
Hamilton, —_ ; 

Travelers—E. De F. Abeel, Chicago. _ 

Merchants, Ia.—S. McCabe, Allenville. 

Mutual, N. Y.—O. M. Green, Urbana; R. C. 
Smith, Tuscola; H. M. Brenerson, ae B. 
Harper, Gilman; L. F. Parr and G. W. Wash- 
burn, Terre Haute, Ind. a 

Mut. Benefit—S. L. Berg, Chicago. 

. W. Mutual—Schoenstedt & Schoenstedt, 
Joliet; F. A. Holmgren, Rantoul; E. L. Wil- 
son, Manhattan. - 

New York—C. Barker, Lawrenceville; R. P. 
Bertrand, Kankakee. 





Prov. L. & T.—G. M. Rady, L, Ellsworth, 
A. MacArthur and R. W. E. Smale, Chicago. 
Travelers—E. Johnson, Chicago; P. 


Brand, Jr., Waukegan. : 
Onion? Cent.—C. Bowman, Albion. 
‘Wisconsin 

Aetna—William Guttmann, Manitowoc; W. A. 
Miller, Markesan; G. L. Pattison, Durand. 

Central, Ia—W. P. Knowles and B. 5S. 
Skogmo, River Falls; B. L. Kabot, Menomonie; 
E. . Anderson, Clayton; A. J. Pederson, 
Wheeler; Harry McConnell, Darlington; Alex 
Rayburn, Eau Galle; Joseph Le Gaule, Mari- 
nette; G. D, Thomas, Appleton; A. B. Carter, 
Ripon; J. G. Kleve, Winchester; M. W. Ter- 
willene Madison; G. W. Harmon, Spooner. 

Grt. Northern—Mrs. S. Pursley, Beloit. 

Guardian—F. K. Havens, Prescott; E. D. 
Gruber, Prairie du Sac; J. Schoenwetter, 
Lowell; E. W. Cory, Elkhorn. : 

New York—F. & Campbell, Superior; 7. 
Thomas, Wauwatosa; Richard Gibbons, Monroe; 
Eugene Malone, Milwaukee. : 

N. W. Mutual—Emmet Horan, Eau Claire; 
George Hemsing and R. H, Watson, Milwaukee; 
— Neprud, Westby; W. D. Rixby, Union 

rove. 

Old Line—Britton Bogart, Marinette. ‘ 

oy ee Minn. J. E. Bullis, Superior; 
Dm. mergan, Eau Claire. vi 

Travelers—G. R. Clark and M. L. Williams, 
Milwaukee. 

Wis. Life—A. A. Dufeck, Denmark; L. D. 
Cavanaugh, Madison. 

Kansas 

Aetna—E. M. Barber, Topeka; E. F. Maeder, 
Enterprise. , 

Bankers, Neb.—L. A. Mergen, Beloit. 

Conn. Mutual—J. K. Wylie, Topeka. 

Far. & Bank.—Martin Burke, Lawrence; 
Frank Wiegand, Hutchinson; Miller, 
Wichita; G. A. Ross, Peck; S. A. Matteson, 
Gretna; Alex Hederstedt, Salina. 

Mutual, N. Y.—M. A. Frisbie, Roxbury. 

New York—Rosecrans Stratton, Winfield. 

N. W. Mutual—Lewis Walker, Parsons. 

Michigan 

Aetna—W. M. Tenhopen, Grand _ Rapids. 

Cleveland—H. A. Maurer and S. F. Russell, 
Battle Creek. 

Columb. Natl—G. H. Carl, Alma; C. E. Day, 
Saginaw; D. A. Johnson, Detroit. : 

‘columbus Mut.—J. R. Growel, Detroit. 

Conn. Mutual—J. H. Brustmaker, te City; 
H. B. Peck, Battle Creek; G. H. Beach, Detroit. 

Detroit—W. C. Dean, Detroit; A. W. Shafer 
Battle Creek; A. W. Town, Jackson; E. Cc 
Hulett, Holly; J. A. Hugus, Flint; 
Hoopingarner, Coldwater. 

Equitable, N. Y.—W. A. Farlinger and G. W. 
Clark, Detroit; A. J. Hall, ason; C. C, 
Larson, Kingston; W. E. Niven, Saginaw. 

Farmers Natl—E. W. Eadus, Homer. _ 

Grt. Northern—E. L. Houghtalin, Hastings; 
J. J. O’Brien, Ypsilanti. 

inois—C. L. Tucker, Winn. : 

Liberal—H. E. Kelly and Benjamin Martins, 
Detroit. 

Lincoln Natl.—Elmer Sill, Niles. 

Mass. Mutual—C. R. Smith, Ann Arbor. 

Mich. Mut.—A. H. Schetzer, Lansing; Ed- 
ward Heine, Mt. Clemens; C. L. Stanley, John 
Campbell and W. S. Thornton, Pt. Huron; 


§ P. Mohler, South Haven; 2: T, Campbell, 
rown City D. W. Phillippi, Detroit; Clarence 
ti 


Springer, on Rapids; Charles Pratt, Goodells; 
GE. Tift, Hartford; George Quirk, Imlay City; 
James ison 00. 


J. Cook, Lansing. | 
Mich. State—C. H: Merrifield, Bloomingdale; 
F. A. Haight, Mulliken. ; 

Mutual, N. Y.—C. G. Nadolleck, Detroit; C. 
W. Holden and J. H. Tibbenham, Pt. Huron. 

Mut. Benefit—A. C. McCormick, Monroe; M. 
H. Zacharias, Detroit; A. A. Currie and Sardis 
Burlingham, Pontiac; W. M. Gump, Milan; C. L. 
Pearson, Milford. 

New Engl. Mut.—G. J. Barney, Charlotte. 

New York—G. L. Campbell, Detroit; Joseph 
Gagnon, Marquette; Mrs. U. H. Gregg, Chi- 
cago, Ii; Casper Harper, Ironwood. 

North Amer., Ont.—T. G. Baily, Sault Ste 
Marie; I. R. Goodrich, Rudyard; Andrew 
Sims, Pickford; Fred Avery, Drummond; E. H. 
Nylin and Dora Miller, Detroit. 

Northern, Mich:—Edward Parks, Paw Paw; 
W. E. Hart, Scottville. 

N. W. Mutual—E. G. Hagadorn, Mt. Clem- 
ens; F. H. Williams, Allegan; G. H. Rob- 
erts, Hancock. 

Ohio State—C. F. Shreve, Detroit. 

Old Colony—R. M. Simonsen, Holland; A. J. 
Saunders, Beulah. 

Preferred—Harry Johnson and R. A. Aill- 
gier, Grand Rapids. 

Prov. L. & T.—H. H. Thomson, Carsonville; 
R. H. Jessup, Detroit. 

Reliance—A. J. Kerolla, Marquette. 

Roman Standard—C. A. Bloss, Owosso. 

Travelers—K. Barbour, North Branch; 
Crook & Gould Co., Hastings; Sumner - Hallen- 
beck Co., Columbiaville. 

Missouri 

Aetna—C. F. Gray, Nioab; G. H. Pahlman, 
Amoret; Miss A. Fannon, Kansas City; J. J. 
Roberts, Flat River; H. W. Brown, New 
Madrid. 
_American L. & Acci—H. S, Guyer, Boon- 
ville; Thomas Hupp, Moberly. 

Amer. Bankers—G. F. Nebergall, Dexter. 

Amer. Cent.—Columbus Hodson, Hamilton, 

Bankers, Neb.—M. T. Bailey, Kansas City. 

Clay Life Assn., Neb.—Charles Isley, Excelsior 
Springs; E. S. Dillingham, Platte City. 

Federal—Nathnial McClure, Kansas City. 

Germania—W. F. Groening, St. Louis. 

Illinois—O. G. Smith, Kansas City. 

National, U. S. A.—C. Lester, Kansas 


ity. 
onl York—Abraham Bassman, Philadelphia, 


a. 

Royal Union—G. W. Roberts, Rich Hill. 
State Mut., Mass.—W. E. Crampton, Kansas 
City; F. O. Poston, Framington. 

Minnesota 

N. W. Natl—Edith P. Rommel, M. A. Mead, 
Norma Dart and E. G. Hinebaugh, Minneapolis; 
C. R. Phillips, St. Cloud; M. L. Bransner, 
Ret. u 

inn. utual—F. L. Collins, Barry; Loni 
Anderson, Slayton; J. J. Robinson, Osage: T. 

Eastman, St. Paul; L. L atrous, Ex- 
celsior; A. J. Lindgren, West Duluth; G 
onahtin, Bellingham; & rson, Louis- 
urg. 

Phoenix Mut.—C. R. Palmer, 
F. M. Wylie, Fergus Falls; A 
and R. L. Turner, St. Paul. 

N. W. Mutual—George McKenzie, Jr., Les- 


ter Prairie; J. F. Carey, Duluth; F. W. Boesch, 
Amboy. 


Minneapolis; 
. Sorenson 


Travelers—W. F. Kruppenbach P: H 
| DeMund, - Staples. ~ see a. 
akota Mut.—J. L. Vaughan, Ortonville. 
Equitable, N. Y.—B. J. Gardner, Winona. 


Mass. Mutual—T. P. Davis, Cloquet. 
New Eng. Mut.—A. C. Hoene, Duluth. 
Pioneer, N. D.—J. B. Martin, Moorhead. 
Ohio 
Mich. State—C. E. Sharpe, Van Wert. 
Mo. State—Adolph Weinfeld, Lima. 
Mutual, N. Y.—T. J. Wood, Dayton; C. A. 
Trinter, Vermilion. 
National, U. S. A.—George Parker, East Liv- 
erpool; £:; A. Miller, Cleveland. 
ew Eng. Mut.—J. H. Lehman, Canal Win- 
chester. 


New York—J. L. Fry, Bellaire; S. G. Savich, 
Cece. | , 
> a utual—Barr & Frasier, Cambridge; 

E. D. Wilson, Wauseon. ts 

Pacific Mut.—Wilson Stitt, Piedmont. 

Penn Mut.—W. K. Glenn, Cleveland; Lucile 
Carroll, Bryan; Harry Bonnell, Youngstown, 

Pioneer, Mo.—J. H. Tupper, Elyria. 


LIFE NOTES 


G. W. Murray, superintendent of 
agencies of the Home Life of New York, 
is on a western trip and is at present 
on the Pacific coast. 


The Reliance Life has established a 
general office at Wichita, Kan., with C. H. 
Knight, formerly superintendent for the 
Prudential, as manager. 

Commissioner A. L. Welch of Okla- 
homa has approved the reinsurance by 
the International Life of the business of 
the Jefferson Life. 


The Montana Life has made applica- 
tion to the Oklahoma department for 
blanks, preliminary to applying for ad- 
mission to the state. 

Henry L. Rosenfeld, assistant to the 
president of the Equitable Life of New 
York, returned Wednesday on the Imper- 
ator from a European trip. 


A. R. Snyder, twenty-one years in the 
oil well supply business, has been ap- 
pointed district manager at Marion, Ind., 
for the John Hancock Mutual Life. 





4 John T. Norton, Denver manager for 


the Mutual Life, who commited suicide 
recently, left an estate of less than 
$2,000. He carried no life insurance. 





Application for the dissolution of the 





Great Northern Life of Toledo has been 
made. The stockholders will lose the 
$69,000 of surplus which they contributed. 


The International Life, which occupies 
the entire sixteenth floor of its building 
in St. Louis, has been compelled to take 
additional space on the seventeenth floor. 

Charles H. Hatton, general agent in 
Wichita, Kan., for the Equitable Life of 
Iowa, has been promoted to the position 
of traveling representative in the north- 
ern territory. 


The Underwriters Life, the new com- 
pany being organized in Chicago to write 
substandard business, has been given a 
permit to sell stock in Virginia under the 
blue sky law of the state. 


Howard Smith has been arrested at 
Alpha, IIL, on a charge of collecting first 
years premiums for the Merchants Life 
of Burlington, Iowa, and not turning 
them over to the company. 


Donald R. Ware, recently general ent 
of the Old Colony Life at Peoria, lil and 
prior to that supervisor of agencies for 
the company, has become director of 
agencies for the Detroit Life. 


Edward E. Brown, formerly connected 
with the National Life of Vermont, with 
headquarters at Chattanooga, Tenn., has 
been appointed district manager for the 
Penn Mutual Life in Tennessee. 


Joseph Parish, manager of the Fidelity 
Mutual Life at Detroit, has moved his 
office from the Elks Temple to 1836-7-8-9 
Dime Savings Bank building, where he 
has splendidly equipped quarters. 


The Boston Life Underwriters’ Asso- 
ciation on Tuesday night elected Clarence 
C.. Miller of the National Life of Ver- 
mont as president. Prof. F. Spencer 


Baldwin spoke on the trend towards state 
insurance. 


Agents of the Northwestern Mutual 
Life at the St. Louis office last week gave 
a dinner to W. J. Fischer, general agent, 
4 aoe Ag “ — birthday. He was 

esen w ty applications fo 
total of $150,000 insurance. wis 


D. W. Edwards, of Edwards & Osborn, 
Indiana general agents of the Provident 
Life & Trust, has entered the thirtieth 
year in the service of the company and is 
believed to be the oldest life agent in 
continuous service in the state. 


As the birthday anniversary of Presi- 
dent E. P. Melson of the Missouri State 
Life fell on Oct. 29, the day was set 
apart as “Melson Day” with the field 
force and all the men were asked to do 
some extra work in his honor. 


The New York City death rate for the 
week ending Oct. 18 was 11.20 per thou- 
sand, the lowest since the establishment 
of the Bureau of Vital Statistics in 1866. 
The week ending Oct. 25 showed 11.26, 
the second lowest mortality secord. 


Mrs. Amanda Atkinson, mother of Major 
C. A. Atkinson, vice-president and general 
counsel of the Federal Life, died Tuesday 
at the home of her sister in Chicago. The 
funeral will be held Friday and burial will 
be at the old home town of Jackson, Ohio. 


Emanuel I. Fisher, secretary and treas- 
urer of the Capital Paper Company, direc- 
tor in the Indianapolis Natienal Bank, 
interested in many smaller enterprises, 
who was also an agent for the Unien Cen- 
} Life in Indianapolis, died last Sun- 
ay. 

About 150 agents of the Equitable Life 
of New York in the St. Louis territory 
met at St. Louis Wednesday to attend 
an insurance school conducted b - 
ward A. Woods, manager at Pittsburgh, 


and William Alexander, secretary of the 
company. 


A report of the special examination of 
the National Protective Legion of Wav- 
erly by the New York department will 
be filed at Albany on Monday. The de- 
partment is now examining the Order of 
the Golden Seal of Roxbury, N. Y., with 
Examiner Diefendorf in charge. it will 
probably require three weeks to complete 
the examination. 


Bugene C. Winburn, manager of the 
Spokane agency of the Mutual Life of 
New York, has been given the manager- 
ship in Philadelphia, which is third in 
importance in the country. Mr. Winburn 
began with the company fourteen years 
ago in the home office and afterward 
served in Peoria, Columbus, Milwaukee 
,o The change takes effect 
an. 1. 


F. L. Geer of Coffeyville, Kan., has been 
appointed district manager under M. 
Stephan, general agent Bankers Life of 
Iowa. Mr. Geer has had considerable life 
insurance experience, having been re- 
viously connected with the Mutual fe 
of New York and the Kansas City Life. 

Major J. 8S. Lane, well known in the 
southwest through his connection with 
the Southwestern Life at Dallas, Tex., 
has been appointed district agent for the 
Midland Life of Kansas City. Major Lane 
will continue to work from Dallas. 


The Travelers’ has reorganized its Iowa 
general agencies under the new commis- 
sion basis. Peters, Perkins, Guiney & 
McNeal of Sioux City will have north- 
western Iowa; H. W. Binder of Council 
Bluffs, southwestern Iowa; Becker & 
Hackett of Davenport, southeastern 
Iowa, and the Joel Tuttle Agency of Des 
Moines, fifty-two counties running north 
and south through the center of the state. 
A general eoeney for northeastern Iowa 
will be located either in Cedar Rapids or 
Dubuque. 











THE WESTERN UNDERWRITER. 
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Illinois Life 

PRS AMe M GREATEST 
ILLINOIS an ILLINOIS 
COMPANY Always an 


COMPANY 


Illinois Life 
Man 


S GOOD MEN WANTS GOOD MEN 


AND 
WILL PAY THEM WELL 


AND 





WILL PAY THEM WELL 





FEDERAL LIFE 


An enterprising, progressive, thirteen-year-old Life 
Insurance Company, issuing all Standard Forms of 
LIFE, ACCIDENT and HEALTH Insurance, 
some with TOTAL DISABILITY and DOUBLE 
INDEMNITY Provisions. 


Exceptional opportunities for ABLE men desiring 
to form PERMANENT Connections. 


If Interested Address 


Isaac Miller Hamilton, President 
CHICAGO 








The Western and Southern 
Life Insurance Company 


_ W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
PROGRESS BY FIVE YEAR PERIODS 
Year Assets Insurance in Force 


1892 $133,381 $2,707,366 gato Tis 
1897 274,290 6,619,653 1,306,187 
1902 876,007 22,374,980 3,297,091 


1907 2,916,339 39,503,485 7,254,786 
1912 6,695,921 61,484,358 11,760,547 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
———————=—AGENTS WANTED———"— 


Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Why not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd. 


C. Norie-Miller, U. S. Manager, 55 John Street, New York 











O-r direct contract system places the Company in 
absolute touch with the individual agent, conse- 
quently merit is recognized. Several good openings 
are available for men who have had experience in hand- 
ling men and developing territory. Are you interested? 


PITTSBURGH LIFE AND TRUST (0. 


HOME OFFICE, PITTSBURGH, PA. 


w.c. BALDWIN HOWARD S. SUTPHEN 
President Director of Agencies 





YOUR CARD 


as a representative of the ‘‘Oldest Life Insurance Com- 
pany in America” will prove your best introduction 


The Mutual Life Insurance Company 


of New York 


Impregnable Strength 
Maximum Benefits 


Incomparable Dividends 
Minimum Net Cost 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat™ 
ing under the Armstrong Law, and in a position to give liberal direct general agency contracts 
to the men wno can deliver the goods. he Missouri State Life fills the bill and we have some 
territory open in Kentucky, Ohio, ~—, West Viiginia, Georgia, Mississippi, Lllinois, Indiana, 
lowa, nsas, Nebraska, Wyoming, New Mexico, California, Oregon and Washington. 

WRITE US FOR PARTICULARS 








Home Life Insurance Company of New York 


The Fifty-third Annual Statement of the Home Life Insurance Company, of which Geo. E. Ide 
is Mp ay my shows that most satisfactory progress has been onde ausing the past year; that 
the es in insurance in force is over five and one-half millions, the amount in force being now 
nearly $111,000,000. After providing for the various funds for the protection of the policy ob- 
tions, there remains upon a most conservative basis of valuation a surplus of nearly two 
m —, over and above the fund of two and one-half millions which is set apart for deferred 
dividends, an item ordinarily included in the surplus account. The yments to policyholders 
during the year amounted to nearly three millions, including over half a million dollars in divi- 
deads to policyholders “ The Com'cl & Fin'cl Chron.” 1-25-13. 


In other terri a to 
GEO. W. MURRAY. sept. ot Agte.. 


For in Ob 
W.MR BRUEHL S SON 
éth Nat'l Bank Bldg. Cincinnatt 250 Broadway, New Yack. N. 








A Favorable Agency Contract 


under which a man can 
work with satisfaction 
and profit — that’s the 
Prudential contract. 


Write us 
about an agency 


THE PRUDENTIAL INSURANCE CO. OF AMERICA 


FORREST FP. DRYDEN, President. Home Office, Newark, N. J. 





Incorporated as a Stock Company by the State of New Jersey 
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LIFE. HEALTH, ACCIDENT“: MONTHLY INCOME INSURANCE. 


Hite al Our New Agency Proposition &> Bilas \ni S 
Our Policies: Best and iatest 
Correspondence confidential 
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